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GREAT CHANGES SURE = NEED OF HIGH GRADE 
AS RESULT OF THE WAR ~e MEN IN CONGRE 
— Etna (Fire) Insurance Co. " 








Though Not Fearful of Govern- OF HARTFORD, CONN. How the Socialistic Group of Gov- 
M i Has entered the one hundreth year of r existence and has during that time paid ernment Authorities Look 
ment Control, Many Officials more than $165,000,000.00 in losses. A Company that has faithfully carried out ot Teemrenee 
See Need of Preparing every obligation assumed during so long a period may be regarded as an important 


part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 
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surance the Business Must Meet 


New Requi 
ew Requirements F - R 6 5 Y E A R S “aaa FROM A STAFF CORRESPONDENT 


—THE CONTINENTAL has built its name WASHINGTON, D. C,, Aug. 14.—I 


think the i . 
to stand for all that is best in fire insurance. ink the insurance people of the coun 
try realize the seriousness of the situa- 


FAIR DEALING has won it a leading tion here, and while of course the tak- 
place among agents and the insuring public. ing over of all private insurance activi- 
: ties by the government may be remote, 
CONSTRUCTIVE management has as- we should not regard it as beyond the 
sured its growth in the past and assures a | bounds of the possible. Such radical 
continuation of progress in the future. Te are = ought pow! these days 
tna that even such an overwhelniing event 
ee ee FINANCIAL strength insures stability | as this might be likely under favorable 
a ene woe eer and guards against any conflagration danger. | conditions. If men high in authority 

such as it has not been exercised since 


. . here would sponsor a movemeni for the 
1906, when the San Francisco con- | ‘America Fore” [FIRE] government to take over all insurance 
flagration impelled the speculation as 


activities, claiming that it was neces- 
tu Bate weeny ected companies T H E C O N T ] N E N : | ‘A I sary in order to prosecute the business 


would be forced out of business as a of war successfully, it would take a 











BY GEORGE A. WATSON 

NEW YORK, Aug. 13.—Opinion in 
eastern underwriting circles regarding 
the likelihood of the federal govern- 
ment entering the fire insurance busi- 
ness as a direct and powerful com- 
petitor of private corporations, and the 
most effective manner in which the 
menace, if it really exists, should be 
combatted, is sharply divided, and the 








: ; INSURANCE COMPANY mighty influence to stop it. I still feel 
consequence of that sweeping disaster. that our congressmen and those con- 
, ape widely sg Penge as Cash Capital - - - Ten Million Dollars nected with the prominent bureaus here 
o the primary question an ne man- e in Washington are not sufficientl - 
ner of its treatment, all are agreed that HENRY EVANS, President quainted ik the ecenes eae pe” 
~ ee in = ~~ con- | HOME OFFICE: MANAGING BRANCH OFFICES: service of insurance. 
t t siness rl e prog- : . i 

ie of ae aan, port ardhabis pg it 80 Maiden Lane, New York Chicago, Montreal, San Francisco Sanction et Mannan 
thereafter, are sure to result from ex- CONTINENTAL COMMANDS CONFIDENCE Of course the socialistic group looks 


isting conditions and the discussions 


i at insurance as a public utility or rather 
induced thereby. 


a social program. They do not regard 














it as a business, but think that here is 

Powerful Influence at Work sentceanis aiiaieamh: enttes a function that should be a part of the 

It was held by one element—which GEORGE M. LOVEJOY Vice-President : JOHN B. KNOX, Secretary government and it should be removed 

includes some of the strongest com- Taemis ¢ TEMPLE, Secretary | GEORGE C. LONG. JR. Secretary entirely from the profit making class. 

J 3 t See’ 2 , Ass’ } 

Sw oc Waikagtea sheer fo the a6 FRED C. CUSTETTER, Ast Sey EDWARD Y. CHAPLIN, Asst Se sate Ge ene eo 

ministration favor and have long urged Surplus to Policy-holders . : - §$ 9,859,040 business and be treated like other big 

that the granting of fire insurance not Total Losses Paid . . . - 87,600,000 | business pe say Insurance is the 

alone upon public but upon private ° le greatest factor in maintaining credit. 

property as well, should be granted by NTH \ Cash Capital = Three Million Dollars Without it our credit foundations would 

the national government, basing their » 4 R fall. Our people here do not perhaps 

einsurance Reserves - $6,782,134 : : : 

attitude upon the statement that every Reserve for Outstanding _—— ont ith iin realize the tunction of insurance and 

fire creates an economic loss shared the part it is playing in the commercial 

in by the general public, as well as by SOx NET a 3 . esate industrial and economic life of the 
the individual or corporation directly 7 2 : =— ccuntry. 





concerned; and hence .the people as a = im Insurance men should see to it that 
whole have a positive concern in the Total Assets $18,040,850 cnly men of the best caliber be sent 
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DAKOTA GANDERS MIX 
MERRIMENT AND WORK 


Have Annual Outing at Foster, 
Big Stone, Lake, 
Minn. 


DISCUSS CONSERVATION 


Commissioner VanCamp Clears Up 
Misunderstanding of South Da- 
kota’s Work or Fight Rule 


Most Loyal Gander, T. R. Walsh, 
United States Fire. 

Supervisor of the Flock, 
United States Fire. 

Custodian of the Goslings, D. P. 
en, Queen City Fire. 

Guardian of the Pond, J. T. Woodroffe, 
Northwestern Fire & Marine. 

Keeper of the Golden Goose Egg, H. J. 
Vold, Firemens. 

Wielder of the Goose Quill, D. L. Me- 
Coy, Columbia Fire Underwriters. 

Delegates to the Grand Nest were— 
H. W. Lindquist, Aetna; H. A. Presiar, 
Springfield, to represent North Dakota; 
T. R. Walsh, U. S. Fire, and A. L. Knaak, 


T. R. Russel, 


Lem- 


Phoenix and Connecticut, to represent 
South Dakota. 

FOSTER, BIG STONE LAKE, 
MINN., Aug. 9.—The war introduced 


some serious sessions into the annual 
meeting of the Dakota Pond of the 
Biue Goose held here Tuesday, Wednes- 
day and Thursday with an attendance 
of fifty. One session was turned into 
at: informal meeting of the South Da- 
iota Conservation Association. D. P. 
Lemen laid before the field men the 
plans for the conservation work during 
the next two months. W. N. VanCamp, 
commissioner of South Dakota, spoke 
on the famous order No. 10 of the South 
Dakota council of defense, which was 
misconstrued to place insurance men in 
the nonessential class. All field men 
were urged to attend the annual meet- 
ing of the Fire Marshals’ Association of 
North America to be held at Sioux 
balls, S. D., Sept. 3 to 6, and managers 
of companies will be called upon by 
the conservation association to urge 
their field men to be present. 
Not Considered Non-Essential 


Mr. VanCamp said that order No. 10 
does not apply to any insurance agents 
who held licenses prior to July 1, 1918, 
and that the order was designed to pre- 
vent men obtaining licenses to write 
insurance which might be used as cam- 
ouflage for escaping the work or fight 
order or carrying on propagauda in the 
state detrimental to the government. 
“Order No. 10,” said Mr. VanCamp, 
“dignifies the business of insurance 
more than ever, as licenses cannot in 
the future be abused.” 

He read the interview given out on 
July 15 by Governor Norbeck on this 
point in which insurance men generally 
were praised for their service to the 
nation since the commencement of hos- 
tilities and explaining away the mis- 
understandings that arose from the 
original order. In this interview Gov- 
ernor Norbeck said: “The licensing of 
agents by the insurance department 
will continue as in the past except that 
it will be necessary to inquire more into 
the character and purpose of the party 
seeking the license to write insurance.” 

State Backs Insurance Inspectors 

Mr. VanCamp also announced that 
no new elevators could be constructed 
in South Dakota with combustible roofs 
and that only fire resisting roofs could 
be placed on old buildings where roof 
replacements were made. This order 
has been issued by the state fire mar- 
shal’s department and has the approval 
of both the state council of defense 
and the insurance department. 

“When members of the State Conser- 
vation Association make their inspec- 
tions of elevators and food depositories, 
this and the following month,” said Mr. 
VanCamp, “defects will be noted by the 
state, and if they are not corrected 
within a reasonable time will result in 
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the closing of all buildings where such 
hazards exist. Members of the associa- 
tion are authorized to convey this in- 
formation to property owners in no un- 
certain manner. We are not fire pre- 
vention cranks, but are working along 
practical lines toward conservation 
ends.” 
Reinspections Are Begun 


Secretary Lemen of the South Dakota 
Conservation Association announced that 
blanks for the reinspection of the state 
would be ready Aug. 13 and allotments of 
territory will then be given out. The 
same men will not inspect the same risks 
which they did a year ago. Elevators in 
the southern part of the state are now 
filling up and inspections will have to be 
taken up promptly. Last year there 
were eight total losses on elevators in 
South Dakota and the work of the asso- 
ciation is to prevent a repetition this 
year. 

The baseball game between‘ the South 
Dakota and North Dakota men resulted 
in a victory for North Dakota by a score 
of 18 to 6. Pitcher A. R. Lofgren of the 
Hartford and Catcher John T. Wood- 
roofe of the Northwestern Fire & Marine 
had the South Dakota men at their 
mercy. Robert McCoy of the American 
Kagle, J. D. Dux of the New York Un- 
derwriters and George H. Henry of the 
South Dakota fire marshal’s department 
were unable to perform similar miracles 
on the North Dakota batters. Commis- 
sioner Van Camp and Walter Alair of 
the Northern acted as umpires. 


Some Sporting Events 


The various sporting events with the 
winners follow: 

Fishing contest—C. V. Wilson, Fire As- 
Sociation, and W. S. Hodge, Twin City 
Fire, first; Robert McCoy, American 
Eagle Fire, and C. S. Hoyt, Columbia Un- 
derwriters, second. 

Quoits—Charles S. Hoyt and Charles V. 
Wilson were winners in the quoit tour- 
nament. 

Tennis—A. R. Lofgren and C. V. Wilson 
were runners-up in the doubles, Lofgren 
winning in the singles. 

Traps—W. S. Himmelwright, North 
British and Mercantile, won first prize in 
trap shooting, while J. T. Woodroofe held 
second honors. 

The prize money this year was donated 
to the Red Cross, while the Dakota Pond 
voted $30 to that organization for war 
relief work. 


January Meeting Plans 


During the evening session of the Blue 
Goose, it was voted to hold the first 1919 
meeting in Aberdeen between Jan. 15 and 
30. The 1919 summer outing, during 
which the annual business meeting is 
held, will take place earlier than has 
been the case in past years, the month of 
June having been decided upon, the dates 
being between the 20th and 30th of the 
month. 

Dakota Pond No. 24 now has 106 mem- 
bers, having taken in the following gos- 
lings at its recent session: J. A. Hopper, 
Globe Underwriters; Robert McCoy, 
American Eagle; A. R. Lofgren, Hart- 
ford, and T. R. Hull, general agent, Com- 
mercial Union and Palatine. The pond’s 
service flag shows nine stars. Two of 
this number are “somewhere in France,” 
and Wm. H. Comrie, formerly of the 
Hartford in North Dakota, has been 
twice injured. The first injury was is | 





shot through the hand, while, for his 
second injury, he was reported as seri- 5 
ously wounded. A letter received re- 
cently by his mother, however, stated 
that he was recovering rapidly. Special 
letters will be addressed to these men, 
requesting them to make their needs 
known to the pond in order that tobacco 
and other articles may be forwarded to 
them. 
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VULCAN INSURANCE CO. 


89 FULTON STREET NEW YORK INCORPORATED 1911 





STATEMENT DECEMBER 31, 1917 
Total Admitted Assets - - - - - - - = $507,968.00 
Surplus to Policy Holders - - - - - - - 321,320.00 
Net loss Paid since Organization - - - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 











ORGANIZED 1853 


The Girard F. & M. ‘company. of Philadelphia 


JANUARY 1, 1918 


Cash Capital $500,000 Net Surplus $452,411.23 
Surplus to Policyholders, $952,411.23 
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MacENANEY NOW OUT 





TO GET A NEW UNDERWRITER 





Manager of Columbian of Indianapolis 
Will Give All His Time to 
International Lloyds 





L. S. MacEnaney, managing under- 
writer of the Columbian of Indianap- 
olis, has retired from his position ow- 
ing to the differences between him and 
the directors. It seems that the di- 
rectors felt that Mr. MacEnaney was 
dividing his interests, in that he was 
attorney for the International Lloyds 
of Indianapolis. Mr. MacEnaney 
claimed, however, that he has not been 
giving that institution any time dur- 
ing office hours. Mr. MacEnaney has 
been in poor health and returned last 
week from a five-weeks sojourn at Lake 
Mullet, Mich., when his relationship 
with the Columbian came to a head. 

The company is in charge of Presi- 
dent George E. Feeney and Secretary 
Edward T. Lyons. Mr. Lyons gives 
all his time to the company and keeps 
a close watch on it. It is understood 
that another underwriter will be 
chosen. Chief Clerk Wagner, who was 
assistant to Mr. MacEnaney, is soon 
to leave, as he has been called to mili- 
tary service. Mr. MacEnaney built up 
a fine business for the Columbian, but 
will now give all his time to the Inter- 
national Lloyds, he and John W. Mc- 
Ginety being the attorneys and man- 
agers. The prospects for the Interna- 
tional Lloyds are very good. 

The Columbian is one of the western 
companies that has made commendable 
progress. It has good financial back- 
ing. 

” Mr. Lyons’ Statement 

Secretary Edward T. Lyons of the 
Columbian, expresses regret at the turn 
taken in the relationship between Mr. 
MacEnaney and the company. “Although 
we have had respect for Mr.. MacEnaney’s 
knowledge and experience as an under- 
writer, we have felt that his other in- 
terests detracted from his usefulness to 
us.’ Mr. Lyons said that the directors 
have not decided definitely as to their 
plans for the future of the underwriting 
department, but that Charles Boicourt, 
home office special agent, will be tem- 
porarily at least in charge. Mr. Boi- 
court was superintendent of agents of 
the First National of Washington at the 
time of its retirement from the business 
and before that connection had repre- 
sented it in Illinois as special agent. 
He at one time traveled Indiana for the 
German Fire of Indiana. He has had 
about twenty-five years’ experience in 
the business, 





Changes in the Field 











William F. Mitchell 


William F. Mitchell of Portland, Me., 
for several years an inspector with the 
New England Exchange, will join the 
New England field staff of the Niagara 
Fire Sept. 1 as special agent, having 
headquarters at 71 Kilby street, Boston. 





H. C. Miller 


H. C. Miller, formerly special agent 
of the Westchester in Oklahoma, has 
been appointed special agent of the 
Reliance and Security and has assumed 
his duties. He succeeds V. H. Osborn, 
who was called to the colors. 





H. R. Sackett 
H. R. Sackett, who has been working 





Managing Underwriter 


Wanted yy a new Chicago fire insurance 
company an experienced man who is capable 
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principally in Wisconsin as assistant to 
State Agent Norton, will also assist 
State Agent George W. Stuck in 
northern Illinois for the American. 





W. G. Dickey 


G. Dickey, formerly special agent 
Pi, _e American Eagle in Nebraska 
and western Iowa, has been appointed 
special agent of the Fire Association in 
Iowa and Nebraska with headquarters 
at Omaha. 





H. J. Riemann and H. C. Seitz 


Henry J. Reimann, who has been Okla- 
homa state agent of the American Cen- 
tral for the past ten years has been 
transferred to Missouri where he will 
have the title of state agent and will 
make his headquarters at the home 
office at St. Louis. Mr. Riemann has 
been with the American Central all his 
business life. 

C. Seitz succeeds Mr. Riemann 
as state agent in Oklahoma. Mr. Seitz 
has been with the National Union for 
ten years. Ile will make his offices at 
1209 North Broadway, Oklahoma City. 
Mr. Seitz is one of the leaders in the 
Oklahoma field. 





J. C. Bauch 


J. C. Bauch of Des Moines on Sept. 1 
will enter the service of the Great 
American and American Alliance as 
special agent in Iowa, to be associated 
with State Agent Roger Swire, who has 
been in his present position for twenty- 
nine continuous years. Mr. Bauch is 
well known to the Iowa fraternity, both 
field and local. He has been special 
agent for the Iowa Manufacturers for 
the last ten years. 





John L. Smith 


John L. Smith, formerly special 
agent from the Hamburg. Bremen, in 
Kentucky and Tennessee, has made 
a connection with the London & Lan- 
cashire for the same territory. 





Robert L. McCoy 


Robert L. McCoy, formerly special 
agent of the Columbia Underwriters in 
South Dakota, has been appointed spe- 
cial agent of the American Eagle in 
western Iowa and Nebraska, with head- 
quarters at Omaha. He succeeds W. 





G. Dickey, who has gone with the Fire 
Association. 





W. C. Bradt 


W. C. Bradt, who has been special 
agent of the American Eagle for Wis- 
consin, has resigned to become manager 
of the fire insurance department of the 
Chris. Schroeder & Son Company agency 
at Milwaukee. 


Big Waste is Seen 


PHILADELPHIA, PA., Aug. 14.— 
The Philadelphia Fire Underwriters’ 
Association has issued a circular de- 
ploring the excessive annual waste in 
canceled, spoiled and not taken policies, 
averaging one in five. The circular 
states that the loss in material alone 
is estimated at $100,000. The added 
labor in agencies and general offices 
makes an “estimated waste of over 
$5,000, 000 in 1917. It states that there 
is an opportunity for substantial saving 
by ascertaining if renewals are desired, 
what changes are essential in forms, 
etc. Rates ‘should be carefully checked 
before the records are made. 


Tokio’s Statement 


The statement of the Tokio as of 
June 30, shows assets $2,742,074, pre- 
mium reserve $804, 620, net surplus $1,- 
576,684. This is a mighty fine showing 
for the U. S. branch. The Tokio was 
established in 1879. 


Plan for Registration 


NEW YORK, N. Y., Aug. 14.—Presi- 
dent Priddy of the National Life Under- 
writers Association has been beseiged 
with telegrams from persons desiring to 
Know whether or not they will be forced 
to miss the annual convention here be- 
cause of draft registration on September 
5. Mr. Priddy communicated with Sec- 
retary Baker and the Provost-Marshal 
and was informed that persons tem- 
porarily absent from place of legal 
registration can register by mail or 
telegraph, 


The Association Employers Reciprocal 
Exchange has been admitted to Kansas. 
This association is a combination of the 
following exchanges operating under 
one attorney-in-fact: Illinois Indemnity 
exchange, Wisconsin Employers’ ex- 
change, Texas Indemnity exchange, 
Contractors Inter-insurers exchange and 
Kansas Employers Inter-insurers ex- 
change. The admission of the associa- 
tion into Kansas will not change the 
operation of the Kansas’ exchange 
affiliated with the association. 





TO GO TO RED CROSS 


PRESIDENT JAMES TO LEAVE 





Head of the Northwestern National 
Will Soon Take a Position in 
Overseas Service 


MILWAUKEE, WIS., Aug. 13.— 
Alfred F. James, president of the 
Northwestern National of Milwaukee, 
is completing arrangements to relin- 
quish active connection with the com- 
pany for the remainder of the war 
period in order to assume an executive 
position in the organization of the 
American Red Cross for foreign serv- 
ice. While not all details have been 
arranged, it is authoritatively stated 
that Mr. James has accepted a com- 
mission in the Red Cross service and 
expects to leave for Europe about the 
end of August. 

It has been known to Mr. James’ 
friends for a long time that he has been 
anxious to engage in some form of act- 
ive war service since the United States 
entered the world war. The informa- 
tion concerning his association with 
the American Red Cross for duty in 
the war zone therefore does not come 
as a great surprise, in spite of the fact 
that Mr. James has been desirous of 
avoiding all publicity and of carrying 


out his plan unostenstatiously and with 
privacy. 


Accepted With Alacrity 


Mr. James recently went to Wash- 
ington, D. C., to confer with officials 
of the Red Cross and personally tender 
his services. The offer was accepted 
with alacrity and upon his return to 
Milwaukee about ten days ago Mr. 
James immediately undertook the 
arduous task of arranging his business 
and private affairs so that he might 
begin actual duty with the least pos- 
sible delay. 

Mr. James is one of the best known 
business men and financiers of Milwau- 
kee, and as president of the Northwest- 
ern National is widely known in the 
fire insurance world, in which he has 
been a leading figure for many years. 
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INFORMATION 


AN INTANGIBLE BUT ESSENTIAL MUNITION IN PEACE OR WAR 


Information ranks with morale among the intangible essentials 
requisite to the winning of the war. Neither ts a bit less essential 
than men, munitions or food. 


The signal corps is one of the smallest but one of the most im- 
portant branches of the military establishment. With information 
secured by the signal corps, chiefly through the aviation section, Gen- 
eralissimo Foch directed successfully for the allies the 1918 battle 
of the Marne. 


This is merely a recent and spectacular instance of the value of 
information. History which covers not only military and naval ac- 
complishments, but also business victories, is full of evidence of the 
value, the importance, the absolute essentialness of information. 


Without information of the right kind no general of the army, 
no admiral of the navy, no captain of industry, no master of finance, 
no leader in any line of business can either act intelligently or plan in- 
telligentlly and successfully. 


Insurance men without information could not have placed insur- 
ance where it stands today. Insurance men, without information, 


cannot place insurance where it belongs tomorrow. 


THE NATIONAL UNDERWRITER believes that without assumption 
or presumption it can claim to be one of the most important agents in 
the collection and dissemination of information absolutely essential 
to the intelligent conduct of the insurance business. It does not wish 
to minimize or detract from the value of other independent insurance 
publications, nor to belittle the value of publications issued by organi- 
zations or companies, nor has it any idea of derogating from the work 
of convention programs, series of lectures, study courses or business 
conferences. 


THE NATIONAL UNDERWRITER wishes merely to call attention to 
the fact that with its large corps of information gatherers and with 
its record of going to more paid subscribers than any other insurance 
paper it is rendering a service of vast importance to every person con- 
nected with the insurance business in these days so frought with pos- 
sibilities for both good and bad. 


THE NATIONAL UNDERWRITER 


Lincoln Inn Court Bldg. Insurance Exchange 95 William Street Wulsin Building 
CINCINNATI CHICAGO NEW YORK INDIANAPOLIS 
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FIRE LOSSES IN JULY 


RECORD FOR SEVEN MONTHS 


Figures Show $10,000,000 More to Date 
When Compared With the Similar 
1917 Period 


The losses by fire in the United 
States and Canada during July, as com- 
piled from the records of the Journal 
of Commerce, reached $24,537,000, or 
over 50 per cent greater than for the 
same month last year. The losses for 
the first seven months of 1918 reach 
$168,559,635, as compared with $15s,- 
764,775 for ‘the same months last year. 
The following table gives the losses by 
months for the first seven months of 
this and the two preceding years: 





1916 1917 1918 
Jan. - $21,423,350 $86,431,770 $37,575,100 
Feb. 24,770,770 29,587,660 20,688,155 
March 38,680,250 17,523,000 20,213,980 
April 12,681,050 18,597,225 20,108,900 
May 15,973,500 24,968,800 20,545,900 
June ... 12,247,500 15,513,270 24,890,600 
July 23,013,800 16,143,050 24,537,000 
Total .$148,790,220 $158,764,775 $168,559,635 


There were during July some 253 fires 
where the property damaged was esti- 
mated at $10,000 or over. This compares 
with 240 such fires in June and 248 in 
May and brings the total fires of $10,000 
and over since Jan. 1 this year up to 
1,989. 

List of Large Fires 


Of the twenty-seven fires during July 
which were credited with having caused 
property damage to the extent of $200,- 
000 or more, the following are worthy 
of special mention 
Mount Union, Pa., chemical 

WO 6h a tlo-aie aioe ee ans sed scans 
3eaumont, Tex., shipyard works 


900,000 
750,000 


Syracuse, N. Y., picrie acid 

EE 666 560rs eee Dek aoa 350,000 
New York harbor, steamer and 

ON BING hore boot sawe kee owes 3,000,000 
Jacksonville, F1 chemical 

WOR alee Ob areas laren eralee ras 1,250,000 
St. Louis, Mo., wholesale gro- 

COPE HOUSO 654-8 bes oss be as ee 500,000 
Ishpeming, Mich., powder plant 300,000 
Oswego, N. Y., flour milling 

[2 Sees Gene acne ne ornare ar ae ee 500,000 
Pembroke, Ont., several busi- 

MOSS HOUSGSs .66iih cc cece 500,000 
Provo City, Utah, woolen mills. 500,000 
Lincoln, Cal., pottery works... | 300,000 

It is noticeable that the war indus- 
trial plants are very prominent in the 


fire losses, and this business continues 
to disturb underwriters who loyally 
cover these hazards at rates which in 
peace times were no inducement. While 
premium incomes of the companies show 
material increases it is clear that much 
larger liabilities are assumed so that 
when the fire underwriters make up their 
annual financial statements the heavy 
additions to reserves and the steady in- 
crease in the expense ratio will make 
clear that fire insurance is far from 
being a profiteering enterprise. 








Inside Information 
Is a Big Benefit 

















A summary of the Federal Trade 
Commission’s activities during the 
past month, including a full list of 
complaints, orders, and enemy patent 
licenses issued, institution of cost in- 
quiries, statements of foreign trade 
combinations filed under the Webb 
Export Act, etc., prepared for the 

use of THE NATIONAL UNDERWRITER: 


COMMISSIONERS SITTING 


WILLIAM B. COLVER, Chairman 


JOHN FRANKLIN FORT 
OR MURDOCK 


VICT 
COMPLAINTS 
Alleging Unfair Trade Practices 
(Resale Price Maintenance) 
Esterbrook Steel Pen Co. 


POSITION DESIRED in a local 
icago Fire Insurance Agency. Have 
ad eleven years experience in all 
ranches. Counterman or placer de- 
sired. Classification in draft 4A. 
Address 22- A, care The National 


nderwriter. 














IMPERIAL ASSURANCE COMPANY * 


The field men of the Imperial are instructed to give every possible 
Aside from the policies of insurance, the 
There is a satisfaction in 


assistance to local agents. 


company is a service-giving institution. 


representing the Imperial. 


Head Office: 
100 William Street 
NEW YORK 


n Department: 
“Lae Exchange 
CHICAGO 


Pacific Department: 
343 Sansome Street 
SAN FRANCISCO 








United Electric Co., Canton, O. 

Goodyear Tire & Rubber, Akron, O. 

Auto Strop Safety Razor Co., N. Y. C. 

Kryptok Sales Co., N. Y. C. 

D. M. Ferry Seed Co., Detroit. 

(Commercial Bribery) 

Henry O. Shepard Co., Chicago. 

Dearborn Chemical Co., Chicago. 

Twin City Varnish Co., Chicago. 

Miller Cooper Ink Co., Kansas City. 

Kansas City Printing Ink Co., 
Kansas City. 

Bingham Bros. Co., N. Y. C. 

Samuel Bingham’s Son Mnfg 
Chicago. 

John F. Buckie & Son, ar: ee 

The Bird-Archer Co., N. 

(Combination in Restraint a ‘Trade) 

National Wholesale Druggists Assn., 

‘.¥.. € 


Co., 


THIRTEEN Chicago Printing Houses: 
Blakely Printing Co.; Chicago Rail- 
way Printing Co.; Walden Type- 
setting Co.; James Clark Printing 
House; Excelsior Printing Co.; 


Faithorn Co.; Gunthorp-Warren 
Printing Co.; W. J. Hartman Co.; 
Hillison & Etten Co.; F. J. Riley 
Printing Co.; Henry O. Shepard | 
Co.: Stromberg, Allen & Co., and | 
Edward Keogh Printing Co. 
(Misbranding) 
Federal Rope Co., N. Y. C. 
E. E. Gray Coffee Co., Boston. 


(Misleading 
Goodyear 


Advertising) 
Tire & Rubber Co., Akron, 


Ohio. 
Georgraphical Publishing Co., Chi- 
cago. 
(Concealment of Affiliation) 


Armour & Co., Chicago. 


ENEMY PATENT LICENSES ISSUED 
BY THE COMMISSION 

H. A. Metz Laboratories, Inc., N. Y. 
Arsphenamine. 
Neo-Arsphenamine. 
Procaine. 

Robert Reiner Co., 
Device 


Weehawken, N. J. 
for embroidery machinery. 


ORDERS 
To Cease and Desist 

(Resale Price Maintenance) 

Cudahy Packing Co., Chicago (in the 

sale of Old Dutch Cleanser). 

(Commercial Bribery) 

S. C. Johnson & Son, Racine, Wis. 

Chicago Varnish Co., Chicago. 

Twin City Varnish Co., Chicago. 

Wheeler Varnish Works, Chicago. 

G. J. Liebach Varnish Co., Chicago. 

Henry O. Shepard Printing House, 

Chicago. 

Royal Varnish Co., Toledo. 
(Misleading Advertising) 

Sears Roebuck Co., Chicago. 

E. J. Brach Candy Co., Chicago. 
(Use of Lottery Coupons) 

Cc. F. Bonsor & Co., Philadelphia. 

Grocers Coffee Co., Indianapolis. 
(Price Discrimination) 

Chicago Flexible Shaft Co. 


COMPLAINT DISMISSED 

(Resale Price Maintenance) 

American Tobacco Co. 
(Use of Lottery Coupons) 

Enterprise Coffee Co. 

J. S. Elliott Coffee Co. 

R. L. Gerhart. 

Climax Coffee and Baking Powder 

Co. 


STATEMENTS OF FOREIGN TRADE 
COMBINATIONS FILED WITH 
COMMISSION 
DeLima, Correa & Cortissez, N. Y. C. 
National Trading Co., San Francisco. 
Zaldo & Martinez Export Co., N. Y.C 
Strong & Trowbridge Co., N. Y. C. 
Locke T. Harper & Co., San Fran- 
cisco. 

G. Ansinck & Co., of Mexico, Inc., 
Wilmington, Del. 

Detster Miners Supply Co., Fort 
Wayne, Ind. 

American Paper Exports Co., N. Y. 


| the 
| pay is 
| must be made to realize that the whole 


| tomer to pay promptly. 


| tionists to plans for the improvement 
| of 
i found to be the agents writing large | 
| volumes of premiums. 


| will be of little value 
| use it. 





USE OF TRADE 








AM in hearty accord with any move- 

ment which will assist in putting a | 
“stop to the iniquitous and much abused | 
credit system,” which has grown up in | 
the fire business, but I question whether | 
the trade acceptance is the proper in- 
major operation. If the patient were 
in sounder physical condition chances 
could be taken. 

With a proper foundation on which 
to build, this new method could doubt- 
less be used for handling one division 
of collection work in a manner which 
would harmonize with a general plan. 
Are we sure that we have the proper 
foundation? I doubt it. The best col- 
lection system which may be devised 
if agents fail to 


Must Convince Agents 


What is needed first of all is to con- 
vince local agents that it pays to col- 
lect promptly. They must be sold on 
idea that business which is slow 
unprofitable business. They 


problem is a matter of training the cus- | 
That is a hard 
lesson for many agents to learn. And 
the class which has not learned it in- 
cludes large agents as well as small. 
In many localities the worst obstruc- 


collection conditions have been | 


The rule of in- 
sisting on prompt payment must be s0 | 


| thoroughly ground in that agents will | 


, be found willing 


| history of 





and anxious to take up 
any suggestion which offers a method | 
of improving the collection situation. 


Credit Men’s Campaign 


Although I am unfamiliar with the early 
the National Association of 
Credit Men, I think it is reasonable to as- 
sume that their first problem was similar 
to the one just outlined. Many years 
were probably consumed in their educa- 
tional work before their members” got 
down to the scientific study of credit and 
collection problems. The credit men have | 
adopted the trade acceptance after experi- 
menting with it in various ways to de- 
termine its practicability. Below I sug- 
gest two questions to be considered .in | 
determining whether or not the trade ac- 
ceptance may be used successfully by fire | 
insurance agents. 

The first question will suggest itself to | 
anyone who has read in System for Jan- 
uary, the article entitled “How Long Do 
You Wait for Your Money?” The writer, | 
Mr. Fleisher, president of the Notaseme | 
Hosiery Company, gives a report of his 
findings from a questionnaire which he 
sent to various users of the trade accept- 
ance. The article contains information 
which should be weighed very carefully 
in considering whether or not the trade 
acceptance offers a possible means of re- 
form in our collection work. Has its use 
in business other than insurance been suf- 
ficently broad to prove conclusively that 
it may be employed to advantage in col- 
lection accounts, both large and small? 


By Austin McElroy, Columbus, Ohio - 


| who accepted the cash payment 
| settled 


| miles northeast 


| made 


ACCEPTANCES 








The idea which prompts this question is 
that it would be exceedingly difficult to 
educate the small retailer and the dwell- 
ing owner to the use of the trade accept- 
ance. In the case of the large retail 
stores, jobbers and manufacturers most 
agents experience less and less difficulty 
each year in collecting such accounts and 
would find less necessity for the use of 
the trade acceptance in handling this class. 

Would the use of the trade acceptance 
by local agents really hasten the day when 
cash payment of fire insurance premiums 
could be said to be an accomplished fact? 
The thought in connection with this ques- 
tion is that the trade acceptance par- 
takes of the nature of a note and would 
postpone the date of payment for the 
policyholder. 

Those who now use this method of pay- 
ment are firms engaged in lines of busi- 
ness in which their commodities are sold 
in terms—for instance, 30 or 60 days. It 
is true that, to a policyholder who ob- 
jected to paying cash for his insurance, 
the trade acceptance would be an induce- 
ment for making prompt payment, but 
would not this arrangement be a_ dis- 
crimination against other policyholders 
rule and 
immediately without use of the 
trade acceptance or other form of note? 


Leader Is Needed 


refer back to the main idea there is 
little more to add except the hope that 
some local organization will take up the 
challeng which was expressed in the 
opening paragraph of your editorial: “Is 
there any city in this country where the 
agents are big enough, strong enough, 
loyal enough to themselves, to their as- 
sociates in the business and to the fire 
insurance business as a whole to put a 
stop to the iniquitous, much abused credit 
system which has grown up in the busi- 


To 


| ness?” 


There may be, in some of the local or- 
ganizations throughout the country proph- 


ets without honor in their country, whose 
past appeals to their fellow members for 
cooperation in this important work have 


gone unheeded. 


It w 
Dallas 


to send aid from both 
Denton to Lewisville, 23 
of Dallas, when a con- 
flagration did $130,000 damage in that 
village last week. Automobile apparatus 
the cross country run in record 
time and the crews sent aided in keep- 
ing the whole town from being de- 
stroyed. 


as necessary 
and 





Profit 


“Fire Insurance Agency for 
Profit” is a book that contains 
much valuable advice. It’ was 
written by William G. McCune, a 
well known Michigan agent—a 
student of fire insurance from the 
local agent’s standpoint. It con- 
tains many valuable hints for 
agents and suggestions for getting 
and building business. This book 
will give practical suggestions to 
many agents starting in business 
and freshen up the old timers. 
Tue NATIONAL UNDERWRITER sells 
this volume for $1. 


Agency for 























North Branch Fire 


INSURANCE 
COMPANY, 


Incorporated 1911 


Sunbury, 


Pa. 


Capital bury 





City Fire 


Incorporated 1870 


INSURANCE 
COMPANY 


of Penna., Pittsburgh, Pa. 


Capital $225,000.00 





Eliel and Loeb, “sek Sun 








Insurance Exchange, Chicago 
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companies in Oklahoma have not been 
getting anywhere near the volume of 
business they are entitled to. Oil 
property values in that state are enor- 
mous, money is freely spent, and yet 





WANTED—a position as a special agent in Mich- 
igan with a good fire insurance company. Have 
conducted a local agency for ten years. Am 34 
years old and can furnish references frcm respon- 
sible people, including some good field men in 
Michigan as to my ability. Address 18-H, 
care The National Underwriter. 





business friend to handle the affairs of 
the agency. The agency can then be 
turned over to the agent when he re- 
turns from the service. In this man- 


WANTED 


10 to 15 days’ special agency work per 
in North Dakota and Northern 
Minnesota; 20 years’ experience in local 
agency and adjustment work. Address 


16-F, care The National Underwriter. 





month, 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


$4,180,193.36 


. LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 
fETNA LIFE INSURANCE. CO. 
AETNA CASUALTY & SURETY CO. 
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ner a competing agent is not given the 
complete list of expirations, and the 
value of the agency that the agent has 
spent years in building up is not en- 
tirely lost. 


CONTROLS SPRINKLER OUTPUT 


While the government has made no 
public announcement on the subject, it 
is understood that no private business 
can put in a sprinkler plant today with- 
out a priority order from the govern- 
ment. Forces and output of all sprin- 
kler companies are needed to handle 
government business in protecting mili- 
tary depots in such centers as Jeffer- 
sonville, Ind., Boston, Columbus, O., 
Chicago, and elsewhere. Nearly all em- 
ployes of sprinkler companies, espe- 
cially erecting engineers, were young 
and unmarried men when war was de- 
clared. Half of these men have gone 
into the National army, so that the 
companies do not have sufficient men 
to take care of more work than is com- 
ing to them. Many plants making gov- 
ernment goods are being asked by the 
government to protect their property 
with automatic sprinklers. 

oe 


SPRINKLER SITUATION 


Concerns not engaged in govern- 
ment contract work or what might be 
termed essential occupations are being 
put to it today to get repairs when 
their sprinkler equipments or tanks be- 
come impaired. The government is 
not allowing steel or many building 
materials to go to industries that are 
not directly connected with war work 
or manufacturing essential articles. 
The other day the structure under a 
steel tank gave way, so injuring the 
tank that it could not be repaired. The 
assured finds that he will not be able 
to replace the tank until after the war 
is over. At least it looks that way 
now. 

Concerns that want to extend their 
plants find that the sprinkler compa- 
nies turn them down if they desire to 
contract for more equipment. All in- 
dustries connected with the war are 
being obliged to equip their plants, 
the contract on the cost plus basis 
being made with the sprinkler com- 
panies. Almost all the capacity and 
material of the sprinkler companies 
therefore is needed in equipping these 
war work plants. Materials have gone 
up greatly in price, so has labor. 

* 


The monthly meeting of the Cook 
County Field Club was held on Monday. 
Only routine business was transacted. 

a * * 


P. A. Berger, receiver for the insur- 
ance exchange of the National Retail 
Drygoods Association of Chicago which 
failed last year has given notice that 
he will ask the court for an order elim- 
inating all accounting among the mem- 
bers of the exchange, based on claims 
for the unused portion of the premium 
deposits. 

* a oa 
_ Carl W. Moore, one of the chief exam- 
iners in the western office of the Liver- 
pool & London & Globe, has gone to the 
Springfield in a similar capacity. He is 
a son of former Assistant Manager 
George H. Moore of the L. & L. & G. 


GREAT/CHANGES SURE 
AS RESULT OF THE WAR 


(CONTINUED FROM PAGE 1) 
matter. So much for the academic 
phase of the question. 

Continuing, advocates of state insur- 
ance assert that the federal government 
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could conduct the fire insurance business 
more effectively and at lower cost than 
could private enterprises, in that through 
a centralized bureau means for inducing 
better building construction and fire pre- 
vention could be enforced beyond that 
now possible, where multiplicity of ef- 
fort obtains with its resultant added cost. 
In substantiation of this contention they 
point to the assumption of marine and 
railway risks by the federal government 
and the success attending such action. 


Must Meet Issue Boldly 


Underwriters having knowledge of the 
existence of these influences at Washing- 
ton and the persistence and skill with 
which the agitation of state insurance is 
being conducted, hold that the situation 
is extremely grave and that unless it be 
met boldly, promptly and vigorously by 
company managers, local agents, brokers 
and all others concerned in preserving 
the fire insurance business as now con- 
stituted, the radical element will win the 
day. Hence their insistence that the en- 
tire underwriting fraternity rouse itself 
and fight to maintain its existence, just 
as other big business interests have been 
and are doing. While freely conceding 
that there are features of the fire insur- 
ance business susceptible of improvement 
and that great aid to that end could be 
rendered by the government, underwrit- 
ers yet maintain that with all its short- 
comings fire insurance in the United 
States has an honorable record and its 
plans and practices will stand compari- 
son with the best business interests of 
the land. 


Danger Greatly Exaggerated 


An equally numerous element among 
the managers argue that while existent, 
the menace of state insurance is greatly 
exaggerated and that to stir up the sub- 
ject in a large way would be harmful 
and not beneficial, suggesting, as _ it 
would to many who had given no 
thought to the subject, the idea that it 
is worthy of study. 

Underwriters in this class hold to the 
belief that the assumption of marine, 
railway and certain other fire risks by 
the federal government is an emergency 
measure pure and simple, and with the 
end of the war the practice will be dis- 
continued, just as will many other acts of 
the administration tolerated by the 
American people upon no other ground 
than that they are desirable to aid in the 
supreme task of beating the Huns. The 
idea of the assumption of private busi- 
nesses by the general government is of 
too socialistic a nature to commend itself 
to the people of a land which has at- 
tained its present wonderful development 
largely because of individual initiative. 


Inadequate Coverage Cause 


They argue that such demand as exists 
in Washington for government insurance 
—aside from the agitation of avowed so- 
cialists—results from the inability of 
certain interests to secure complete in- 
surance coverge, and that where such 
condition legitimately obtains it can and 
will be fully met through the suggested 
formation of a special bureau by fire in- 
surance interests for that particular pur- 
pose. 

Briefly, as noted in last week’s issue 
of The National Underwriter, the plan 





WANTED—By large general agency—ladies with under- 


writing experience for work as map clerks and assistant ex- 


aminers. 


Communications confidential. 


Address 21-K 


care The National Underwriter. 








of fire risks and intelligently anticipates 


Inspections re ee eee ee ee ee ates 


ents 
and the business public, Teeewish tency 


18 years in this field 
Office with Joseph C. K: 


emdering counsel to all State I 
Piney ‘Committees and all those who formulate insurance laws 
for the public weal. 


t & Co 


sells this talent to companies, agents 
nsurance QOfficiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 


Geom 1568 Ins. Exchange CHICAGO, ILL, Telephone Wabash 3023,  [22°Pgndent inspector and Fire - 





submitted by a special managerial com- 
mittee, of which Frank Lock, United 
States manager of the Atlas, is chair- 
man, is to form a pooling arrangement 
of companies, each office agreeing to take 
an overline upon all excess offerings, the 
writings to be in proportion to the finan- 


cial strength of the company. It is fig- 
ured that upon this basis the present 
company membership of the National 


Board plus other offices that might be 
induced to join the movement, could eas- 
ily take care of an excess line of $15,000,- 
000, or as much more as would be called 
for. 

Executives of the smaller grade com- 
panies maintain that the alleged short- 
age of indemnity does not exist to any- 
thing like the degree claimed, pointing 
out in substantiation of this that their 
particular offices have not been ap- 
proached for excess coverages, either by 
agents or large risk brokers. 





) 
| New Librarian for | 
Northwest Association 








Miss Mabel L. Hammond has been 
appointed librarian of the Fire Under- 
writers’ Association of the Northwest, 
to succeed Miss Abbie Gantz, who on 
Sept. 1 will go with the Insurance 








Field. For the past thirteen years Miss 
Hammond has been with the Glens 
Falls Fire Insurance Company. When 
the company maintained a western de- 
partment at Chicago she acted as pri- 
vate secretary to J. L. Whitlock, west- 
ern manager. After the western de- 
partment was moved to the home office 
at Glens Falls, Miss Hammond con- 
tinued with the Cook County depart- 
ment of the company. She is a capabie 
and energetic woman, with an attrac- 
tive personality, and a well rounded 
business experience. While she has had 
no library training, her many years in 
the fire insurance business will enable 
her to render an intelligent service to 
patrons of the library. 

Miss Caroline A. Hulling, who for 
the past two and one-half years has 
had the cataloging and indexing work 
of the library in hand, has resigned as 
of Sept. 1 to resume literary work. Miss 
Hulling was one time owner and editor 
of “The Book Seller” and has been 
a contributor of trade and _ scientific 
papers. 


Someone, in commenting upon the re- 
port that in some of the old Roman 
prisons the petrified remains of prisoners 
have been found, observes that “these 
might be called the remains of real hard- 
ened criminals.” 
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ONE OF MANY REASONS 

WueEN a bank makes a loan it wants 
to have fire insurance policies of the 
lender up to the amount of the loan. 
Commercial of this sort often 
days and at the end of 
the period the bank wants to be sure 
that it will collect the amount of the 
loan. If there has been a fire in the 
period the collection can now be made 
from the promptly-paying fire insur- 
ance companies. 


The 


loans 


run for ninety 


companies pay promptly be- 
cause they have the necesary machin- 
ery to settle losses and want to pay 


their indebtedness. 

If the government should take over 
the fire insurance business would it pay 
as promptly? the federal 
any state government ever 
adjust a claim against it or pay a claim 
as promptly as does a private corpora- 
tion? 

Could the government do anywhere 
near as well in times when its 
lishing a 


Does gov- 


ernment or 


these 

satisfac- 

anization would be many times 
than in normal days? 

Along this interesting to 
note that a fire insurance man recently 
made the assertion that, 
his information, 
with its 9,000 
like a clock. May be it is, but its 
totally different other govern- 
mezt bureaus, s doing fine, 
but how can it run entirely smoothly 
with 9,000 people who never worked in 
a federal war risk bureau until within 
a year and with many of these 9,000 
inexperienced in government or insur- 
ance work? Satisfactory organizations 
of clerks can’t be collected in a day or 
a year or even several years. 


difficulties of estab 
tory org 
greater 


line it is 


according to 
risk bureau 
s functioning 


the war 
clerks wa 


than 
if it is. 





LOCKING FORWARD 

Executives of American fire compa- 
nies are giving some attention to post 
war activities. 

Just now this consists of surveying 
and discussing the possibilities of 
world-wide operation for American 
companies and at least Pan-American 
operation. 

The executives are not the only ones 
who should be looking toward the fu- 
ture. The men in the underwriting 
roles, the daily report examiners, will 
have some big problems to solve. 

Great Britain’s ministry of recon- 
struction is planning some rather rad- 





ical methods of meeting possible situa- 


tions. These will affect certain indus- 
tries and mercantile lines in. ways that 
will make it necessary for underwrit- 
ers to study them carefully and from 
new angles. 

As yet America has no reconstruc- 
tion program of any account. A little 
attention is being given the future by 
the National Council of Defense and 
by various trade organizations just as 
the fire insurance company men are 
giving some attention to post war ex- 
pansion. It is hoped that peace will 
not find America as illy prepared for 
reconstruction as war found us for mar- 
tial activities. But whether it finds us 
prepared or unprepared there are going 
to be some unusual events in various 
lines of business. Underwriters might 
well begin now to give attention to 
these possibilities so that they may 
know where and how to begin watching 
when the time comes. 








UNCOLLECTED INCREMENT 

Our American plan of dividing insur- 
ance into three classes—fire, life 
casualty—confuses us at times. 

Some students of the business have 
made another sort of division. They 
place the various forms under the follow- 
ing classification. 1. Personal indemnity, 
including life, accident and health in- 
2. Property insurance, which in- 
cludes fire, tornado, hail, explosion, plate 
glass, collision, ete. Third party insur- 
ance which includes all forms of liability 
insurance, socalled automobile property 
damage insurance and compensation in- 
surance. 


and 


€ 


surance, 


But there is another form of insurance 
which classes under none of these three 
heads and does class under two of the 
heads in our American system of classi- 
Most prominent of these forms 
in the fourth class is use and occupancy. 
Because the fire insurance companies have 
developed this line, we think of it more 
as fire insurance business. But there is no 
reason why there should not be a class for 
it that places it in its proper category. 
Too many men forget that use and oc- 
cupancy insurance can be written on tor- 
nado, explosion, boiler, fly wheel and other 
forms of insurance contracts as well as 
fire. If every one in the insurance busi- 
ness could clear up his own mind on the 
classification of insurance the public mind 
could be clarified much more speedily and 
the business would grow that much more 
rapidly. 

Writers on tax subjects have said much 
about the unearned increment in real es- 
tate and possibly the term, “uncollected 
increment,” could be used advantageously 
in the explanation of use and occupancy 
insurance to the public. 


fication. 








LOCKED HORNS 


Tue big business monopolists and 
the out-and-out socialists down at 
Washington have locked horns over 
government ownership and until they 
have thoroughly whipped each other 
the plain, everyday, anti-Prussian 
American citizen will not come into his 
own. 








THE man bent on pleasure is often 
broke. 








Ir is time for the pacifist to stop 
functioning. 





Personal Side of the 
Insurance Business 


William A. Scanlon, formerly one of 
the leading business producers for THE 
NATIONAL UNDERWRITER, and who is now 
stationed at Camp Jackson, Columbia, 
S. C., has been made a sergeant. He 
hopes to enter one of the reserve offi- 
cers training camps, this fall. Mr. 
Scanlon’s rapid advancement is rather 
remarkable when it is considered that 
when he entered the army about two 
months ago he had had no previous 
military training. 


Robert C. Hosmer of Chicago, state 
agent of. the Phoenix of Hartford in 
Illinois, added No. 3 to his list of boys 
the other day. Mr. Hosmer has an- 
nounced that he will offer prize in the 
way of an original poem to the field 
man who suggests the best name for 
the new boy. Great influence is being 
brought by Rollin I. Read of the Sun 
to have the youngster named after him. 
Mr. Hosmer is now endeavoring to 
write the poem which will be the cov- 
eted trophy. 


Nelson E. Briggs of Chicago, adjuster 
for the North British & Mercantile, re- 
ceived, this week, two huge shell re- 
ceptacles from his son-in-law, Dr. W. 
W. Johnston, who is captain of an am- 
bulance corps now on the firing line. 
Dr. Johnston was a well known physi- 
cian at Racine, Wis., and was the orig- 
inator of the first ambulance corps in 
the United States. 


A. G. Dugan, of Dugan & Carr, west- 
ern general agents of the Hartford Fire 
has received a number of letters from 


his son, Hugh Dug gan, who is now a 
tS 

prisoner of war in Germany. Young 

Dugan was an aviator and was cap- 


tured by the Germans. He writes to 
his family that he is getting along fairly 
well, although he has nothing to do. 
Mr. Dugan has another boy in the 
service and his daughter is in the Red 
Cross service in France. 


Irvine O. Chester, the well known 
local agent at Westerley, R. I. offers 
medals each year for the three best 
essays written by eighth grade chil- 
dren on “Fire Prevention.” He hopes 
in this way to elicit interest on part of 
the young people in diminishing fire 
waste and getting at the more prom- 
inent of the home hazards. This ‘year 
the first prize was won by Miss Dor- 
othy Ward. This is the third year that 
Mr. Chester has offered these medals. 
They are given through the Westerly 
Board of Trade. 


Mrs. John M. Thomas, wife of the 
secretary of the Fidelity-Phenix. at its 
western department at Chicago, died 
Monday at the Illinois Central Hos- 
pital. Mrs. Thomas last Wednesday 
had her tonsils removed and her death 
was due to uraemic poisoning, follow- 
ing the operation. She was a woman 
of fine talent, most gracious and popu- 
far. 


In a recent schedule of insurance and 
apportionment of claim made by Ad- 
juster Charles R. Elgas, Lincoln, Nebr., 
the names of the following companies 
with home offices are given, as follows: 
Liverpool & L. & G., Eng.; Prussian 
National, HELL. 


Miss Gertrude R. Hastings, who has 
been assistant secretary of the Cleve- 
land Exchange and the Fire Insurance 
Club of Cleveland for a long period, is 
retiring to take a rest. Miss Hastings 
will take a trip East, after which she 
expects to go to the Pacific coast for 
an extended stay. Her work there has 
been of the most excellent character 
and was thoroughly appreciated by the 
organization. She was acquainted with 
all the details and is especially adapted 
to handling the intricate business of 
an organization of that kind. Miss Ger- 
trude Atkins will be Miss Hastings’ 
successor. While she has never had 





anything to do with insurance, Miss At- 
kins is an excellent office woman and 
will rapidly acquire a knowledge for 
operation of the club office. She has 
been with Miss Hastings for some time, 
studying the work and looking into the 
routine. 


Lieut. Arthur F. Collins, 330th Field 
Artillery, son of Manager S. T. Collins 
of the Providence Washington, in the 
West, has arrived safely overseas, 


Secretary H. H. Walker of the west- 
ern farm department of the Home at 
Chicago has four august and very im- 
portant celebrations during three 
months in close running, so that he is 
kept busy counting up the years in con- 
nection with his regular duties. On 
July 12 he celebrated his 31st year with 
the western farm department of the 
Home. On July 25 he found, by looking 
over the records, that it was his 47th 
anniversary with the Fire Underwriters’ 
Association of the Northwest. Aug. 9 
marked his 52nd year with the Home. 
On Sept. 4 he will celebrate his 79th 
birthday anniversary. He is as good 
as ever, if not a little better. Adding 
up these anniversaries, the sum is 209. 
Hasn’t he really been serving the busi- 
ness that long? 


Murdoch E. Lind, formerly in Ohio 
for the Niagara, is hitting on all six 
these days. He has turned out a piece 
of poetry that is the real thing. For 
rhythm, meter and all the rest that 
must be included in a poetical outburst 
it is impossible to even tie Mr. Lind 
without thinking of beating him. If you 
want to forget about the war read this: 


NIGHTS (AND DAYS) OF THE ROAD 

There are those who think a Special has 
a mighty easy snap, 

As he travels thru the country ana 
scans the Sanborn Map; 

But seeing is believing, and feeling more 
intense, 

And we beg these doubting Thomases to 
use their common sense. 


Have you ever sprung from “beddy” at 
four-thirty, with the rain 

Playing tic-tac on your derby as you 
catch the East Bound train? 

Have you sat within the smoker on a 
local tank town run 

And heard the village wiseman tell how 
to thrash the Hun? 


Have you made outside inspections in a 
light Spring overcoat 

With the weather cold enough to freeze 
the tail from a brass goat? 

Have you visited an Agency on a Heat- 
less Monday Morn 

Just to find that Mr. Agent to another 
town has gone? 

Then you sit and toast your fingers in 
a waning gas log slow 

As you await the evening “rattler” mov- 
ing late and moving slow. 

Or you think the morning train will be 
at least an hour late 

And you sleep a little later, leaving all 
the rest to Fate. 


And you toddle to the Station and as 
sure as you are born 

You find the durned old vehicle has been 
and went and gone. 

The next time you will not be fooled or 
get it in the neck, 

So you hit the Station early and you find 
there’s been a wreck. 


Have you blown into a village where 
the “flivs’” refuse to go, 

Or been taken for a crook or “Yegg” or 
other sort of “Bo”; 

Had the dogs set loose upon you, been 
taken for a thief 

Endured all sorts of insults to put it 
mild and make this brief, 

Then finally approved a risk some other 
chap had spurned, 

And heard within about three months 
the darned old thing has burned? 


nvoi 
Oh “Armchair Cowboys” at your desks, 
In “Chi” or New York City, 
Remember we are on the job 
And have a little pity. 


Don’t strut about like peacocks; 
Imitate the busy bee; 
"Tis the man who brags but little 
Who'll the greatest progress see. 
Don’t feel too self-important, 
Pride is apt to have a fall; 
If your “bluff” is called by the others 
You may feel exceedingly small. 
J. A. Mavon, N. Y. 





This excellent field man’s intent 
Of payment seems most evident; 
But I'd be glad 
If I but had 
Again that vanished X-I-lent. 
F. L. Weineck, Wis. 
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| News of the States 








OHIO AND WEST VIRGINIA 


121 CONVICTIONS FOR ARSON 








Report of Ohio Fire Marshal for Fiscal 
Year Shows Fine Record on 
Prosecutions 


COLUMBUS, O., Aug. 14.—In a re- 
port to Governor Cox for the fiscal 
year of 1917-18 (up to June), State 
Fire Marshal T. Alfred Fleming re- 
ports a fire loss of $8,347,642, and the 
number of fires 7,203. For the preced- 
ing fiscal year the loss was $8,948,304 
and the number of fires 5,825. 

During the fiscal year there were 148 
arrests in arson cases, disposed of as 
follows: Confessions, 73; bound over, 
52; failed to bind over, 5; indicted, 64; 
failed to indict, 6; acquittals, 9; jury 
disagreements, 2; pleaded guilty, 7; con- 
victions, 121. 

This is a splendid record and tops 
any previous year. 


SUGGESTIONS BY TOMLINSON 


Wants Ohio Department’s Service for 
Companies Bettered—Comments 
on Annual Report 


COLUMBUS, O., Aug. 14.—Superin- 
tendent of Insurance W. H. Tomlin- 
son of Ohio in a report filed with the 
governor, covering the fiscal year calls 
attention to reforms in the insurance 
laws. He also says that the depart- 
ment should be reorganized and en- 
larged, holding that the companies that 
pay $1,856,282.47 into the state treas- 
ury are entitled to more efficient serv- 
ice. 

This is an increase of $119,499.75 over 
last year. The total expenses of the 
department were $51,746.45. 

Concerning the new laws he says: 

“The agency qualification law passed 
at the last session of the legislature 
has now been in operation a little over 
one year. The state companies and 
agents are to be congratulated upon the 
effectiveness and usefulness of the law. 
It has had a positive effect to eliminate 
agents that companies found undesirable 
and to deter others from applying for 
an agent’s license whom companies had 
a delicacy about refusing to sanctien 
their appointment. The personnel of in- 
surance agents now operating in Ohio 
is about as nearly perfect as can be 
obtained. Companies and agents are all 
working in harmony with the depart- 
ment to raise and fix the standard of 
agents to the highest plane possible. 

“Twelve reciprocal or interinsurance 
companies have been admitted under the 
provisions of the reciprocal or inter- 
insurance law passed at the last ses- 
Sion of the legislature. The propriety 
or correctness of that legislation has 
not had enough time to demonstrate as 
to whether or not it is for the gen- 
eral public good, or is sufficiently safe- 
guarded. 

“The antidiscriminatory law has also 
been in force one year, and in the 
Main insurance companies and insurance 
agents report to this department that 
the law is bringing around the objects 
and purposes intended and those were 
to make insurance rates uniform in their 
application to risks having the same 
Schedule and classification. The insur- 
ing public who may have received the 
benefits of that law do not advise this 
department. In some instances the de- 
Partment has been informed that it has 
worked a hardship. It is possible that 
I may make some suggestions of amend- 
ments which will further definitely es- 
tablish uniform rates for all persons 
having a risk in the same class.” 

Fire premiums paid in Ohio, $24,493,- 
171; fire premiums increase in Ohio, 
$6,496,032; fire premiums paid in United 
States, $567,073,198; fire premiums in- 
crease in United States, $116,120,183; 
amount at risk in Ohio, $3,775,737,500 








F. C. VAN DUSEN, President 


sentation. 





JOHN D. McMILLAN, Vice-President 


Minneapolis wakixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


WALTER C. LEACH, 





We can tell them to you. 








increase in amount at risk in Ohio, 
$654,413,189; amount at risk in United 
States, $81,927,692,876; increase in amount 
at risk in United States, $13,056,134,196; 
losses paid in Ohio, $10,293,265; increases 
in losses paid in Ohio, $2,792,370; losses 
paid in United States, $268,980,489; in- 
crease in losses paid in United States, 
$42,716,700. 





Sprinklers’ Good Work 

Daily newspapers as a rule have been 
slow to give publicity to the automatic 
sprinkler as a fire extinguishing agent. 
The work of the fire department is 
nearly always given first place, though 
in many instances the automatic sprink- 
lers were the real factor in preventing 
fire loss and fire spread. Those who have 
watched this attitude in Cincinnati de- 
clare that last week, for the first time, 
Cincinnati papers gave full credit to au- 
tomatic sprinklers for operating effect- 
ively in holding the fire of the Kroger 
baking plant. Local agents who are in- 
terested in fire protection and fire pre- 


vention can serve editors of local papers 
with information about action of other 
extinguishing agents than the fire de- 


partment. The work of the latter is im- 
portant, but in a modern plant 


is used 
only as a last resort. 


Hold Special Meeting 

A special good-fellowship meeting of 
the Insurance Club of Cleveland was held 
Friday noon, when some of the affairs of 
the organization were discussed. One of 
the guests, who addressed the members 
after luncheon, was Senator Charles <A. 
Mooney, now a candidate for congress. 
Senator Mooney is general agent of the 
Michigan Mutual Life at Cleveland, and 
will receive the support of many of the 
insurance men, it is believed. Another 
speaker was State Fire Marshal T. Alfred 
Fleming. H. F. Henderson of the foreign 
service department of the Y. M. C. A. 
spoke on the needs of the organization 
for men in France. 


Ohio Notes 


John J. Fitzgerald who has been con- 
nected with the Toledo district of the 
Ohio Audit Bureau left Aug. 7 to enter 
the service. 

W. R. Blackburn, a real estate agent 
at Lima, O., is entering the insurance 
business, planning to take up first fire, 
automobile and plate glass lines. 


Edward E. Shipley of Cincinnati has 
been at Ludington, Mich., for several 
weeks for his health. His Cincinnati 
friends are receiving letters stating that 
he is very much improved. 


Hugh Klappert, formerly with the 
William Klappert & Co. agency of Cin- 
cinnati and now at the Great Lakes 
Naval Training Station as a sailor has 
been home for a few days on a fur- 
lough. 


The Star Insurance Company of 
America of New York City will shortly 
extend its territory into the middle 
west. Just what states will be entered 
immediately is not known but it is 
almost certain that Ohio and Indiana 
will be among them. 

The local agencies of the O’Connor 
Brothers Company of King, McCune & 
McKenzie at Lima, O., have been con- 
solidated under the style of O’Connor 
Brothers-McCune Agency. Offices will 
be on the fourth floor of the Savings 
Bank building after Sept. Ist. 


Frank Ritchie, manager of the Cin- 
cinnati office of the Liverpool & London 

Globe has returned to his desk after 
a four weeks spent at Lake Maxinkuc- 
kee in Indiana. Mr. Richie comes back 
to his desk refreshed and _ vigorous. 
Frank G. Snyder of Louisville who had 
charge of Mr. Richie’s desk during the 
latter’s absence has returned to his 


> field work in Kentucky. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 


F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING Fikki 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
| F.RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 
\ E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 


Insurance Exchange Bldg., Chicago, Ill. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 





Capital . - - - $250,000.00 
Assets - - - . 942,227.90 
Surplus to Policy Holders 624,198.79 


| 





| F. A. ROTHIER, Prest. ADAM BENUS, Secy 
F.C. BARTON, Asst.Secy. R.B. HEATON, State Agi 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


Capital- - - - - - - - $300,000.66 
Surplus to Policy Holders - 378,923.38 
Assets - - - - += = = = 708,299.89 
Losses Paid to date - - - 6,517,084.28 








THE 
GEORGE E. WOOD CO. | 


84 WILLIAM ST. New YorK CiTY 
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| 
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GENERAL AGENTS | 


Western Assurance Co. | 


Toronto, Canada 


| 
| 
State of New Jersey and New York | 

Suburban Territory | 


























AGENTS 





Liberty Mutual Insurance Company 
DAYTON, OHIO 


AUTOMOBILE INSURANCE 


Write to 
J. R. JONES, Secretary 


WANTED 














Home Office: - - 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


- Shelbyville, Illinois 
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AUDIT BUREAU IS NOW READY 


Many Illinois Agents Will Start Send- 
ing Their Dailies Through Central 
Office This Week 


On Thursday of this week many of 
the agents of Illinois will begin re- 
porting through the Illinois Audit Bu- 
reau, which is located in the First Na- 
tional Bank building, Chicago, under 
Manager Charles D. Mackenzie. Mr. 
Mackenzie’s chief clerk will be Miss 
Cain, stamping secretary at Peoria, 
who was formerly assistant secretary 
of the Illinois Field Club and has had 
an extensive insurance experience. 
Miss Cain will be one of the four chief 
examiners, the others being Miss Riley, 
stamping secretary at Cairo; Miss 
Moeller, stamping secretary at Cham- 
paign and Miss Johnson, stamping sec- 
retary at Joliet. Assistant Manager 
Rechtenwald of the Kentucky Audit 
Bureau will be in Chicago for a week 
or so helping Illinois get started. 


SURCHARGE TAX IS ATTACKED 





Indiana State Chamber of Commerce 
Gets Out Its Bludgeon for a 
Real Fight 


The 10 percent war surchange in In- 
diana is the object of a hostile attack al- 
leged to be designed by the State Cham- 
ber of Commerce. “Save $1,000,000 for 
Indiana,” is the slogan which has been 
adopted by the campaigners, and A. W. 
McKeand, of Indianapolis, director of 
extension, whatever that is, of the 
State Chamber of Commerce, is quoted 
as follows in a newspaper interview, 
which has been published throughout 
the state: 

“On March 18th, without any previous 
notice to the public and without any 
reason, the insurance companies placed 
a surcharge of 10 percent on policies 
for fire insurance. About the same time 
a similar surcharge was imposed all 
over the United States. The explanation 
given by the added war costs made it 
necessary to increase the rates. 


No Reason Is Seen 


“Investigation has revealed the fact 
that in Indiana especially there was ab- 
solutely no reason for the surcharge. 
No company operating in Indiana has 
operated with a dividend less than 20 
percent and some have realized as high 
as 40 and 50 percent. We also have 
evidence which shows that the fire com- 
panies are discriminating in the charging 
of this surcharge. For example, farmers 
are not assessed the surcharge, and in 
many cases hardware men are. not 
forced to pay the added 10 percent. The 
reason for this is because farmers have 
the power to organize mutual com- 
panies, and the hardware men of the 
Jstate are so strongly organized that it 
/was feared to antagonize them. Mer- 

/ chants and city people are helpless. The 
state laws do not allow them to organ- 
ize mutual companies, therefore they 
are forced to pay the surcharge or risk 
sacrificing their policies. The committee 
in charge of this investigation consists 


of A. V. Burch of Evansville, E. E. 
Swaine of Richmond, and Sharon E. 
Jones of Indianapolis. 


Will Take Legal Steps 


“This committee, with the assistance of 
the State Chamber of Commerce, the 
State Council of Defence, Governor 
Goodrich and the attorney general, has 
secured the necessary evidence, and 
legal steps will be taken at once to 
force the companies to refund the 
money already collected and discontinue 
the surcharge. Attorney W. H. Latta 
of Indianapolis has been employed to 
conduct the case against the insurance 
companies. 

“The total insurance premiums paid 
in Indiana in 1917 amounted to $11,500,- 
000. The surcharge on this amount is 
31,259,000—in other words, the people of 
the state are donating to the already 
wealthy insurance companies more than 
$1,000,000 a year, of which all but $40,- 
000 goes outside of the state.” 

For the juggling of alleged facts and 
figures can this be beat? 


It is reported at Indianapolis that 





lect data which will be used “against the 
companies before the next legislature, 
and possibly sooner, in the courts.” The 
complainants are quoted as saying that 
the surcharge is unfair if not illegal and 
that if the laws are inadequate, the legis- 
lature will be called upon to enact a law 
which will prevent the application of the 
extra charge. 

Chairman Foley is also quoted as of 
the opinion that the insurance depart- 
ment should have rate-making powers 
with reference to insurance companies, 
as is the Public Service Commission on 
public utilities. Present Governor Good- 
rich and his predecessor, Governor Ral- 
ston, are pointed out as favoring such 
control. 


SIX MONTHS’ RETURNS SHOWN 


Indiana Premiums and Losses of Fire 
Companies for First Half 
of the Year 





The six months’ Indiana returns are: 





Prems. Losses 
St. Paul F. & M.....665 $ 79,838 $ 
Caledonian, Scot. ...... 15,531 
pi) OS x Serererer ee 15,517 
Cleveland National BG tes 7,520 
Commerce, IPR 1,779 2 
County Fire, PO....2 8s 2,713 265 
Imperial, N.Y <..00550s2 17,509 25 
Ins. Co. of N. A., Pa.... 159,848 st 
Milwaukee Mechanics. . 48,468 2,3% 
New Jersey de nig cane oD 6,706 
New Brunswick, N. J... 2,54: 10,573 
New ape! eit eee oe 2,37 19,387 
vo og Se a eee 2, 4,745 
No. Brit. & Merc., Eng. y 2 37,824 
Penix, TE. .csk cane 3,¢ 43,890 
Phiia. OUnd. Dept........ 3, 23,167 
Pennsylvania Fire 28% 23.926 
pecurity, Conn. .....«. - 28,917 
American ge ie mf 687 
Commonw ealth, a OF 116 6.289 
Hanover, N.Y .... 2000s’ Bs 515 43,380 
Humboldt, i a ae 452 10.451 
_ ie oa eee ,06 4,285 
Mec hanics s & T raders. 14,804 5.992 
Mercantile, N. Y....... 23,718 4.356 
Merchants, N. Y....... 10,565 9 
National, Conn. ........ 239,351 150,699 
National T ‘raders, BaD s's.5 . ee 
ge, ae Pere 18,530 4.441 
N. W. Mutual, Wash. 5,277 49 
Ohio PATMeOrs .cccscccs 191,379 86,210 
Sownl, TER. oxwcscecvn 91,037 73,738 


INDIANA CONSERVATION MEET 


Work Will Be Started at Once to Re- 
inspect All Risks of a Vital 
Nature 


INDIANAPOLIS, IND., Aug. 13.— 
The Indiana Conservation Association 
met today. Chairman W. H. Riker pre- 
sided and James F. Joseph was pres- 
ent from Chicago to represent the com- 
bined states organization. Mr. Joseph 
made a patriotic appeal that all Indiana 
field men be diligent in this work, that 
they be loyal, first to their country. 
He explained that a close check will 
be kept upon the work performed by 
the inspectors to see that they are dili- 
gent. 


Mr. Riker announced that the elevator 
and flour mill section will be doubled in 
the number assigned to this branch of 
the work, and that J. J. Fitzgerald, as- 
sistant secretary of the Grain Dealers’ 
National Mutual has been appointed 
chairman, succeeding C. A. McCotter. No 
individual will have the same county 
that he had last year, but he will have 
the reports of the work done last year 
in his territory and will be expected to 
check up on it. The work is to be re- 
garded as now under way and members 
were urged to get busy. It is determined 
that the work shall be very thorough 
this year and that there shall be no 
“slackers.” J. J. Fitzgerald made an ex- 
tended talk on flour mill and elevator 
inspection and held the closest interest 
for over an hour. Mr. Fitzgerald’s work 
along similar lines in states west of the 
Missouri last year commanded wide com- 
mendation. 


Insists on Standard Equipment 


INDIANAPOLIS, IND., Aug. 13.—State 
Fire Marshal Friedley is insisting that 
the hose couplings of all fire depart- 
ments in this state be standardized so 
that the equipment of one town can be 
used to help out another in an emer- 
gency. Of the 150 fire departments in 
the state the equipment of 20 towns is 
already standard. In the remaining 
towns there are 42 different standards 
of threads. It would be possible to 
recut to standard the threads on equip- 





Buckeye National Fire 


Capital o.oo... eee eeeee eee 9100,000 


Insurance Co. 
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OHIO AGENTS WANTED! 











F.R. Ormsby, Pres. 


Capital $300,000 





G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - 
A C CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,486,445.48 
E. SMITH, Secretary 











Soliciting excess and surplus lines throughout the country. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 


J. W. McGINETY, Secretary. 


Warranty company required. 


Indiana Pythian Bldg., Indianapolis. 




















NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 











Dayton Mutual Fire 


DAYTON 
Insurance Co., “ouio 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 








Incorporated 1906 FARGO, N. D. 
ANDREW HAAS, President J. H. DAHL, Secretary 
— = 
E. J. Forney, Pres. J. M. Cook, Sec’y. 


Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - $7,807,184.00 
Total Assets 412,915.16 








1An Agency Company 














Home Office: Suite 804 Merchants Bank 
Indianapolis 





“* Fire Insurance as Y>u Would Write It’’ 


The Merchants Fire 2 ine "wance Co. of Indiana 
Stoc! 
The Indiana Retail Merchants 1} Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 





Ralph B. Clark, 
Secretary & Mgr. 











KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The German Fire Insurance Co. 
The Western Insurance Co. 


The German American Insurance Co. 
The Union Insurance Co. 


All of Pittsburgh, Pa 


Combined Capital - - $ 900,000 Combined Net Surplus - - - 
3,042,656 Combined Surplus to Policyholders 


Combined Assets - - 


$ 733,076 
1,683,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


E. W. CLINTON 
State Agent 
4328 LaFayette Ave. 





Norwood, Cincinnati, Ohio 


(Reliable Agents Wanted in 
Pennsylvania, Ohio, Illinois 
and Wisconsin.) 


FISH & SCHULKAMP 
General Agents for Wisconsin 
Madison - Wisconsi® 








Ale 


S 


sg 


ecy. 


)e 


its. 
Ly? 





ny 


























& Mgr. 


RS 


ice Co. 
ice Co. 








733,076 
633,076 


H, PA. 
LKAMP 


Wisconsin 
'isconsi® 





. August 15, 1918 


THE NATIONAL UNDERWRITER 11 








ment of all but about 25 of these where 
the equipment is so far from standard 
that it would be necessary to replace it 
entirely. Mr. Friedley is urging the 
use of an adapter which consists of two 
rings, one side of which will fit the de- 
partment for which it is made and the 
other end a standard thread. 


Interest in China Loss 


INDIANAPOLIS, IND., Aug 14.—Jacob 
H. Hilkene, director of the Indianapolis 
municipal fire prevention bureau, has 
made a statement that the Mutual China 
Company, of that city, which suffered a 
heavy fire loss recently, had not com- 
plied with the city ordinance regarding 
the closing of trap doors in the elevator 
hatchways. The ordinance stipulates 
that all elevator hatchways in buildings 
which were in existence at the time the 
present building code was passed by the 
zity council should be covered with 
automatic fireproof trap doors at each 
floor of the building ana that these 
doors must be closed at the end of each 
day’s business. It was found that these 
doors were not all closed at the time of 
the fire, which was responsible for the 
rapid spread of the flames from the 
basement where they started. Also, the 
ordinance requires inflammable material 
to be kept in fireproof rooms. There was 
a lot of straw in the basement of this 
building not so placed. Nor was there 
any sprinkler system in this basement 
as the ordinance requires. 


Sprinklers Prevent Serious Loss 


MILWAUKEE, WIS, Au 12..— 
of the most striking drelivations Ot 
the effectiveness of the automatic 


sprinkler system, in the opinion of offi- 
cials of the Milwaukee fire department, 
is found in the fire discovered Aug. 7th 


in the plant of the Abel & Ba n € 
trunk manufacturer, which wan pr 
tinguished before the I 


arrival of the 
The blaze originated in 
the basement which is not 


department. 
a corner of 


frequented by employes and 

y Fi was n 
detected until the sprinkler Pe 
opened and sounded the alarm. The 


successful preventi 
this instance is 
effect by the fire 
the Milwaukee fire 


on of a larger fire in 
being used to good 
prevention bureau of 
department. 





Illinois Conservation Plans 


State Fire Marshal John G. 


met with the Gamber 


1 executive committee o 
Conservation Association of Taeee te 


Chicago last week to discus 

the reinspection of elevators. om Pa 
food storage houses of the state. There 
are now 2,400 elevators and approxi- 
mately 500 miscellaneous food reposito- 
ries in Illinois, There has been a realign- 
ment of districts and a reassignment of 
territory. There are now twelve instead 
of 18 districts, and the new arrangement 
has resulted in a more equitable division 
of the work by careful count of the prop- 
erties in each district. Under the new 
scheme there are about 200 properties to 
a district. While some districts are 
seographically larger than before, they 
contain fewer properties to inspect 
Each inspector will have a different ter- 
heer to go over on the reinspection 

On Aug. 27 there will be a meeti 

the entire membership of the aaa 
tion Association in Chicago with Fire 
Marshal Gamber, at which definite and 
final arrangements will be made. 





Results of Waukegan Inspection 


The report on the recent inspection 
of Waukegan, IIl., by the Illinols Fire 
Prevention Association and representa- 
tives of the state fire marshal’s depart- 
ment shows 357 risks inspected and 200 
defects. This reveals a rather poor con- 
dition. All of the defects reported as a 
result of a recent inspection at DeKalb, 
Ill, have been corrected except two. 





Hosmer Resigns as Chairman 


Robert C. Hosmer, chairman of the 
Conservation Association of Illinois, has 
tendered his resignation. Mr. Hosmer 
has given much time to the general wel- 
fare in Illinois, he having served as 
president of the Illinois State Board and 
followed up by being chairman of the 
Conservation Association. He feels that 
he has given sufficient time and there- 


on the burdens will fall on someone 





Wisconsin Farm Rates 


W. E. Vandeventer of the Aetna, C. N. 
Gorham of the American and Elof Peter- 
Son of the Fidelity-Phenix, representing 




















F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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the farm companies, visited Commis- 
sioner Cleary of Wisconsin this week 
endeavoring to reach some understand- 
ing as to rates which have been up for 
discussion for some _ time. Manager 
Wheeler of the Wisconsin Inspection 
Bureau was also present at the hearing. 


Will Make No Change 


MILWAUKEE, WIS., Aug. 12.—The 
Wisconsin Insurance Club will not make 
any changes in its official personnel as 
the result of the promotion of President 
J. H. Gwinn from the position of state 
agent of the Firemen’s in Wisconsin to 
an underwriting supervision position In 
the western office, according to Secre- 
tary Raymond T. Gravenstine, state 
agent of the State of Pennsylania. Mr. 
Gwinn was elevated to the presidency 
at the annual meeting in June. _ Inas- 
much as he will make frequent visits to 
Milwaukee and for the present retains 
an interest in the Milwaukee _ section 
of his former field, the club does not 
deem it necessary that a change should 
be made and expects Mr. Gwinn to serve 
out his term. F. E. Halle, state agent 
of the National Liberty, is vice-presi- 
dent. 





Wisconsin Notes 


John H. Hay, a local agent of Beloit, 
Wis., has been accepted by the Y. M. 
Cc. A. as a war work secretary. 

Appleton, Wis., has authorized the in- 
stallation of twelve additional fire alarm 
boxes. The request was made by the 
fire department. 

h Ackerman & Quilling agency, 
Rice ‘Lake, Wis., has acquired the Prock 
building and will remodel it for office 
purposes. It is rumored that the mem- 
bers of the firm are intending to or- 
ganize a new _ state bank and will use 
the ground floor of the building as 
quarters. However, official confirmation 
of the report is lacking. 


Barron, Wis., will issue $20,000 of 
bonds to provide funds for rebuilding 
and enlarging the power plant of the 
municipal water and light system and 
laying new 4-inch cast iron mains In 
unprotected districts. It is proposed 
to purchase a new water wheel and a 
120-k. w. turbo-generator_ unit. The 
existing installation of a 90-k. w. unit 
was made sixteen years ago and is now 
inadequate. 





Illinois Notes 


George Otey has purchased the agency 
of J. P. Benson at Herrin, Ill 

L. E. Fenouille, a local agent at Kan- 
kakee, Ill., died the other day. He was 
coroner of the county. 





Virginia Notes 


Benjamin C. Wherry of Richmond, 
Va., who organized the local agency of 
Wherry & Co. in 1885 has relinquished 
his business to his son, Douglas Wherry. 


Gideon Allen Davenport, long affili- 
ated with Davenport & Co., at Rich- 
mond, Va., died at his home in that 
city last week, aged seventy-three. He 
was a near kinsman of the late Isaac 
Davenport, former actuary for the Pan- 
American Life of New Orleans. 





The safety director of Norwood, Ohio, 
is going into the national service, con- 
sequently another man will be appointed 
to this position. It is thought possible 
that a new safety director may take a 
different attitude toward the entire 
question of fire department and water 
supply improvements, leading to better 
conditions in Norwood and a settlement 
of the present rating difficulties in that 
city. 








C. A. PALMER, President 


C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter 


F. H. ALDRICH, Counsel 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $259,150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy. 











Cc. A. L. PURMORT, Secretary 
65th ANNUAL STATEMENT 


H. V. OLNEY, President 








Capital F = e e - * «= e 1,900,983.09 
Assets (to protect policy holders) - <= $ 500,000.00 
Net Surplus to policy holders = « 5,574,008.68 
Net surplusto stockholders - - = 2,650,963.09 
STUART MORGAN, State Agert, iwichigan, East Lansing 
CASEMENT & EVANS, Gen'l Agents, Colorado, Denver 


BRIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, J ee 
TERMAN Agent Missouri, Kansas an@#Qkl 





IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 

















The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 


LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE _ ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 
































Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 
Maine, Massachusetts, Connecticut, Rhede Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Teaas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 
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TRAVIS NOMINATED IN KANSAS 


Fighting Colonel in France Selected by 
Republicans as Candidate for 
Commissioner 


TOPEKA, KAN., Aug. 13.—Victor 
A. Smith, of Pittsburgh, probably will 
be the real insurance commissioner of 
Kansas for the period of the war. 
Frank H. Travis, of Iola, has been 
nominated for insurance commissioner 
by the Republicans and it is regarded 
as certain that he will be elected to 
the place in the November elections. 
When he announced his candidacy 
Travis said that he was too busy fight- 
ing the Germans to come back and 
try to run the insurance department 
and that he would name a deputy to 
handle the department until his return. 
The friends of Travis regard Smith as 
the man who will get the place. 

Is Fighting in France 


Travis is a lieutenant colonel at the 
head of the Kansas Ammunition Train, 
which went to France Jast fall as a 
member of the Rainbow Division. The 
train has been in the thick of the fight 
on the Marne and Vesle, as is shown 
by the fact that several of its mem- 
bers were killed and wounded in the 
counter-offensive in that region. 


The indications are that the official 
count of the primary will show that 
Travis has a clear majority over W. J. 
Bryden, actuary for the department, and 
Cc. W. Dingman of Clay Center. <A bitter 
fight was waged on Bryden by a con- 
siderable number of insurance agents. 
Dingman made his entire campaign on 
the proposition of breaking up the 
alleged “insurance dynasty” in the de- 
partment. He made his play on the 
proposition that for twelve years the 
assistant of the department had been 
elected to the chief place and insinuated 
that there was possible crookedness 
which this procedure covered up. This 
brought a sharp rebuke from Carey J. 
Wilson, commissioner, whose honesty 
was-thus questioned, and from J. E. 
Caton, state accountant, whose business 
it is to look after the financial matters 
of all State departments. The Dingman 
campaign produced a backfire that made 
Dingman third in the race. 

The only campaign document used by 
Travis was his picture in uniform and 
the announcement that he was fighting 


the boche in France. It was the most 
effective campaign work that could be 
used and brought in the votes by the 
bushel. N. Benson, an insurance 
agent in Topeka, is the Democratic 


candidate for commissioner against Tra- 
vis. He had no opposition in the 
primary. 





Horrors of War 


Field men have discovered a sign on 
the door of a local agent’s office in one 
of the small towns of Iowa reading as 
follows: “If anyone has any business to 
five me, call 15 R-2, where I am shocking 
oats during vacation.—My God, how I 
hate the kaiser. 


Socialistic Trend Attacked 


In the casualty section of this issue, 
Part 3, appears a letter written by L. C. 
Housel of Salina, Kans., treasurer of the 
Kansas Insurance Federation, who gives 
his views on the tendencies towards 


socialism with respect to insurance 
under a mistaken idea of helping win 
the war. The letter has been approved 


by President R. P. Cravens .of the In- 
surance Federation. Both men are local 
agents at Salina and the latter is par- 
ticularly a strong one. 





Continues Wth Department 


TOPEKA, KANS., Aug 13.—C. E. Car- 
roll will continue as special attorney 
for the Kansas department in fire rate 
investigations. 
Republican nomination for congressman. 
He is a member of the state senate and 
was chairman of the senate insurance 
committee in the 1917 legislature and 
will be chairman of the same committee 
in the 1919 session. He was chiefly re- 
sponsible for the legislation authorizing 
the department to employ actuaries, 
engineers and attorneys to investigate 
the fire rate problems in the state under 
the insurance rating law. 





Uniform forms will be placed in the 
hands of Minnesota agents within the 
next week or ten days. 





Mrs. Fannie A. Pirtle, wife of 
Capt. Alfred Pirtle, of Pirtle & Weaver, 
of Louisville, died recently. 


He was defeated for the’ 


ACTIVE IN ORGANIZING TEXAS 


Craig Belk, of Houston, Putting Forth 
Strenuous Efforts to Accomplish 
Great Things 


DALLAS, TEXAS, Aug. 13.—Craig 
Belk, of Houston, president of the 
Texas Association of Insurance Agents, 
has been very active of late in hav- 
ing local agents organize and join the 
association and enlisting them in war 
activities. In this he has had the sup- 
port of several Texas general and spe- 
cial agents and the Texas Fire Com- 
mission. A vigorous letter has been 
written the agents at Temple and also 
at Cleburne. The one sent to the Tem- 
ple agencies reads: 

“The State Association of Insurance 
Agents, I regret to say, does not have 
the name of an agency in Temple on its 
membership roll. I feel sure that you 
gentlemen to whom I am addressing 
this communication will be good enough 
to call a meeting of your local agents 
and, no doubt, form some sort of a local 
exchange that will help us in the work 
that we have undertaken to do for the 
good of the business of insurance in 
Texas. 

“The National Fire Protective Associ- 
ation that is doing a world of work for 
the government is making a_ special 
drive just now asking that the local 
agents of Texas:-do their part. We can- 
not render full measure of service ex- 
cept through cooperation. We have just 
met at our 21st annual convention, have 
outlined a definite program and have 
work to do.” 

T. F. Baker, chief inspector of the 
Texas Fire Commission, gave his en- 
dorsement to the proposition. eva is 
my idea that every local agent in 
state should be addressed a strong com- 
munication along the lines of the one 
you have written to Mr. Talley at 
Temple, impressing upon them. that the 
opportunity is now here for them to 
show that the business of fire insurance 
is an essential business and that, if they 
do not make a showing of this char- 
acter, they may just as well prepare to 
enter some other avocation at the close 


of the war, or, it may be, before its 
close. Agitation is growing every day 
tending toward government control of 
the business of insurance in all lines, 


and, unless the federal government can 
be convinced, at the proper time, that 
the insurance interests are able, and can 


and will perform the functions which 
properly belong to them in rendering 


service to the public, it is only a ques- 
tion of time until these functions will 
be taken over by the government agents 
and the local agent will find himself 
without a job.” 


FIGHT ON ACTUARIAL BUREAU 


Opposition in Arkansas Takes Its Case 
Before the Constitutional Con- 
vention But Loses Out 


LITTLE ROCK, ARK., 
The special committee on insurance 
made its report to the constitutional 
convention, and brought up the contro- 
versy over the Arkansas Actuarial Bu- 
reau. The first section reported by 
the committee was adopted as follows: 


“Section 4.—There shall be an insur- 
ance department, the head of which 
shall be an insurance commissioner, 
who shall be a citizen of this state, of 
well known business ability, at least 
thirty years of age. Said commissioner 
shall be appointed for a term of four 
years by the governor, by and with the 
consent and advice of the senate. He 
shall be charged with the execution of 
such duties as are now or may be here- 


Aug. 13.— 


jJafter prescribed by law.” 


This omits all reference to the fire 
marshal, which is held to be a statutory 
office, or duty of the insurance commis- 
sioner. It was adopted without debate 
or dissent. 

The fight come up over the minority 
report, as follows: “Section 5—The 
rights, powers, and authority granted 
under Sec. 2, Act. 159, of the acts of 
the legislature of the. year 1913 are 
hereby revoked and the actuarial bur- 
eau created thereunder is hereby 
abolished. The law-making power may 
create a rating and actuarial bureau, 
but such bureau, if created, shall be 
under the superintendence and control 
of the Insurance Commissioner or some 
Insurance Commission of the State.” 

This was rejected. The convention 
adopted the following by Judge J. 
Evans, over the protest that “it is 
loaded:” “The lawmaking power may 
ereate an actuarial bureau to fix insur- 





ance rates, but such bureau shall be 
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under the control of the Insurance Com- 
missioner.” 


SERIOUS DIFFERENCES ARISE 





Clash Between Local Agents at Hous- 
ton, Tex., and the Cravens & 
Cage General Agency 


AUSTIN, TEX., Aug. 14.—Serious 
differences have arisen at Houston be- 
tween 
agency and the local agents there. The 
local agents allege that Cravens & Cage 
are enroaching on the local agents’ field 
and at a called meeting resolved not 
to touch risks where Cravens & Cage 
are writing direct coverage. One large 
risk is the present bone of contention. 
A. committee has been appointed and 
formal resolutions will be adopted later 
this week covering the entire situation 
and making plain the stand taken by 
the local agents. 


Sparks May Succeed Austin 


Since it is tact that 
Charles O. succeed 


a well known 
Austin will not 





himself as commissioner of insurance 
and banking of Texas, speculation has 
been rife as to who will get the place. 
Well defined rumor at Austin is that 
Sam Sparks of Austin is slated to get 
the appointment when it is made next 
January. Sparks is essentially a banker, 
as the law requires. It says the ap- 


| pointee must have had at least five 


| years’ experience in banking. 


At this 


| time Sparks is president of the Texas 


the Cravens & Cage general | 





Trust Company of Austin. Previous 
to that he was state treasurer of Texas 
and left that office to accept the one 
he now holds. He was a candidate for 
governor in 1914, but withdrew when 
James E. Ferguson announced from 
the same county. Austin was Fergu- 
son’s appointee and supporter. 





Withdraws From Farm Field 


The St. Paul Fire & Marine is writing 
no more farm insurance in Texas, Okla- 
homa and Kansas. It is writing hail 
insurance in these states. It_ retired 
from Texas so far as the farm business 
is concerned last year and followed up 
this policy in Oklahoma and Kansas this 
year. It found its farm operations in 
those states unprofitable. 
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CARE OF SPRINKLERS 


| Pamphlets For Sale 


Agents desiring to supply their equipped risk customers with copies have 
asked for reprints of the article on safeguarding automatic sprinkler equip-. 
ments that appeared in the Agents’ Educational Magazine in part III of the 
National Underwriter of August 8. The article will be reprinted in conven- 
ient pamphlet form if enough orders are received. 
NOW if you want any. Only enough will be printed to fill orders. 

50 for $3.60 
100 for 5.00 
| Send check with order under $5.00 to save bookkeeping. 
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Surplus in the United States ..... 


INCORPORATED 1851 
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KENTUCKY AND THE SOUTH; 





BUSINESS NOW QUITE ACTIVE 





Tobacco Fires Have Been Noted 
Within Last Few Weeks in Blue 
Grass Domain 





LOUISVILLE, KY., Aug. 14.—Busi- 
ness with the Kentucky agents is de- 
cidedly active at the present time, al- 
though there are very few lines in 
which there is any especial drive being 
shown. However, the total is holding 
up in excellent style. At present con- 
siderable insurance is being placed on 
wheat, which is rolling to the mills 
from the hands of the farmers, result- 
ing in many of the mills being over- 
supplied, as very little wheat is mov- 
ing to the seaboard due to lack of 
exporting facilities. Elevators are not 
taking it to any extent as there is no 
speculative feature in the wheat market, 
and no advantage to be gained by stor- 
ing on the low rates allowed by the 
food administration. 

Fire hazards in Kentucky have been 
greater during the past week or ten 
days due to the excessively warm 
weather, and steady drought which has 
dried out the country, and turned frame 
buildings into tinder. A number of fires 
have been experienced within the past 
few days, and if the weather continues 
as it now is some of the small towns 
will be short of water for fighting fires. 

Tobacco fires continue in an alarming 
frequency, which is annoying the under- 
writers. On Aug. 9th, a $40,000 tobacco 
warehouse fire was experienced at Gar- 
field, near Hardingsburg. 

The moral hazard of carrying whisky 
stocks has increased as a result cf the 
bottom dropping out of the whiskey 
market due to adverse legislation at 
Washington and in the states, which 
has threatened to kill. all traffic in 
whiskey. Within a little more than 
two months the price of bonded whiskies 
has dropped from around $3 a gallon 
until today good liquors can be had at 
from $1,25 to $1.50 per gallon, with some 
sales going as low as $1.10 a gallon in 
bond. The present tax rate of $2.20 per 
gallon, which may go to $5 or more 
under contemplated regulations of the 
government, has been largely responsible 
for the drop in the market. 


Gray Sounds a Wail 


LOUISVILLE, KY., Aug. 14—N. O. Gray, 
superintendent of rating in Kentucky, 
has given out a statement saying that 
his department will endeavor to reduce 
the fire waste and secure the lowest pos- 
sible rates compatible with the loss ratio. 
He regrets that the first state rating law 
was modified, leaving the insurance board 
shorn of most of its power. He states 
that because of such conditions the peo- 
ple have been called upon to pay higher 
rates than they should and he thinks that 
the companies will raise them still fur- 
ther. He said that in June this year 
rates on hail insurance on tobacco were 
increased nearly 100 percent, which his 
department does not deem reasonable. 
He also calls attention to the 10 percent 
surcharge which he does not think was 
necessary. He says the companies are 
now reclassifying all towns in the terri- 
tory to rerate them on a basis which 
promises a very marked increase in rates. 
Mr. Gray states that the powers of the 
board are now limited to the correction 
ef rates which are discriminatory and 
can only order reductions if the busi- 
ness of the state shows more than a 
reasonable profit, which he says is a 
very vague and uncertain condition. The 
rating department, he says, has given 
formal disapproval of increases already 
made, 








Kentucky Notes 


Sam B. Kennedy, special agent of the 
Westchester, on Saturday, August 10th, 
lost his wife, who died following a short 
illness. 

One of the large warehouses of the 
Belknap Hardware & Manufacturing 
Co., Louisille, was destroyed by fire 
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Commissioner Hardison of Massachu- 
setts Comments on Fire Insurance 
Conditions in This Country 





BOSTON, MASS., Aug. 13.— Com- 
missioner Hardison, in his preliminary 
report on the business of 1917, makes 
the inquiry as to why the fire insur- 
ance field is more attractive to new for- 
eign than domestic capital. He feels 
that American capital must find more 
profitable employment with less care 
and worry in other ventures unless it is 
assumed that capital does not recognize 
the opportunity when it knocks on the 
door. He believes that the war may 
change this idea and make American 
capital a more eager and formidable 
competitor for American insurance 
business. He calls attention to the fact 
that after every great conflagration the 
foreign companies have sent over large 
amounts to fill up the gap in their im- 
paired surpluses and sometimes in their 
deposit capital. 

He said that it must be borne in mind 
that foreign companies as well as Amer- 
ican see the advantages derived from the 
possession of large surpluses. Hence 
foreign companies keep a large volume 
of funds here in trust for the protection 
of policyholders. They maintain these 
funds because it is good business to do 
it. Commissioner Hardison says the 
United States is a great harvest field for 
insurance enterprise—great in extent, 
great in resources, great in its abandon- 
ment of so large a part to foreign capital. 
Outside companies write nearly 30 per- 
cent of the net fire premiums of the coun- 
try, according to the report. He says 
there were 69 foreign companies author- 
ized in Massachusetts last year, more are 
coming, looking for business which the 
alien enemy companies relinquished. He 
asked why is the field more attractive to 
new foreign than domestic capital. He 
holds that it is possible that the laws 
in this country can with safety be re- 
shaped so that the reinsurance situation 








during the past week with a loss of 
approximately $50,000. ‘ 


The home and all buildings on the 
place of Frank Meisner, at St. Matthews, 
Ky., were destroyed by fire, with a loss 
of $16,000. 

At Lawrencebury, Ky., fire destroyed 
the livery stable of E. B. Cartenhourer, 
with damage of $10,000 and only $3,300 
insurance. 


A. R. Steele, of Paducah, Ky., has dis- 
posed of his local agency to Singleton 
& Halteman, to enter the Y. M. C. A. 
overseas war work. : 


Edwards & Edwards, Harrodsburg, 
Ky., have consolidated their agency with 
that of A. M. Wash, the business to be 
conducted as Edwards & Wash. 


At Hickman, Ky., Helm & Amberg 
have purchased the interest of T. T. 
Swayne in the firm of Helm, Swayne & 
Amberg, and will operate as Helm 
Amberg. 


McElroy & Wharton, Springfield. Ky., 
local agents, have sold a one-third in- 
terest in the agency to Ralph L. Bold- 
rick and the name of the firm has been 
oo: eae to McElroy, Wharton & Bold- 
rick. f 








may be made more attractive to home 
enterprises. 

The loss ratio in Massachusetts last 
year was 43.67 percent. The ten years 
record shows premiums  $167,086,021, 
losses $109,172,637, loss ratio 65.34 per- 
cent. In 1914 the loss ratio, owing to 
the Salem disaster, was 139.24 percent. 
\ 





Much Organization Work Done 


NEW YORK, Aug. 13.—Stanley L. Otis, 
executive secretary of the Insurance 
Federation of the State of New York, 
has just returned from a successful trip 
through the northern counties. Twenty- 
eight cities and villages were visited and 
164 members added to the membership 
roll, seven counties organized, with the 
necessary chairman and committees ap- 
pointed, 

Mr. Otis also reports that while the 
agents generally do not believe the fed- 
eral government desires to directly en- 
gage in the insurance business as a com- 
petitor of the established insurance car- 
riers, yet they are keenly alive to the 
need and value of organization and ade- 
quate preparation to enable the carrying 
out of a cdmpaign of education respect- 
ing the principles of insurance, the tech- 
nical training required to transact it as 
well as to render efficient service to the 
assured, and safeguard the interests of 
the policyholders. 





To Have Uniform Clause 


NEW YORK CITY, Aug. 13—There was 
a joint conference of the loss committee 
of the National Board, the committee on 
uniform rules and clauses of the Eastern 
Union and representatives of the New 
York Fire Insurance Exchange here the 
other day, endeavoring to bring about 
some uniform action as to proper form 
of endorsement to be put on insurance 
policies in compliance with the trading 
of the enemy act. Attorneys for the alien 
property custodian were present. It was 
decided to hold another conference when 
there will be an effort to unify all classes 
of insurance affected by the act as to 
the general basis of endorsement to be 
made obligatory on all policies in which 
the insured interest is not fully disclosed. 


To Take Care of Big Ones 


NEW YORK CITY, Aug. 10.—It has 
been decided by the committee on in- 
creased facilities for large risks to have 
a subcommittee prepare a plan of oper- 
ation which will be submitted to all 
companies and an organization will be 
completed. It has been found that: the 
government authorities have complained 
from time to time that the private com- 
panies have been unable to grant suffi- 
cient insurance on certain large proper- 
ties that are vital to the people at this 
time. The plan of the organization is 
to offer sufficient coverage for food, 
munition and equipment risks, both fac- 
tories and warehouses. 





A. Duncan Cornwall’s Change 


NEW YORK CITY, Aug. 14.—Marsh & 
McLennan have secured A. Duncan 
Cornwall for their organization. He has 
been with the Westchester Fire for fif- 
teen years, the last six years being man- 
ager of the loss department. He was 
formerly connected with the head office 
of the Home. 





Marine Rates Up 


NEW YORK, Aug. 13.—Apparently 
marine rates on coastwise and South 
American shipping are not to be low- 
ered for some time. Following the sub- 





marine raid of a few months ago the 
rates on vessels plying to South America 
were advanced to five or six times the 
previous figures, and have remained at 
the high point ever since. There is some 
slight fluctuation, but all signs point to 
a continuance of high figures on coast- 
wise and South American shipping. 





Death of George B. Greenset 


George B. Greenslet, who has been 
associated with the Glens Falls for a 
period of 54 years and for the past ten 
years as general agent, has retired from 
active service with the company, effect- 
ive Sept. 1. Mr. Greenslet commenced as 
a clerk and filled several desks, held the 
office of assistant secretary, special 
agent and was finally made general 
agent. He was the oldest man in New 
York state in the insurance service. 





W. C. Gibson 


W. C. Gibson has been appointed 
special agent of the New Hampshire 
and County Fire in New Jersey to suc- 
ceed Frank Bancroft, who resigned. Mr. 
Gibson has been special agent for Fred 
S. James & Co., in New York. 





Gets the Seneca Fire 


J. J. Boland of Scranton, Pa., and his 
associates have secured the control of 
the Seneca Fire of Buffalo. Mr. Boland 
will take active management of the 
company. It will be run as an agency 
company and will probably issue an 
underwriters policy in connection with 
the New York National which Mr. Bo- 
land also controls. The Seneca was or- 
ganized in 1912 and has done a consera- 
tive business. It has assets $608,567 and 
net surplus of $190,000. 





The Insurance Federation of the State 
of New York announces the election of 
Charles Bellinger of E. E. Clapp & Co. 
as a director and member of the execu- 
tie committee to fill out the unexpired 
term of the late Edward Griffith. 


Hollis Burgess, for many years one 
of the best known of American amateur 
racing captains of sailing vessels. and 
engaged in the yacht brokerage and in- 
surance business in Boston since his 
college days at Harvard, sixteen years 
ago, died the past week at his home in 
Brookline, aged 39 years. 





Losses of the Week 


£3 HERE have been a number of grain 
elevator fires recently. Losses in 








the east have been heavy. 
x * * 


Johnson City, Tenn., Aug. 5.—There is 
a total loss to the stock of Lockett Bros. 
Grocery Co. Insurance: 
irt. Amer....$3,000 Queen........$8 


North Amer... 4,000 Amer. Alli.... 2,500 
Phenix Assur. 4,500 L.& L. & G... 6,000 
Phil. Unds 1,000 Springfield ... 1,500 
Natl. Union 4,000 Ham.-Bremen 1,000 
Va. F.& M 3): SE ee ban ces 2,500 
jy Sy ae 2,500 Amer.-Eagle . 2,500 
Natl. Ct ... 1,500 Amer.-Cent. .. 2,500 
Westchester Gee POM wccccecs 2,500 
Firemans Fd.. 2,500 N. B. & M.... 5,000 
Continental .. 2,500 Connecticut . 1,000 
CICINGM® 6.602% 2,500 


* * x 
Crystal Falls, Mich., Aug. 7.—There is 
an almost total loss to the Hotel Build- 


ing of C. A. Robinson. Insurance: 
BRUNE 65, Wes kc $1,000 Penn. ........ $1,500 
ae SOO BUG. 24444s:04< 1,500 
N. B. & M.... 1,500 
* * 
Milwaukee, Wis., Aug. 10—Fire in 


stockrooms on the thirteenth floor and 
cupola of the Pabst building, Wisconsin 
and E. Water sts., owned and occupied 
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by the Wisconsin National Bank, and va- 
rious other tenants, caused damage of 
about $2,500 to contents owned by the 
bank. There is total insurance of $415,- 
000 on the building. The contents in- 
volved were insured for $2,000 in the 
London & Lancashire. 
“Te Se 

Duluth, Minn., Aug. 2.—There is a $20,- 
000 loss to the building and contents of 
the Marshall-Wells Hardware Company. 
Insurance on contents: 
Phila. Und..$ 50,000 


oo 5,000 St. P. F.&M. 135,000 
Sprefid. 6,500 Lon. & Lan. 90,000 
Am. Ex. 1 150,000 Aetna ..... 85,000 
N. W. F.&M 15,000 Fire Ass’n.. 75,000 
N. W. Nat’l 15,000 Sun ........ 50,000 
N. x. BR. U 450,000 Franklin 45,000 
No. Eng.... 5,000 N. B. & M 135,000 
Phoenix 98,500 Aetna ..... 75,000 
Gt. Amer... 38,000 Contn’l .... 18,900 
Com’] Un... 50,000 L. & L. & G. 102,700 
Contn’l 60,000 Pt. Tr. Mu 50,000 

Insurance on building: 
No. Eng..... $22,000 Home ......$100,000 
Ham.-Brem 5,000 Palatine . 25,000 
Com’! Un.... 20,000 Cmnwlith. 20,000 
Lon. & Lan.. 27,000 Phoenix ...~ 25,000 
N. B. & M... 27,000 Sprefid. 50,000 
15,000 Contn’l .... 20,000 
General . 18,000 Franklin 15,000 
Ger.-Amer. .. 22,000 Aetna ..... 50,000 
OO earn 2,000 No. Amer 20,000 
No. River.... 5,000 Fire Ass’n 36,500 
Aachen & M. 5,000 Nat’l, Ct 40,000 
St. P. F. & M. 55,000 L.& L. & G. 37,000 
Mech. & Tr. 7,500 Gt. Amer... 10,000 
Phila. Und.. 12,500 

*x* * * 
Cuba City, Wis., Aug. 9.—There is a 


total loss to the clothing stock of Brewer 
Bros. clothing store. Insurance on stock: 


Prov. Wash...$1,000 Boston ...... 1,000 
Springfield ... 3,000 N. W. Natl... 1,000 
New Hamp.... 1,000 Phoenix ..... ,00 
OO: rr 2,000 

Insurance on building: 
Pe $1,860 Fid.-Ph. ..... $1,800 


860 Fid.-Ph. 
* * OX 


Dupree, S. D., Aug. 5.—There is a $3,500 
loss to the mercantile building and stock 
of F. R. Baries & Co. 

TROON soc cces $3,000 Springfield ...$3,000 
No. Amer. ... 3,000 Pa. Fire 5,500 
* 


* Ok 
Pontiac, Mich., Aug. 8.—The loss to the 


building and contents of the American 
Forging & Socket Co. is estimated at 
$1,000. Insurance: 
‘| ee $37,500 Royal ...... $25,000 
Ger. Amer. .. 3,200 Springfield . 25,000 
Ph. Assur... 30,000 

* * x 


Humansville, Mo., Aug. 7—There is a 
total loss to the grain elevator of S. J. 


Leach. Insurance: 
Springfield ...$1,000 Gr. Deal. Mut.$2,000 
a 1,000 

* * * 


Paris, Ill., Aug. 10.—There is a $3,000 
loss to the laundry machinery of the 


Paris Steam Laundry Co. Insurance: 

Agricultural .$1,000 Prov. Wash...$ 500 
Natl. Lib. .... 500 Mil. Mech. ... 500 
Home Und. 1,000 


500 Nor. Union ... 
sk 


Chicago, Ill, Aug. 10.—There is a_ 50 
percent loss to the Friedland Box Co., 
involving items B and C of the general 
form. 


i. 
Iowa City, Ia.. Aug. S8—There is a 
$4,000 loss to the hall of the Y. M. C. A 


Building. Insurance: 
N. B. & M....$3,000 No. Amer.....$2,000 
Paeietine «..... 2,000 Hartford 2,000 


ee 4,000 Firemans Fd.. 2,000 
ee eo e 

Virginia, Minn., Aug. 9—There is a 30 
percent loss to the building of Nels Mo- 
line. Insurance: 
A Re $1,000 Citizens ...... $1,000 
Firemans Fd.. 1,000 Royal........ 

*x* * * 

Saginaw, Mich., Aug. 9.—There is a 10 

percent loss to the stock of the Symons 


Bros. Grocery Co. Insurance (partial 
list): 
Lbrmen’s. ...$15,000 Firemens ...$15,000 
Lon. & Lan.. 45,000 

* *- x 


Milwaukee, Wis., Aug. 3.—Fire of un- 
known origin caused considerable dam- 
age to the three-story brick store and 
flat building at 509-511 E. Water st., 
owned by the McCoy Estate and occu- 
pied by the McCoy & Nolan Supply Co. 
and others. 

Insurance on building: 

Fire Assn.....$2,500 a . $2,500 
L. Ss) ; 


L. & ; F. & M. 2,500 
ON ree $2,500 
Insurance on contents: 
PSOE m4 s<% $1,000 Northern ....$1,000 
Lon. & Lan... 1,000 Granite State. 1,000 
Columbian ... 1,500 Amer. Eagle.. 2,000 
Fed. Union... 1,500 Law, Un. & R. 2,000 
Se ree $11,000 
Insurance on contents of John O. Mc- 
Carthy. 
Se... cxncbhsebedsitevce se esaas 500 


Alton, Ill, Aug. 8.—There is a total loss 
to the four Cartridge terminals of the 
Western Cartridge Co. The total amount 
of insurance carried is $72,800. 





buildings at separate locations burned si- 

multaneously, loss men are inclined to 

believe the fire to be of incendiary origin. 
* 


* 
Port Huron, Mich., Aug. 7.—The Har- 
rington Hotel Co. has suffered a $4,000 
loss. The total amount of insurance car- 
ried is $100,000. 


NEED OF HIGH GRADE 
MEN IN CONGRESS 


(CONTINUED FROM PAGE 1) 


here to represent them in Congress. 
Many of us are indifferent as to voting 
at the primaries. We do not back up a 
hig, broad-gauged man, but allow the 
‘politicians and their adherents to put 
through a small bored man. Then we 
rail and rant about the way the govern- 
raent is being run. In these days it is 
necessary to get men of the highest 
type of intellectual fiber, men of wide 
experience, who have been successful 
in their lines of endeavor and who have 
a real vision to come here as lawmakers. 
That is one of the biggest duties today 
before insurance people. They must 
use their influence to elect men who are 
thorough Americans and who believe in 
the fundamental principles of American 
government. 


Tendency Should Be Checked 


There is just one other danger that I 
have encountered here and it is well that 
a word of warning be sounded. Some in- 
surance brokers and agents in submitting 
lines to their companies insist that they 
be written even if the rate is not right 
or the risk not kept in good shape be- 
cause the government may take over this 
business. In fact, I think that consider- 
able agitation here is due to just this 
kind of work. Local agents and brokers 
are undermining their own .business by 
attempting to force by this means com- 
panies to write risks that are not up to 
standard, that are poorly kept and that 
are very hazardous. The assured does not 
want to go to the expense to improve the 
risk and minimizes the danger of fire 
hazard. He feels that he has the club of 
possible government insurance to hold 
over his agent and the agent reflects 
therefore his views. This line of talk 
undoubtedly has had its effect here in 
Washington. It is more necessary than 
ever before during these trying times 
that assured especially be urged to keep 
their property in the best possible condi- 
tion. 
Demands on Companies 


The demands on the insurance com- 
panies are great. They are asked to 
strain a point here and there. Values 
have increased to such an extent that 
every dollar of writing capacity is 
needed. The insurance companies of 
course must meet the demands of the 
hour. I know they are awake to the 
situation. They must be able to take 
eare of these big lines of insurance sat- 
isfactorily. At the’ same time I do not 
believe that the insurance companies are 
called upon to insure hazardous risks and 
those poorly kept because of the threat 
of government insurance. 


Will Not Countenance Argument 


.I,do not believe that the government 
authorities here would be moved by any 
such arguments. They surely must see 
‘the necessity of having government work 
done under the best possible conditions 
where fire waste is eliminated just as far 
as possible. The speeding up process and 
new conditions, the pressure brought by 
the government for great rapidity, all 
have contributed to carelessness and lack 
of good housekeeping. 


Good Work Being Done 


In this connection the fire protection 
section of the War Industries Board is 
doing a splendid work. The section was 
organized April 5. To date it has in- 
spected 1,121 munition plants having 
government contracts. Out of these 868 
are reported as good, requiring no action. 
Some 93 are fair, 90 are poor and 70 are 
bad. A number of common hazards have 
been found in these plants. They are the 
defects that any good inspector would 
order removed. 





In view of the fact that four separate 


Here is a list of some of the improve- 





Fire Companies’ Semi-Annual Statements 


(As made to the Governor of Georgia) 


American Eagle 
SUREMENTS OMe Wes cice 9006 





Assets Net Surplus Income Disb’mts 
- $2,980,709. $904,745 $1,564,947 $1,311,894 
- 1,940,722 276,779 627,435 597,031 
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SERVICE 





A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
All Losses given my PERSONAL Attention 


DETROIT, MICH. 


THOROUGH 
INVESTIGATIONS 











ments that have been ordered by the Fire 
Prevention Section in some of the plants. 
Can} = 8 


3. See 
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Character of Improvements 55 55&¢ 
Automatic sprinkler equip- 722 72287 
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Building construction 

UMA 2.5.32, 3 G8 ss ie ciere-c 0s 4 7 
Cleanliness and good order 11 13 
Common hazards removed. 14 14 
Division walls and wall 

MUM NAMOBINS 5155 o's5. oss tees cso ssa sis 9 26 
Electrical hazards removed 5 4 
Fire alarm systems....... x 0 
Fire departments organized 3 3 
MOAR ARAN: oo ghia e500. <r a.e sis 0 2 
Hose equipments ......... 2 10 
Hydrant equipments ..... 2 8 
Inspection by plant owner a 2 
MRGTAT: AGCHKOPS 6 .0cis click as 4 2 
ge errs 0 8 
Smoking prohibited ...... 2 _9 
RUUD AID OSS 5 a i5 oss hd bse es Z 1 
Supply of hand extinguish- 

OG hacivabvas ee hewbaseuse 10 12 
ISR 5r.cih is sige ieee Aa eee AT 1 
Watchmen and watch re- 

NES oie asa sa v5 ee cori 7 1 
Water SUDBIICS: 2.0.6 i sicccs 1 4 
WAT BINS. 356 sin Sco cicise ers 3 10 

AMO WE . olte fae 4a eee ae wee ae 102 172 


Withdrawal of Insurance 


I called attention in last week’s cor- 
respondence to the gradual withdrawal 
of large premium business from private 
hands. I presume that inasmuch as the 
government has taken charge of the tel- 
egraph and telephone property, fire in- 
surance on them will be cancelled or al- 
lowed to expire. The telephone line is a 
very important one. Now the Federal 
Trade Commission has recommended that 
all the packing business be taken over 
by the government. If that is done, of 
course the government will not insure the 
packing property. This is also one of 
the great businesses. 


I still feel that the insurance com- 





panies should make some arrangement to 
handle these properties on a cost plus 
basis, whereby the government is al- 
lowed to use the machinery of the com- 
panies for inspection, payment of losses 
and so on, it agreeing in turn to guar- 
antee the companies a certain profit, say 
2% or 3 percent of the premiums. This 
of course would mean lower acquisition 
cost, and I presume that the commission 
to agents would be put at about 5 per- 
cent. This plan would save the business 
from absolute wreckage and would al- 
low the private companies to continue 
the business on fairly satisfactory terms. 
I hope some arrangement of this char- 
acter can be made, so that there will not 
be entire withdrawal of these large pre- 
mium paying properties from private in- 
surance operations. 





Date of Meeting Changed 


The date of the annual meeting of 
the National Association of Insurance 
Agents has been changed from Oct. 
9-11 at Cleveland to Sept. 18-20, in or- 
der not to conflict with the Liberty 
loan drive. The National Association 
of Casualty & Surety Agents, which 
was to have held its meeting at Cleve- 
land Oct. 8-9, will now probably go to 
Atlantic City Oct. 28-29, and will not 
meet therefore during the same week 
or at the same place as the fire people. 
The National Council of Insurance 
Federations has changed its meeting 
place to Atlantic City and will be there 
Oct. 28. 


Organize Dallas Exchange 


DALLAS,, TEXAS, Aug. 13.—A fire 
insurance exchange was organized here 
last week with Harry W. Crutcher. as 
president and J. H. Addison, secretary- 
treasurer. Another meeting was _ held 
Wednesday of this week and much in- 
terest is being displayed in the new 
organization which embraced twenty 
agencies at the start. Craig Belk of 
Houston, president of the Texas As- 
sociation of Fire Insurance Agents, was 
present for the initial meeting and aided 
in the organization by adding pep and 
enthusiasm. 














General Agents Wanted 





APPLETON & 





Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD., OF LONDON, ENGLAND (Marine Bept.) OF LONDON, ENG. 
Surplus United States-Statement, $ 461,101 Surplus - - = = + + $1,368,075 
UNITED STATES LLOYDS, Inc., of NEW YORK, ee ren 
N.Y. a30,150 (Marine Department) 
cai accel Surples Home office Statement, $7,433,611 


3 South William St. 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 


COX, Attorneys 
NEW YORK 
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SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 
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Insurance News 











WOULD STOP EMBEZZLEMENTS 





Affixing of Stamp ‘on Registration Cer- 
tificates, Showing Status of Own- 
ership, Would Warn Buyers 





George D. Gilmore, special agent of 
the Fireman’s Fund in southern Cali- 
fornia, is behind a movement to get the 
automobile dealer, when selling a car 
under lease contract, to affix a stamp 
on the state registration certificate to 
the effect that the legal title of the au- 
tomobile is vested with the dealer. 

This plan would prevent the pur- 
chaser under the contract from dispos- 
ing of an automobile to a third party 
without the consent of the dealer; or, 
if the stamp on the registration certifi- 
cate is overlooked by the third party, 
it would be immediately discovered by 
the motor vehicle department. This 
plan, if properly carried out, will pro- 
tect the motor-buying public and the 
insurance companies, as well as the 
dealer. 

There have been many cases of auto- 
mobiles sold under cover of a ficti- 
tious bill of sale. Only recently, in 
southern California, two dealers had 
the experience of taking in trade cars 
that had been sold by other dealers in 
other sections of the state under lease 
contract because there was no evidence 
to this effect upon the registration 
cards. 

The claims were paid by the insur- 
ance company, which subsequently lo- 
cated the embezzled car in the posses- 
sion of an innocent party, to whom 
it had been resold. Naturally the south- 
ern California dealer had to turn over 
the car or the money. 





AUTOMOBILE COUNCIL FORMED 





Underwriters Laboratories Establishes 
Bureau of Standards for Motor 
Insurance Men 





A representative from each of the 
local automobile conferences and offi- 
cials of the Underwriters Laboratories 
Organized the Automobile Council of 
the Underwriters Laboratories at Chi- 
cago last week. This organization will 
operate along lines similar to those of 
the fire council and the safety council 
of the laboratories. It will be virtualiy 
a bureau of standards to reduce auto- 
mobile hazards. 

In considering the problem the work 
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1792 125th Anniversary 


Insurance 


NORTH AMERICA “it 


PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 


1917 











will be divided into three classes, fire, 
theft and collision. Under the head of 
fire will be considered gas tanks, lighi- 
ing systems, wiring systems, sparkers, 
fire extinguishers, self-starters and the 
style and materials making up the cars. 
As effecting the theft coverage the vari- 
ous types of automobile locks will be 
considered, such as ignition locks, those 
locking the car in neutral, etc. In addi- 
tion, locks for spare parts, such as tires, 
will receive consideration. 

Under the head of collision insurance 
will be considered bumpers, brakes, 
nonskid tires, chains and other similar 
features. The effort will then be made 
to standardize cars and parts from an 
insurance standpoint. Once the stand- 
ards have been established automobile 
underwriters will be in a position to 
formulate a system of rates based on 
these standards. 

The rates now are based chiefly upon 
the price and horse-power. In working 
out this system the Underwriters Lab- 
oratories will be providing insurance 
men with something similar to the 
scheme used in rating buildings where 
the occupancy, construction and expos- 
ure hazards affect the rates rather than 
price and size of building. The follow- 
ing will act as officers of the new or- 
ganization: W. H. Merrill, chairman; 
A. R. Small, vice-chairman, and J. L. 
Banash, secretary. 





New Chicago Reciprocal 


The American Auto Insurance Alliance, 
with headquarters at 1007 Otis building, 
Chicago, has commenced business as an 
interinsurance exchange. The concern 
will issue one policy covering all forms 
of automobile insurance. The attorney- 
in-fact is Victor P. Frank, a Chicago at- 
torney, and he has associated with him 
Marcus J. Golden. Mr. Golden has been 
operating the Automobile Owners Service 
Association, a concern giving legal serv- 
ice and furnishing automobile acces- 
sories and supplies to members at re- 
duced rates. 





Manufacturers’ Rates Approved 


The Western Automobile Underwriters’ 
Conference announces that the rates for 
automobile manufacturers’ output poli- 
cies have been approved and filed with 
the Missouri department on behalf of 
all member companies, and that there- 
fore the recently adopted rates, rules 
and forms for manufacturers’ output 
policies become immediately effective in 
Missouri. 





Motor Notes 


The Bulldog Auto Fire, Chicago, a 
reciprocal motor car exchange, has ap- 
plied for admission to Kansas. The as- 
sociation writes full coverage motor car 
business. 

Cc. K. Godfrey has been appointed gen- 
eral agent of the Northwestern National 
for New York and New Jersey. He for- 
merly represented the Michigan Com- 
mercial for the same territory. 


Receivers for First National 


WASHINGTON, D. C., Aug. 13.—The 
district supreme court’ has finally 


ordered the dissolution of the First 
National Fire, and appointed four perma- 
ent receivers to wind up the affairs of 
the company. Those named as receivers 
are William Sohmer, E. J. Walsh, Wil- 
liam F. Thyson and Ralph B. Flehrety. 
Each is required to furnish a separate 
bond of $50,000. 

The First National Fire was organized 
in 1912 with the capital stock of $1,000,- 
000. Three years after incorporation 
there arose a discord among its stock- 
holders. Some time ago the Home of 





New York reinsured the company’s out- 
Standing risks. 


_ The California insurance department 
is making its routine examination of 
the United States department of the New 
Zealand. 


The Tokio Marine & Fire has secured 
an amendment of its California license 
in order to write fire insurance in the 
state in addition to marine and auto- 
mobile lines as heretofore. 








DIRECTORY OF INDEPENDENT ADJUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


IOWA 





ILL., WIS., IND. 


e e OR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2: 
ADJUSTER OF FIRE LOSSES 


ILLINOIS ; 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 








ILLINOIS 
THOMAS A. PETTIGREW 
y Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, Il. 


Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
pe Central and Southern Illinois. Specialty: Farms 


B18 W. Jefferson Springfield. Illinois 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 





REAU. 
62 S. Ch St., Galesburg, Ill. 
H. FP. Arnold . R. Hazlett W.A. Bartlett 
Fire and Automobile Losses. 
IND. ILL KY. TENN. 


I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
‘ Losses Adjusted 
Bucklin Kansas 





2033 INSURANCE EXCHANGE CHICAGO 





Well’s Building, Quincy GEORGE C. GILL, Mgr. 








KANSAS 
THE WARREN ADJUSTMENT 
ADJUSTERS of FIRE” TORNADO, HAIL 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
» TOSSES ADJUSTED | 
HUTCHINSON : Ps KANSAS 


MICHIGAN ume 
per FREDK. M. CHAMPLIN 

ichigan T Buildi 7 . 

7 wayne) Pes een 
MICHIGAN—OHIO—INDIANA 

HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 

ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 














503 Bee Bldg. Phone Red 5848 Omaha 
N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 


Grand Forks, N. D. 
PROMPT SERVICE’ 


20 YEARS EXPERIENCE 





OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance a: 
and builder. _ 


WESTERN FIELD 
INSURANCE ADJUSTMENT CO. 





C. W. Crossan .W.Shirley — H.G. Powles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adj 


Waldheim Building, Kansas City, Mo. 
WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigan 
DAVID LAWSON 


Room 1, Cook Block . Wi 
Local and Long Distance Telephone 786 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS). 
January 1, 1914........ $ 920,961.16 $181,374.66 
Dery’, TAS... 6 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606 .00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


' Chicago 





Automatic Fire Sprinklers 














National Bierty 


Insurance Gompany 
of Ameiva. 


(WHCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1650, 


STATEMENT JANUARY 1, 1918 
Cash Capital - = $1, 000, 000.00 
Assets’ - - - ~~ $8, 509, 763.64 NetSurplus - - $1,986,731.93 
Liabilities- - - 5,223,031.71 Surplus for Policy Holders 2,986,731.93 
HEAD OFFICE : 62 WILLIAM ST., NEW YORK 




















INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


SE et Raa E 


Fire Insurance Company, of Davenport, la. 
CASH CAPITAL $200,000 | 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 











GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholdérs and Creditors 


Assets . ‘ 
Surplus to Policyholders 





Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIRE ORIE.N'T 


INSURANCE GOMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 


Total Assets, Jan. 1, 1918. ..$3,115,504.64 OF HARTFORD, CONN. 


Capital Stock 750,000.00 ee 

A:G. McILWAINE, Jr. - - i 
Reserve 1,664,365.49 ce Sa oe President 
1,106,374.34 


See 


CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
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Surplus to Policyholders. 








PITTSBURG UNDERWRITERS 
GEO. R. DAVIES, Manager UNDERWRITTEN BY 


Hieentatts Sie eens Op 
‘eutonia Fire Insusance Ce. 


ali of 5. $8 O80 Pa. 

Combined Capital, $1, 700 000 Assets, $8,989,607 

E. Volbrecht, Columbus, Ohio, Special Agent fo 

Eliel & Loeb C Sameer. Indianapolis, Ind., General Agents for Illinois and Indiana 
New Agents Solicited. apni in, Genera Agent for ins and India 


wealth Bidg., Pittebusg, Pa. 


Surplas to 0 Policyhelders, 3,645,418 


fos Wisesasa 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - $1,643,174.49 
SURPLUS TO POLICYHOLDERS = - - 1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





Representatives solicited 














RE-INSURANCE 


11 SO. LA SALLE ST. 


CATASTROPHE HAZARD CHICAGO 


(CASUALTY LINES) 


DEE A. STOKER 
EXCESS RE-INSURANCE _ ne-wsurance unperwriter 








Detroit National Fire Fusurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 
Join the forces of a live, active, aeoetings » strongly backed western company, —_ 
sive, yet operating along sound Licensed in New York, New Jersey, 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 





Wiggin, 
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Merchants National 
Sive Jusurance Co. 


CHICAGO 
i f il Wants Good Agents in 
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Michigan, Indiana 
Illinois and Wisconsin 














NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY Ist, 1917 
Total Assets, $1,154,721 
Net Surplus, $229,915 
OFFICERS 


Capital, $400,000 
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CHICAGO COMPANY MEN 
RADIATE OPTIMISM 


Big Gains and General Prosperity 
Revealed in Statements of 
Life Officials 


FARMER IS PROSPERING 


Resume of Six Months Period and Pre- 
dictions on Remainder of 1918 
Given 


What are the agents’ prospects for 
the remainder of 1918? How are life 
insurance conditions generally? How 
do this year’s records compare with 
last, and what are life insurance men 
doing generally? These questions are 
answered by Chicago’s life insurance 
officials, who base their opinion on the 
experiences of their own companies. 

Officials of life companies having 
home offices in Chicago are particularly 
well qualified to comment on the life 


insurance situation. Observers agree 
that of the larger cities Chicago is least 
affected by the war. In New York City, 
Detroit and other large centers where 
considerable war work is being done 
and numerous war contracts are being 
let, the war comes close to home. Other 
towns, such as Wilmington, Del., are 
flooded with war money. There is none 
of this in Chicago. In expressing their 
views, these men are not influenced by 
any abnormal conditions the war has 
created. The cptimistic tone in what 
most of them say is genuine. The opin- 
ions of the Chicago life insurance offi- 
cials, as given to a representative of 
THE Nationa, Unperwriter, follow: 
Continental Life, G. F. Claypool, super- 
intendent of agents—“Conditions gener- 
ally are much better now than they were 
one year ago. Our company is ahead of 
last year. We write mostly farm busi- 
ness and the farmer is prospering. We 
have noticed that more cash premiums 
are being received than under ordinary 
circumstances. The notes taken also are 
of a better grade generally. For the past 
year there have been no requests for 
loans from agents. Our July business 
shows a 100 percent increase. While war 
conditions may perhaps have affected the 
big writers, there is no question about 
the fact that, for the average life insur- 
ance man, conditions are better today 
than ever before. While all companies 
are losing some men in the draft, they 
are being replaced with new men just 
as good or better. The loafer and the 
ne’er-do-well is no longer in evidence. A 
(CONTINUED ON PAGE 14) 
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REASON scents SUCCEED 


We Insure Total Abstainers at Reduced Rates 


How many TOTAL ABSTAINERS do 
you know whom you could insure if you 
could offer them reduced rates? How 


much business would THEY help you get 
if you could so write them? Wouldn’t this 
be a great advantage in opening new ter- 
ritory? 

We Give That Advantage to Our Men 


We Insure TOTAL ABSTAINERS on Spe- 
cial Rates, or give them extra dividends on 
Regular Policies. The savings in mortality for 
many years has been an average of 27% in favor 
of the Total Abstainers, thereby giving them 
20% greater dividends. Do you see the advan- 
tage to both Agent and Insured? This plan 
builds the best business and gives the agent an 
organization which cannot be secured otherwise. 

Good Contracts to Live, Clean Agents. 


A FARM MORTGAGE BEHIND EVERY ed 
PEORIA: LIFE company, 
oo 2 ORES ILLINOIS 
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WOMAN’S PLACE IN THE 
LIFE INSURANCE FIELD 


Unlimited Opportunities for Those 
With Proper Qualifications to 
Widen Selling Activities 








MRS. E. F. HARCUS’ VIEWS 





Successful Chicago Agent of Illinois 
Life Sees Big Life Insurance 
Future for Women 





During the past few years agency 
managers have been speculating as to 
just what place women are to occupy 
in the life insurance field. Some com- 
panies have taken seriously the en- 
trance of women into the agency ranks 
of the country, while others have held 
to the opinion that women are destined 
to have no important place in life in- 
surance work. Women who have been 
naturally feel that they have a distinct 
naturally feel that they have a distant 
and practically uncultivated class of 
prospects to solicit, and that the en- 
trance into military service of success- 
ful life insurance men means that wom- 
en, as agents, will multiply rapidly in 
the next few years, 


Has Unbiased View 


One holding this view is Mrs. E. F. 
Harcus of Chicago, one of the leading 
producers for the Illinois Life. Mrs. 
Harcus has been in life insurance work 
less than three years. She is new 
enough in the business not to have 
adopted any “system.” She can still 
look on life insurance with much the 
view of the outsider. Her ideas are 
new, and her thoughts are fresh and 
unbiased by anything she has done or 
hopes to do in the life insurance field. 


Specializes on Men 


Mrs. Harcus has only written about 
four or five women since she has taker 
up life insurance work. She does not 
work among women at all, but devotes 
all of her soliciting time to interview- 
ing men. She does this in the first 
place because men are capable of pur- 
chasing larger policies, which mean 
larger commissions for her and the 
business can be placed in less time. 
Mrs. Harcus finds that men understand 
the subject, are able to discuss it more 
intelligently, and reach a decision more 
quickly than women. After they have 
been converted to the idea they are 
able to purchase larger amounts and 
the whole transaction is comparatively 
quickly over. 


Prefers Strangers 


Mrs. Harcus finds that she is seldom 
refused an interview. Like most women 
who go into life insurance work she 
was very reluctant at first to branch 
out, widen her activities, and make 
life insurance a simon pure selling pro- 
position. She hesitated to work among 
any one who was not a friend or to 
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whom she had not been introduced. A 
(CONTINUED ON PAGE 14) 
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COMPAN 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over)  5,250,000.00 


PAN-AMERICAN LIFE INSURANCE 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable neues, 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


and inspiring an agency organization of high 


Whitney Central Bank Building, New Orleans, Louisiana 











LEGAL PROGRAM GIVEN 





SECTIONAL TOPICS INTEREST 





Counsel Will Hold Two-Day Session 
Prior to American Convention 
Meeting 





Publication of the program of the 
American Life Convention, which will 
meet in Chicago Sept. 18-20, is still 
delayed awaiting a definite answer 
from a speaker of national reputation, 
who is not a member of the convention. 
“We hope to make the program pub- 
lic within a week,” announced T. W. 
Blackburn, secretary, Monday. 

The program of the annual meeting 
of the legal section, which will meet 
Sept. 16-17, headquarters Lexington 
hotel, is announced. H. B. Arnold is 
chairman, and E. M. Grossman, secre- 
tary. 

The program follows: 

Monday—Sept. 16 


10 O’clock 
Chairman’s Suggestions. 
H. B. Arnold, Vice-President and 
Counsel, Midland Mutual, Columbus, 
io. 
Secretary’s Report. 
E. M. Grossman, General Counsel, 
Central States, St. Louis. 
“Insurable Interest in Life.” 
John F. on, General Counsel, 


Southland nite Dallas. 
Discussion. 
— Spirit of a World Democracy.” 
. L. Brooks, General Counsel, Jeffer- 
in Standard, Greensboro, N. C. 


Evening 


The Round Table. 

Chairman: C. A. Atkinson, Vice-Presi- 
dent and Counsel, Federal Life, Chi- 
cago. 

James cC. Jones, General Counsel 
American National, St. Louis. 

Henry W. Price, Counsel, Illinois Life, 
Chicago. 


Tuesday—Sept 17 
10 O’clock. 


“Review of Interesting Decisions Af- 
fecting Life Insurance During the 
Year.’ 

E. B. Evans, 
Des Moines. 

Discussion. 

Address—W. J. Tully, General Solici- 
tor Metropolitan Life, New York 
City. 

Reports of Committees. 

Miscellaneous Business. 

Election of Officers. 


Counsel American Life, 


Illinois Life Meeting 


The annual meeting of the $100,000 
Club of the Illinois Life will be held in 
Chicago at the Hotel La Salle, Aug. 
28-30th. 


Nelson F. Evans, more than fifty 
years a life underwriter and an author, 
died at his home at Merion, Pa., August 
5th. He was a regular contributor to 
the reading columns of The Spectator 
as writer of the “Observer” articles for 
a number of years. 


L. J. Dougherty, secretary of the 
Guaranty Life of Davenport, Ia., has 
been named on the fuel administration 
committee of Davenport. 





ATTRACTING NEW MEN 





TASK BEFORE AGENCY HEADS 





Life Officials Now Forced to Select 
High Grade Men, As No Others 
Others are Available 





“If the war has no other effect upon 
the life insurance business than forcing 
company officials to employ a better 
grade of new men, this alone will be 
of great benefit to the business as a 
whole,” said an agency manager of one 
of the life companies the other day. He 
was discussing the effect of the present 
draft and the possible effects of the 
new draft upon the agency ranks. En- 
larging upon his first statement, he 
said: “In the past agency managers of 
life companies have chosen the easiest 
way of getting new men. They have 
selected the men most easily available. 
Very naturally there has been attracted 
to the life insurance business too large 
a proportion of drifters, ne’er-do-wells 
and general incompetents and undesir- 
ables. 


Mendicant Agent Not in Evidence 


The new order of things makes a 
continuance of that program impossi- 
ble. The undesirable citizen, the shirk- 
er of responsibilities, is now able to 
earn a good salary. He needs no longer 
take the chances of a commission in- 
come, but can earn $4 or $5 a day at 
almost any kind of work, and not labor 
particularly hard. The poolroom habi- 
tue and the barbershop loafers are no 
longer in evidence. Agency managers 
are forced to select good men to fill 
the gaps caused by enlistments and the 
draft or to get no new men at all. 

In other words, they must go to men 
already holding good positions and con- 
vince them of the importance and value 
of the life insurance business. They 
must “sell” them the life insurance busi- 
ness; they must take them away from 
positions paying good salaries and 
launch them into the life insurance 
business, which for any new man is 
more or less of a gamble. This means 
real work. It calls for serious effort 
on the part of those in charge of the 
agency forces of the country. Its ef- 
fect cannot help but be lasting. Once 
life company men have seen the value 
of attracting men of the proper caliber 
they will never, in my estimation, slip 
back to the old method of hiring the 
first man they happen to stumble 
across.” 


McFee on Socialism 


A valuable contribution to insurance 
literature dealing with socialism and its 
relation to insurance appears in Part 
III. of this issue. It is by John R. Mc- 
Fee, well known as a writer on and of 
insurance, and agency manager of Mc- 
Cary & Co., Chicago, general agents of 
the Penn Mutual Life. 





German Mutual Life of St. Louis 


(Name to be changed as soon as formalities can be complied with) 
A Punily Mutual Company with an Honorable Record of 60 Years 
reg over One and a Quarter Million. Has some good general agency territory still open in the 
of Missouri. As Strong as the Strongest. As Good as the Best. 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec. and Treas. 


A.L. AMBLER, Supt. of Agencies 











HE ACID TEST 


for Strength 
Liberality 
Service an 


Low Cost 
J.C. CAMPBELL, State Agent 


places 





Capable Agents Wanted 


S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











A Real Opportunity for the Right Man 


A GOOD OLD FASHIONED 
GENERAL AGENCY CONTRACT 


Providing Good Commissions and Liberal Expense Allowance 


FOR 


Twenty Counties in Michigan with Headquarters at Grand Rapids 





THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


E. S. ALBRITTON, Supt. of Agencies, SAINT PAUL 











and South Dakota. 


SURETY FUND LIFE 


Dr. E. KLAVENESS, President 


A BUSINESS BUILDING POLICY— 


HE future financial worth of the children of today de- 

pends upon the thrift seed sown now. fOur Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—. 
quick seller to every one with children. 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 


Opers the way for 


INSURANCE COMPANY 


MINNEAPOLIS, MINN. 











We have as good territory as exists. 


W. H. EASTMAN. 
ecretary 


The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


JOHN H. EDWARDS 
President 






























A scientific service in the investi 


agents, medical examiners, and cael ts for mortgage 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 

tion of insurance subjects. We make reports on insurance applicants 

loans, alse death claim reports and claim 

OUR FACILITIES Foo Aree drsenernntor sse-yiatmael INDIANA 

om—_—atae. 


investigations 


INDIANAPOLIS, IND. 
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OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES 
SERVICES TO AGENTS 


A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 
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BOOSTS 


There are hundreds of insurance men boosting The National 
Underwriter. The very fact that more subscribers were added 
by voluntary letters during the first six months of the year than 
were added by nine traveling representatives and séveral addi- 
tional men who specialize on certain localities proves this 


assertion. 


These representatives actively solicit subscriptions at all times 
and in all places, but our friends form a greater factor for the 


upbuilding of our circulation. 


Agents recommend it to other agents in their localities and at 
meetings of agents. General and special agents recommend it 
to representatives they come in contact with. Some go to the 
trouble and expense of conducting, on their own volition, small 
but extremely effective circulation campaigns. Many con- 
stantly notify us of prospects who need but a letter and a sub- 


scription blank to become subscribers. 


To our many good friends we wish to make acknowledgment. 
We endeavor to thank all personally for their “friendly acts,” 
but in many cases we know not whom to thank. Will those 
whom we have not known accept as personal this general 


expression of appreciation > 


We also wish to assure all that we will bend our efforts and 

energies not only to the maintenance of the service, the service 
which has made it possible for friends to honestly recommend 
us, but also do we wish to assure them that we will constantly 


endeavor to improve that service. 


The National Underwriter. 


The National Underwriter 


Cincinnati 
Chicago 
New York 
Indianapolis 
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W. W. LANE, Secretary 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, 


INDIANA A. E. WERKHOFF, President 

















Scheme Was Built | 
On a Weak System 
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NE of the finest old college pro- 
fessors that ever was, a man with- 
out a great superfluity of this world’s 
wealth, is in a strange dilemma. He 
apparently has the choice of abandon- 
ing nearly $1,000 already paid on an 
assessment scheme or of keeping on 
until he has paid twice or perhaps 
three times the face of his certificate. 
This is not because he is in a shaky 
association. But the principle is all 
wrong. It is one of those plans under 
which the premium payments are light 
until a member dies and then the other 
members are assessed to make up the 
amount that is needed by the company’s 
treasury. The last quarterly call in 
the professor’s case was for $27.75. He 
has already paid in nearly $1,000— 
which is the face value of the certificate 
—and as he is a man of rugged health, 
he is likely to go on for many years 
longer. 
ae ak 


The legislature in the state where the 
company has its home office forbade 
further new business in this kind of in- 
surance a number of years ago. Con- 
sequently, the number of members is 
growing smaller every year. When a 
member dies, the assessment on each 
of the remaining members is corre- 
spondingly larger. It is not inconceiv- 
able that the professor may live to see 
the day when he will be paying several 
hundred dollars a year for $1,000 pro- 
tection. 

The moral of this tale is obvious. 
People cannot afford to go _ into 
schemes, no matter how honest and well- 
intentioned, which are founded on weak 
mathematics. Assessment schemes that 
could not work out have sent hundreds 
of mutual and fraternal organizations 
on the rocks. Guaranteed low-cost life 
insurance is the best kind for a man 
seeking insurance protection. And a 
man who is looking for a policy with 
paid-up investment features should un- 
failingly go to an old line company 
with ample resources and an honorable 
history of dealings with its policyhold- 
ers.—Agents Record. 


Good Work Done 


J. Ware Walker, connected with the 
Kansas City Life in Oklahoma, recently 
wrote seventy-nine applications in one 
week at the town of Eufaula, Okla. An- 
other salesman connected with the Ar- 
nett agency, which has the Kansas City 


Life in Oklahoma, has written this year 
$1,016,000 new business. 


Want Life Insurauce Taxed 


Unless there is a reversal of form 
the ways and means committee of Con- 
gress will recommend that the income 
tax apply to the proceeds of life insur- 
ance above $40,000. At present life in- 
surance benefits are free from tax. In- 
surance payments on property loss are 
exempt from tax, the theory being that 
this indemnity simply goes to restore 
what had previously existed. Chair- 
man Kitchin of the house committee 
declares that wealthy people are taking 
out life insurance to evade the income 
tax. Life men hold that the benefits 
are a shock absorber to relieve the de- 
pendents at the time of a major emer- 
gency. They contend that if property 
insurance payments are exempt from 
tax, surely life insurance should be, as 
it tends to replace the loss of the 
bread winner. 


Miss Coates to Go to France 


Miss Nina M. Coates, cashier of the 
Denver office of the Kansas City Life, 
has been appointed executive secretary 
of the Red Cross unit and will shortly 
leave for France. 


Life Notes 


The Minnesota Mutual of St. Paul has 
applied for admission to Kansas. 

The Bankers Life of Lincoln, Neb., 
was admitted Monday of this week as 
a member of the American Life Con- 
vention. 

The Fidelity Mutual Life has ap- 
pointed D. A. Johnson manager at Co- 
lumbus, Ohio. 

Fred M. Cross, formerly representing 
the Bankers Life of Des Moines at Law- 
ton, Mich, has died of disease while in 
training for overseas service. 

Alonzo F. Baldwin, of Des Moines, 
where he enlisted from the home office 
of the Bankers Life of Iowa, was re- 
eently killed in action on the battle 
front of France. 

Effective cooperation between the ex- 
ecutive staff and the field force of the 
Niagara Life of Buffalo is resulting in 
an evergrowing amount of desirable 


business. Building slowly but surely, 
the organization is solidifying itself 
with agents and assured. 


Lieut. Frank A. Will, assistant med- 
ical director of the Bankers Life of Des 
Moines, is now on duty in London, as a 
member of the U. S. Medical Reserve. 
Lieut. Will was trained as an eye spe- 
cialist in Vienna and is now using his 
expert knowledge in the treatment of 
English and American soldiers whose 
eyes have been damaged in battle. 

W. A. Hinshaw of Des Moines started 
to sell insurance for the Bankers Life 
of that city twenty-seven months ago. 
His total of paid for business since that 
time has been $1,001,500 and the total 
of applications has. been 579, with an 
average premium of over $38.00 per 
thousand. His total of applied for busi- 
ness for the same period has been $1,- 
100,000. 











Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 
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The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











State Mutual Life Assurance Co, of Worcester, Mass. 


SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 
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WANTED-—Experienced assistant super- 
intendent (in a good Northern Indiana city) 


for an industrial life insurance company. 
Must speak English, Polish and Hungarian. 
salary and commission to a man who can show good 
record on retention of agent and as a_canvasser. 


Address Box 10-Y, care The National Underwriter. 


Good 


Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium Plan). 


We have openings throughout Indiana for expersenced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


INSURANCE CO. 


Sel 


INCORPORATED UNDER 
THE COMPULSORY DEPOSIT & / 
BM) LAVYS OF THE STATS 
i OF INDIANA d) 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, IIl. 
Now known and called “THE OLD RELIABLE” 
J. L. MITCHELL, G 


33 years’ continuous and successful career. 
GEN. GEO. M. MOULTON, President 





1 Agency Manag 
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BEST LIFE INSURANCE PAPER 
THE NATIONAL UNDERWRITER 
Chicago - Cincinnati - New York 








The big and broad circulation of THE 
NATIONAL UNDERWRITER means that help 
wanted ads in it get results. 





Wh 
in the 
little | 
ever, 
ganiza 
The ¢ 
Virgin 
ment | 
bonds, 
ter be 
the V. 
$200,0€ 
forms 
trial, a 


The 
compo 
organi 
of the 
W. I. | 
reorga: 
of the 
who w 
is secr 
the cre 
fairs o 
new c 
Charle: 
We. T. ; 
secure 
date. 


counties 


SAN 
Kansas 
mission 
Jaffa of 
for the ; 
eral ag 

exico 


Si 


Illinois. 





me 


|b 





BLE” 



















































August 15, 1918 


THE 


NATIONAL UNDERWRITER 


LIFE 


a 


J 





INTERSTATE STARTS 


—_——. 


GRANTED VIRGINIA LICENSE 





Executive Offices of New Company 
Will Be Maintained in Chicago— 
Has $100,000 Capital 


The Virginia Insurance Department 
has licensed the Interstate Life Insur- 
ance Company, the executive offices of 
which are to be maintained in Chicago. 
Stock of the Interstate Life is owned 
by the Interstate Life Conservation 
Company incorporated under the laws 
of Delaware. The licensing of this 
company is worthy of more than pass- 
ing notice, for the reason that it is the 
only instance on record of a company 
in the process of organization in Chi- 
cago that went on the rocks, and re- 
covered sufficiently to commence busi- 
ness. The Interstate Life was organ- 
ized out of the “remains” of the Su- 
perior Life of Chicago, which was 
headed by L. O. V. Everhard, and went 
into the hands of a receiver some 
months ago. 


Financial Condition 


When the Superior Life was placed 
in the hands of a receiver there was 
little left in the way of assets. How- 
ever, about 95 percent of the old or- 
ganization are with the Interstate Life. 
The company has deposited with the 
Virginia department $10,000 in govern- 
ment bonds, and $115,000 in real estate 
bonds, the real estate value of the lat- 
ter being, according to a statement by 
the Virginia department, in excess of 
$200,000. The company will write all 
forms of life insurance except indus- 
trial, and is capitalized at $100,000. 

Members of Committee 

The present board of directors is 
composed of the members of the old 
organization, but the principal officers 
of the company have not been elected. 
W. I. Elston, who was secretary of the 
reorganization committee is treasurer 
of the company and A. L. Schmidt, 
who was receiver of the Superior Life, 
is secretary. The committee to whom 
the credit for straightening out the af- 
fairs of the company and interesting 
new capital is due is composed of 
Charles Bossert, Dr. C. W. Hamal and 
W. I. Elston. The company plans to 
_* a license in Illinois at an early 

ate. 


N. W. Stewart With Union Central 


SANTA BARBARA, CAL., Aug. 13. 
—N. W. Stewart, who has been district 
manager for the Northwestern Mutual 
Life at Santa Barbara, Cal., has re- 
signed to become district manager for 
the Union Central Life in Santa Bar- 
bara, San Luis, Obispo and Ventura 
counties. 


Seeks California License 


SAN FRANCISCO, Aug. 13.—The 
Kansas City Life has applied for ad- 
Mission to California, with Durand & 
Jaffa of Los Angeles as general agents 
for the state. Mr. Durand has been gen- 
eral agent for the company in New 
Mexico and Arizona. 





Stevens Submits Proposals 


R. W. Stevens, vice-president of the 
Illinois Life, has proposed two impor- 
tant amendments to the constitution of 
the American Life Convention, which 
will be voted upon at the annual meet- 
ing to be held in Chicago in Septem- 
er. These proposals make the office 
of secretary and treasurer appointive 
Instead of elective, as at present, and 
8ives the executive committee power 
to appoint all salaried officers and em- 
Ployees, and vests in the executive com- 
mittee important powers. 

According to the new proposals “the 
Secretary and treasurer shall be ap- 
Pointed by the executive committee for 
such period as it may deem expedient, 





provided that the terms of any such ap- 
pointment shall not, in any event, ex- 
ceed more than one month beyond the 
next annual meeting of the conven- 
tion.” Also that “the affairs of the 
organization shall be conducted by the 
executive committee, subject to the 
constitution, by-laws and instructions 
given the committee at the annual 
meeting. It shall be the duty of the 
executive committee to arrange for the 
annual meeting, announce the program 
for same, and look generally after the 
interests of the organization. The 
executive committee shall have the sole 
power to elect and appoint salaried 
officers and employees, and in no event 
shall such officers or employees be 
elected or appointed by a vote of. the 
convention.” 


Travis Nominated in Kansas 


TOPEKA, KAN., Aug. 13.—Frank 
H. Travis of Iola has been nominated 
for insurance commissioner by the 
Republicans and will probably be elect- 
ed at the fall elections. When he an- 
nounced his candidacy he said that he 
was too busy fighting Germans to run 
the department until the war was over, 
but that he would appoint a compe- 
tent deputy to handle it until his return. 
He went to France with the Rainbow 
Division as a lieutenant colonel with 
an ammunition train. 

It is believed likely that Victor A. 
Smith of Pittsburg will be selected by 
Colonel Travis to run the department 
during his absence. Mr. Smith has 
been an adjuster and local agent at 
Pittsburg for a number of years. 


Row Over Fraternal Merger 


TOPEKA, KAN., Aug. 13.—A long 
lawsuit is expected from the merger 
of the Kansas Fraternal Citizens of 
Hutchinson with the American Insur- 
ance Union of Columbus, O. J. J. McAle- 
ney, former president of the Kansas 
Fraternal Citizens, has brought an ap- 
plication for a receiver and an injunc- 
tion in the Wyandotte county district 
court to prevent the consummation of 
the merger. The Kansas Fraternal 
Citizens was organized following the 
row in the Modern Woodmen of 
America over rates. It had a long fight 
with the older organization over the 
use of the name and finally was forced 
to change its name. The organization 
has a membership of 4,350. McAleney 
charges that the merger was consum- 
mated through fraud and that the 
merger agreement was adopted ille- 
gally by the state assembly of the Fra- 
ternal Citizens. He also asserts that 
he was forcibly ejected from the lodge 
hall by the officers who were conduct- 
ing the campaign for the merger. 


Agency Officers’ Meeting 


The date of the annual meeting of 
the Life Insurance Agency Officers’ 
Association, which will be held in Chi- 
cago, has been changed to Nov. 5-6. 
so as not to interfere with the forth- 
coming Liberty Loan drive. The pro- 
gram is being shaped up, and there 
have already been secured as speakers 
M. Albert Linton, vice-president of the 
Provident Life & Trust; J. F. Weston, 
managing director of the Imperial Life 
of Canada, and Thomas B. Love, as- 
sistant secretary of the War Risk Bu- 
reau. 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


PURGE RAGRE vid so hncvde iicccsiccsccccacecuse $ 2,738,817.90 
Imsurance in Force...........cccccccccccccccees 24.39) .00 
Surplus to Policyholders..................ee00:: 376,482.48 


2 - New Continuous Monthly Income Policies 
Bplendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 
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We solicit inquiries from responsible parties. 
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Secretary 
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Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 


Home Office Building 
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THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Ageni. 


Ayents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. : 







































WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 












































STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle: 





One minute from the 
Insurance District 


The Patronage of . ing 


surance Men is . 
Solicited 





APPLEBY DOES!NOT 
SEE GREAT DANGER 





Secretary of the Ohio National Life 
Does Not Fear Government 
Insurance 





AGENCY FORCES GATHER 





Annual Meeting of the Builders’ Club 
Held Last Week at Cedar 
Point, Ohio 





FROM A STAFF CORRESPONDENT 

CEDAR POINT, OHIO, Aug. 10.— 
At the annual meeting of the Builders’ 
Club of the Ohio National Life, Sec- 
retary and Manager T. W. Appleby of 
the company, in a very able and bril- 
liant address dealing with changes in 
conditions on account of the war, pre- 
dicted that there is no danger of the 
United States departing from its tradi- 
tional policy as to insurance. He feels 
that the government will not get into 
the insurance business any more than 
it is now, or at least than it may be 
necessary to carry out its fixed policy 
of not insuring property that it owns 
or controls. He stated that he did not 
believe insurance men need to be 
alarmed as to the situation. Mr. Apple- 
by declared that while people should 
not be asleep, at the same time he did 


not believe that it was the time to 
sound a loud alarm. 


Will Be Extra Demands. 


He called attention to the great 
amount of life insurance written early 
last year when there were few war re- 
strictions. Compared, therefore, with 
the amount of business written at that 
time, life insurance production as a 
whole did not keep pace during the 
early months of the ‘year. Mr. Apple 
by believes that a company should not 
call for extra rates on war insurance 
but should provide for a return of the 
premium or reserve. He stated that a 
company will be called upon to pay 
extra mortality, it is put to a larger 
expense, will have to earn lower in- 
terest, and must meet other handicaps 
owing to war conditions. 


Effect of Personal Initiative 


He stated that insurance would never 
have grown to such enormous propor- 


ownership. It has been due to the ini- 
tiative, resource and enthusiasm of pri- 
vate ownership that life insurance has 
developed as it has. He said there has 
been a far greater distribution of bene- 
fits owing to the present system than 
could have been under the government 
plan. Dealing with present conditions, 
Mr. Appleby said that the average 
policy today is larger in amount than 
before. There is a disposition to buy 
larger amounts of insurance because 
more money is being made and there 
is a general feeling that life insurance 
is the safest investment in the world. 
Mr. Appleby said that when the great 
army of American soldiers returns to 
this country they will do much to help 
reconstruct the devastated and bank- 
rupt nations on the other side. There 
is a big opportunity today in life in- 
surance work, in Mr. Appleby’s opin- 
ion, not only during these war times 
but afterwards when there will be so 
big a demand for safe and sound foun- 
dations for business building and per- 
sonal protection. 


Bettinger Welcomes Members 


President Albert Bettinger wel- 
comed the members of the club and 
called attention to the necessity of 





tions as it is today under government | 


company and agency force. He be- 
lieves that the cooperation between the 
home office and the field is vital for 
the development of a company. He 
announced the winners in the contest, 
Hassenplug & Hill of Sandusky, Ohio, 
being given a check amounting to 25 
cents each $1,000 produced. The 
agency force has been divided into two 
classes, known . het “Live Wires” and 
the “Boostes.” R. H Longwell of To- 
ledo, captained the “Live Wires” and 
won the loving cup. Mr. Longwell re- 
sponded to President Bettinger and 
stated that this is no time to waste 
energy along wrong directions. Every 
man should guide his ability towards 
the largest production. He said that 
the business is written largely by the 
human touch. Mr. Longwell called 
attention to the large service that 
agents render in their work. 


Shuff and Ferguson Telegrams 


During the course of the convention 
telegrams of congratulations and good 
will were received from John L. Shuff 
of Cincinnati, city manager of the 
Union Central Life, and E. R. Ferguson 
of Cincinnati, manager of the Mutual 
Life, both of whom had addressed the 
Builders’ Club last January in Cincin- 
nati. These two experienced life in- 
surance managers complimented the 
Ohio National Life on the fine per- 
sonnel of its agency force. 

D. S. Bromley of Clarksburg, W. Va., 
acted as president of the club and A. 
L. Clifford of Columbus, Ohio, secre- 
tary. J. W. Millholland of London, 
Ohio, was vice-president. The officers 
acquitted themselves in a very able 


manner. 

Mr. Millholland, in a talk, said that 
there are plenty of prospects abroad 
if the agents will go after them. He 
showed how Japan is a small island 
kingdom and yet has won its place 
among the world leaders. In other 
words a small territory is capable of 
big production if proper cultivation is 
done. 

Cc. E. Randall’s Address 


C. E. Randall of Columbus, Ohio, de- 
plored the style of soliciting where an 
agent has driven 12 or 14 miles and 
tells the prospect that he just hap- 
pened in the neighborhood and 
thought he would casually call on him. 
Mr. Randall said that the fact should 
be impressed on the prospect that the 
agent had taken considerable time and 
effort, had driven a long way to see 
him, had come prepared to do business, 
had thought over his case seriously and 
had made a special trip. He declared 
that every prospect should know that 
much thought has been given to his 
particular case. 
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The point was brought out that in 
these days the solicitation of Liberty 
bonds, war savings stamps, Red Cross 
funds, etc., has made life insurance 
canvassing much easier because people 
are getting accustomed to being so- 
licited. When a man calls these days 
the prospect does not know on what 
mission he comes and hence will give 
him a hearing. 


George C. Hill Speaks 


George C. Hill of Sandusky, in his 
talk, said that agents must have com- 
plete confidence in themselves and their 
ability. A man cannot be insincere in 
his talk and attitude and expect the 
prospect to feel that he is sincere. The 
agent must have a deep and abiding 
interest in the prospect. He must be 
absolutely square and sincere in what 
he says and does. Sincerity invites 
confidence. The prospect must know 
without the slightest doubt that the 
agent has his interest at heart. Mr 
Hill said that an agent should not en- 
gage in side lines. It means a divi- 
sion of brain power and attention. He 
said that life insurance is big enough 
to keep a man busy all the time. He 
does not have to go elsewhere to find 
work to do. 


Credit Man’s Observations - 
s 
L. L. Steuek of Cleveland, formerly 
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Soa 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 





a credit man, gave some observations 
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from the standpoint of a credit man 
as to the needs of life insurance to 
bolster up business enterprises. He 
said that in his career he had found 
that the causes of business failures 
were due largely to the lack of a sink- 
ing fund. It is not the business depres- 
sions that are the back breakers be-. 
cause these financial crises are more 
or less expected, due to business tondi- 
tions. The crash comes, however, 
from unexpected causes, some emer- 
gencies that are not anticipated. A 
concern is not able to cope with the 
situation and perhaps is not able to get 
credit or float a loan because of sus- 
picions directed against it. 


Failure of Savings Account 


He said that he had known of sev- 
eral cases where a savings account had 
been kept in a bank intended to be a 
sinking fund. However, he had found 
in almost all cases this socalled sink- 
ing fund had been used for other pur- 
poses and was not at hand when the 
emergencies arose. Other concerns 
had deposited securities, but these were 
frequently not in liquid form and 
therefore were not available at a time 
when most needed. He said that the 
death of a large stockholder of a con- 
cern usually meant that his shares 
would be sold and often they went to 
a competitor or some untriendly inter- 
est. He declared that every business 
needs a sinking fund or shock absorber 
to take care of these emergencies and 
there is no means provided that is so 
acceptable as life insurance. 


Individual Ownership 


Even an individual ownership needs 
to be protected. If a man has a mer- 
cantile establishment which he owns 
there is certain to be a great sacrifice 
at his death unless there is provided a 
fund to tide the business over until it 
can be liquidated without loss. He 
said that perhaps goods could not be 
disposed of at a higher price than 50 
percent of their value if -they were 
forced on the market. Mr. Steuek 
calls attention to the fact that a man’s 
business is of great value to his fam- 
ily. It is probably the largest item of 
his estate. He had worked during 
all his life to build this business up 
to real proportions and now comes a 
great crisis which means a tremendous 
sacrifice unless there is a sinking fund 
to meet the emergency. He said that 
aman owed it to his family to bolster 
up his business and put proper safe- 
guards about what he has earned. 


Endowment Policies 


D. S. Bromley of Clarksburg, Va., 
president of the club, told some of the 
advantages of endowment policies. He 
has sold a number of endowments to 
men of considerable wealth. He said 
that this policy is not the proper one 
for a young married man or for a man 
just engaging in business. An endow- 
ment policy is a safe protection during 
one’s productive career and provides 
a fund for old age. He said that it is 
an excellent contract for the profes- 
sional man who has not very much idea 
of investment and very frequently 
loses the money he has put into busi- 
ness enterprises. Many men are not 
qualified to pass on investments, have 


not had the business expertence or are | 


hot in touch with financial men. He 
thinks the endowment policy, therefore, 
Is one that deserves more study on 





part of agents because he feels that it 
fits in the life insurance scheme very 
happily. He said that it often happens 
that if a man’s money is kept in banks 
he becomes the prey of high pressure 
stock salesmen who know of his re- 
sources and therefore make a drive 
at him. 


Child’s Endowment Policy 


C. F. Dalzell, who recently was ap- 
pointed general agent at Youngstown, 
spoke of the advantages of the child’s 
endowment policy. He said that this 
opens the way for solicitation of policy- 
holders that have children. The child’s 
endowment policy is intended as an 
educational fund. It offers a fine ap- 
proach to a policy holder or anyone 
else who has a child and who is inter- 
ested in providing for its education. 

Applications amounting to $96,000 
were presented to President Bettinger, 
this representing the business produced 
during three days previous to the con- 
vention. Earl J. Schatz of Sandusky 
produced the largest number of appli- 
cations. He is one of the live wires 
of the Sandusky agency, made some 
splendid remarks at the convention and 
left a fine impression. Mr. Bromley 
produced the largest volume of busi- 
ness in the three days. 


Banquet Was Held 


At the banquet Friday evening Secre- 
tary Appleby presided as toastmaster. 
There was some special singing by a 
quartette and some good congregation- 
al singing. Vice-President J. T. Hat- 
field of Covington, Ky., a wealthy coal 
operator, spoke of the financial condi- 
tions of the company, said that it was 
growing along right lines and was be- 
ing built up in a substantial way. He 
said the management intended to be 
fair, square and honest with everybody. 
c. Cartwright of THe NATIONAL 
UNDERWRITER, made an address at the 
banquet. Another director attended 
the meeting, he being L. F. Blue. 

The Ohio National Life men are a 
fine body of people, up on their toes, 
high grade in every way and are “hit- 
ting on all six.” At the hotel there 
were three other life insurance offi- 
cials, Major C. B. Carr, secretary of 
the American Central, Vice-President 
Walter T. Shepard of the Lincoln Na- 
tional and General Manager A. H. 
Rodes of the Two Republics Life of 
El Paso. 








Our Men Make Money — 


In 1917 our leader was a Half-Million Dollar Man, five 
others produced over $200,000 and twenty others pro- 
duced over $100,000. ; 


If You Want to look us up— 


Ask one of our men about us; we'll stand on his opinion 
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Insurance in Force, 
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SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond _— Let us give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 
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Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 


GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 





Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies 
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SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street Fy ch 


NOFPRELIMINARY TERM—THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
, THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 


ALWAYS SUCCESSFUL. 


SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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PRESENT WORTH SYSTEM SHOWN 

















HE New York agency of the Mas- 

sachusetts Mutual Life employs to 
good advantage the “Present Worth 
System” in soliciting. It can be used 
in a number of cases. The following is 
given from a book issued by that 
agency entitled ‘Points Discussed at 
Daily Conference.” 

Showing the present worth, that is, 
the amount (in dollarg), the wife loses 
if the husband dies. 


1. When the interview is an easy 
one. 2. Otherwise. 

When the interview is an easy one, 
you say, “Good morning, I want to 
show you the amount (in dollars) your 
wife would lose if you should die.” 

And the man says, “Fire away.” 


Difficult Interview 


But suppose the interview is a diffi- 
cult one. You must remember that you 
do not show the present worth until 
you have the man’s permission to show 
it to him. If you cannot convince the 
man that he ought to know his present 
worth, he will not pay any attention to 
you while you are showing it to him. 
Do not slur it over. Rather than slur 
it over, close the interview without 
showing the present worth. The pres- 
ent worth form of introduction is given 
to you so that you will certainly get the 
man’s attention. 


Making Direct Statement 


When you enter, you say, “Good 
morning, I want to show you the 
amount (in dollars) your wife would 
lose if you should die.” 

(Make this direct statement and if 
you change the wording in any way, be 
sure that it is as inclusive as the above 
statement. You should word your 
statement so that you will be author- 
ized to ask a man the income that will 


cease at death, particulars as to his fam- 
ily, number of children, etc., the life in- 
surance carried, premiums paid on his 
life insurance and for evidence of his 
insurability at this time.) 


Should Know the Loss 


If he does not give his consent, we 
will reason with him and try to con- 
vince him that he should know his pres- 
ent worth to his wife and family. How 
can he protect the interests of his wife 
and family, if he does not know the 
extent of the possible loss through his 
death. If he carries any life insurance 
he should know whether he is over-in- 
sured, or under-insured, and he cannot 
tell it until he knows his present worth. 
Not one business man in one thousand 
has ever thought of his present worth, 
nor how to figure it. Most business 
men would say, “If I have $5,000 annual 
income, I ought to have $100,000 life in- 
surance.” They have never thought of 
using the mortality table and 5 percent 
discount. 


Questions Not Impertinent 


The trouble about the present worth 
canvass is entirely with the agent, if 
there is any trouble. It seems to be 
natural for the new agent to think that 
the different questions which we ask 
are impertinent. If you have that feel- 
ing, just reflect on the statement above 
that you must not show a man his pres- 
ent worth unless you first obtain his 
permission to do so. Having obtained 
his permission to show him his present 
worth, you can easily see that it is not 
impertinent to ask him any questions to 
which you must have answers before 
being able to show him his present 
worth. 





Sequence of Questions 


We place great importance upon the 








sequence of the questions and upon 
making the reason for each question 
understood by explaining sufficiently as 
you go along the reason for each ques- 
tion so that the business man will un- 
derstand what you are doing and the 
information which ‘you wish. For in- 
stance, it is not enough to say to a man, 
“How much income have you that will 
cease at death?” You should be care- 
ful to state it as weXShave in question 
No. 2. Remember always to make your 
questions very brief. Better ask two 
short questions than one long one. 
' question No. 3, divided into a, b, 
c). 
Principal Question 


Question No. 1. I want to show you 
the financial loss to your wife and fam- 
ily if you should die. ; 

Question No. 2. The amount of loss 
is the present worth of the incomes that 
will stop at death, assuming a certain 
rate of discount (we assume 5 percent) 
and the probability of the annual in- 
comes being received according to the 
mortality table. Be sure not to tell me 
the amount of income that you derive 
from your investments. If you should 
die, your investments will pass to your 
next heir, and if your investments have 
no connection with your business, ‘your 
heir will receive as much income from 
them as you receive. Therefore, so far as 
your investments are concerned, there 
is no insurance value in connection with 
your death. I do not care to know 
anything about how much you have 
accumulated. I am going to tell you 
the present worth of the income you 
have not yet received. 


Getting at the Facts 


What I do want to know is the 
amount of income that will cease at 
your death. Will you state that? 

Question No. 3. (a) What is your 
age? (b) What month were you born 
in? (c) Day of month? 

Question No. 4. From the amount of 
income which will cease at your death, 
I want to deduct certain sums which 












will not be spent after your death, that 
is, ‘your personal expenses outside of 
your home, such as tailor’s bills, club 
expenses, etc. About how much do 
you spend on yourself outside of your 
home? 

Question No. 5. If you should die, 
any life insurance that you may have 
will be payable, and I want to credit 
that amount. What amount of life in- 
surance do you carry? 


Amount of Premiums 


Question No. 6. If you should die, 
any premiums that you pay upon life 
insurance will not be payable longer, 
and I wish to deduct from your net in- 
come the amount that you pay in pre- 
miums on your life insurance. What 
sum do you pay in premiums each year? 

In regard to question No. 3, I lay 
great stress upon asking the question 
in the form suggested, that is, make it 
clear to the business man that we do 
not care to know anything about how 
much he has accumulated nor how 
much the income is on his permanent 
investments. 


Items as to One’s Family 


Question No. 4. While trying to 
help him figure the amount that he 
probably spends on himself, ask him 
what family he has, that is, wife and 
how many children. Never fail to do 
this at this point. Of course, a man 
who has a wife and children will prob- 
ably spend a smaller amount upon him- 
self than the man who has a smaller 
family. This question is pretty well 
covered by saying, “I want to know 
how much you spend on yourself out- 
side of your home.” 

If he is a big man, he is probably 
spending money regularly for charity, 
so that in such a case it would be 
proper to ask him the average amount 
yearly that he gives for charity. 


Information as to Insurance 


Question. No. 5. Be sure to ask him 
when he took out his last life insurance 
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policy and in what company. In fact, 
get all the information about his life 
insurance that you may need for future 
use. In order to advise him what kind 
of a policy to take, you should know 
what kind he already has. If he has not 
been insured within five years, you 
should ask particularly about his insur- 
ability. Find out all about his personal 
history and his family history. You 
will find that this questioning will help 
you to interest your man in life insur- 
ance; it will give you a good hold up- 
on your prospects, and save you many 
disappointments by making back calls 
upon men who are not insurable. 


Game Is to Find Prospect 


The game is to find the prospect. 
After the above interview a life insur- 
ance agent can come pretty close to 
telling whether or not he has inter- 
viewed a prospect. 

Our excuse for this canvass, if one 
is needed, is “Service.” We render a 
service to every man to whom we show 
his present worth and at the same time 
we render a service to ourselves, by lo- 
cating prospects for future calls and by 
locating the people to keep away from 
in the future. 

The following table will show a busi- 
ness man the amount at risk, through 
his death, so far as his wife and children 
are concerned. 

Present Worth of an Income of $1,000 a 


Year, on the Basis of the American 
Table and 5% Interest 


Present Present Present 
Age Worth Age Worth Age Worth 
25 $15,570 37 $14,191 49 $11,901 
26 15,482 38 14,039 50 -11,662 
27 15,389 39 13,881 51 11,416 


28 15,292 40 13,716 52 11,164 
13,544 53 
13,365 54 10,640 


31 14,973 43 13,179 55 10,370 
32 14,857 44 12,9 56 10,095 
33 14,735 45 12,783 57 9,814 
34 14,608 46 12,574 58 9,530 
35 14,475 47 12,357 59 9,241 
36 14,336 48 12,133 60 8,949 


BGG eo ccs Date of birth............ 
Annual Income that will stop at 
death (pay no attention to in- 

come on investments)......... | ee 
Less amount spent annually out- 


side of home (see question 
ING, Oe 66665 See i eicsciececeeues | Aare 
CGEMOVENCE) oie is ccc Geccees 


Less annual premiums on life 

insurance (see question No. 6) 
(difference) ............. wa eeae 

Less amount spent annually for 

charitable purposes, bad debts 


tO EPIGRGM. GCG) c6cisécsececets | eee 
(difference) ......ccceeee Seancess 
Present Worth of net annual in- 
come (see table above)........ | eee 
Less Life Insurance carried....$...... 
Amount (in dollars) unprotected 
by life insurance ............. , ee 


We thoroughly believe that if we 
cannot show a man his present worth 
to his wife and family, that is, the 
amount that they would lose if he 
should die, we cannot insure him. We 
also believe that by showing him his 
present worth, we increase the demand 
for life insurance with him. Therefore 
we make the present worth a sine qua 
non. We will not talk insurance until 
we show present worth. 





Life Agency Changes 











organization of the new Des Moines 
Life & Annuity of Des Moines, has 
been made agency manager in western 
Iowa for the Bankers Life of Des 
Moines. Mr. Wilson retired from the 
Des Moines Life & Annuity at a re- 
cent reorganization of that concern. 





Life Agency Notes 


J. J. H. Tacke, Jr., and William A. 
Clark; under the firm name of Clark & 
Tacke, at Jackson, Mich., have been ap- 
pointed general agents of the Minnesota 
Mutual. 


The Guaranty Life of Omaha, Neb., 
has appointed W. H. Gregory, formerly 
of Philadelphia and now of Des Moines, 
Iowa, also W. W. Philbrick as repre- 
sentaties at Aberdeen, S. D. 


Peoples’ Life Meeting 


The annual agency meeting of the 
Peoples’ Life of Frankfort, Ind., will 
be held at the home office this week. 
The program is as follows: 

Thursday, August 15. 

Roll Call, Assembly Room, Masonic 
Temple, 2 P. M. 

Welcome Address, Response. 

Round Table Talks, Questions. 

General Discussion. 

Baseball Game, T. P. A. Park, 4:30 


. M. 
Teams—Geo. D. Snyder District agen- 
cy, vs. Ed D. Hodge and all other 
agents. 

Captains—Geo. D. Snyder and Ed H. 
Hodge. 

Dinner, Coulter House, 6:30 P. M. 

Smoker, Home Office, 8:30 P. M. 

Friday, August 16 


Address on Salesmanship—cC. C. North, 
0 A. Mz 


Questionnaire on Company. 
General Discussion. 

Business Meeting, 2 P. M. 

Field Problems. 

Office Problems. 

War Risk Insurance. 
Government and State Insurance. 
Questionnaire. 

General Discussion. 

Banquet, 8 P. M. 


Abstainers Company in Trouble 
DES MOINES, Aug. 13.—Reports 
relative to difficulties in the organiza- 
tion of the new Abstainers and General 
Life have culminated in suit against 
President John G. Moncrief for the re- 
turn of stock purchased by M. A. Hugh- 
ett and C. B. Smeltzer, former direc- 
tors. They are seeking to recover $2,000 
each, alleging that the money was ob- 
tained for stock under false pretenses. 
Suit has been filed in the courts at Fort 
Dodge, whither the company was re- 
cently transferred from Des Moines. 
According to reports from Fort 
Dodge, five directors have resigned 
after making an investigation of condi- 
tions. They are said to be O. H. David- 
son of Des Moines, C. Gould of Chi- 
cago, C. B. Smeltzer, cashier of the 
Iowa Savings Bank of Fort Dodge, and 
E. I. Leighton, general manager of the 
Leighton Supply Company of Fort 
Dodge. The fifth is M. A. Hughett. 
Attachments have been issued at Fort 
Dodge holding the money and credits 
in the banks, so that the subscribers 
will not lose any money in case they 
are successful in the final settlement. 
It is anticipated that the suit will bring 
about some interesting disclosures. 








Western Life’s Appointments 


The Western Life of Des Moines has 
appointed Paine & Brown managers of 
eastern Iowa, with headquarters in the 
Kimball Building at Cedar Rapids. Mr. 
Paine has been with the Western Life 
the past two years and, with the addi- 
tion of J. B. Brown, who is a well- 
known insurance man in that locality, 
a thoroughly organized and producing 
territory is anticipated. 


O. G. Wilson 
O. G. Wilson, who was active in the 
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News About Companies 








National Life, U. S. A—The company 
has inaugurated a midyear prize cam- 
paign. Secretary Robert D. Lay has given 
each man on the agency force a quota 
based on previous performance. The con- 
test is not a question of volume, but 
rather a prize reward for percentage of 
effort. Based on the quota apportioned, 
the small writer will do proportionately 
as well as the big writer and earn the 
best prize on the list. The first prize 
consists of a $75 watch and there are 24 
other articles of merchandise offered. In 
addition to this, every agent will receive 
a bonus on paid-for business, if he sub- 
mits at least 80 percent of his quota for 
the month of August. Other prizes will 
be gien on the company’s special forms. 
The contest will close Aug. 31 


* * * 

Farmers & Bankers Life, Wichita, 
Kans.—Its new business for the first 
seven months was $5,990,975, gain $1,455,- 
620 over the first seven months of last 





year. Its July business was $834,000. 
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Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 
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Service—First, Last, and Always 


The agent who is selling insurance in a company which for 
sixty-seven years has been rendering unexcelled service, does 
not work alone. Wherever he may be, he will find enthusiastic 
friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable 
record for service in the past and the low net cost of the perfect 
protection we furnish, make a combination that assures success 
to any real worker in the field. 


Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 
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INHERITANCE TAXES 


THE Provipent Lire & Trust in its 
agency bulletin brings out an important 
point in the presentation of life insurance 
to cover inheritance taxes. It cites the 
article of JosepH F. McCoy, a well 
known New York attorney, in a recent 
issue of “Trust Companies.” In that pub- 
lication Mr. McCioy among other things 
says that, “After all it comes down to 
this. Shall I have my representative pay 
my debts and taxes, or shall I employ and 
pay an insurance company to do my 
banking and tax paying.” Mr. McCtoy in 
the same article admits that it is desirable 
to have ready cash on hand when an es- 
tate is to be administered for the purpose 
of paying debts, attorney’s fees and other 
expenses, but he does not find that there 
is any argument for inheritance taxes. 
He said that suggestion of additional in- 
surance to meet the regular debts of ad- 
ministering an estate has not been made. 

THE Provipent Lire & Trust declares 
that the life insurance appeal to pay in- 
heritance taxes will not be consonant with 
a man’s views if he feels that his estate 
is purely a personal possession whose en- 
joyment is limited to his own life time 
and its disposition is of minor interest. 
In such a case any argument for life in- 
surance to meet the inheritance taxes 
would be weak. Doubtless Witiiam S. 
ASHBROOK, agency secretary of the Provt- 
DENT is the author of this timely article. 
If a man has a million dollar estate and 
he cares very little whether his heirs re- 
ceive $900,000 or $1,000,000, then of course 
he does not care for life insurance to 
keep his estate intact. As is pointed out, 
there are cases where a man has found 
sole enjoyment in gathering an estate to- 
gether, has lived well and then passes it 
on with indifference. 

Mr. AsHBROOK, however, calls attention 
that most men are unselfish in the -accu- 
mulation of their estates. They desire to 
have their heirs not only receive these 
estates intact, but to hand them down im- 
proved to their successors. In many cases 
a man may find that premature death 
would terminate a work in which he was 
engaged and had met with but partial 
success in achieving his goal. He wants 
the plan he has in mind consummated. 
He is leaving his estate partly to that end. 
He may designate that a certain amount 
of money go to his dependents, but that 
another portion be kept in trust to carry 
on some work of a charitable educa- 
tional or civic interest. 

Mr. ASHBROOK well says that the crux 











of the whole matter is the question in the 
mind of the owner of property as to 
whether the large inheritance taxes will 
defeat the purpose he has had in mind in 
creating his estate. If he finds that the 
drain on the estate is great, that it will 
mean the sacrifice of securities, then life 
insurance certainly opens the way to him 
to fulfill the plan he has had in mind. 
Life insurance furnishes the cash fund 
that will meet all unusual demands that 
come at the time of death. 

As Mr. ASHBROOK points out, in the ar- 
ticle that Mr. McCuoy has written he has 
performed a service in pointing out that 
there is really no hard and fast distinc- 
tion between inheritance taxes and the 
charges for winding up an estate. Both 
diminish the estate. The other expenses 
than inheritance taxes have probably not 
been dwelt upon as much as they should 
by agents when they are soliciting busi- 
ness. This opens a new argument and the 
policy should be large enough to cover 
not only inheritance taxes, but all other 
expenses that will need to be met. 








INCOMPETENT EXAMINATIONS 


One of the life companies calls at- 
tention to the fact that it does not pay 
an agent to rely on a week-kneed med- 
ical examiner because eventually the 
company will ascertain the fact and 
both the examiner and the agent will 
get no further favors. An instance is 
related of a man who had been turned 
down by a number of examiners be- 
cause of unsatisfactory blood pressure. 
It was found later that he secured a 
standard policy from a good company 
with an entirely different blood pres- 
sure reading than was shown in the 
records of the other examiners. 

One of the agents who had had this 
risk turned down, took it up with his 
home office, with the result that an 
investigation was made to see whether 
any injustice had been done. It was 
found that the company that took the 
risk had a number of examiners in the 
city, but no one was designated as 
chief or the first. Under these condi- 
tions with certain life agents the 
ignorant or dishonest doctor is soon 
discovered. He is used to good ad- 
vantage. As this company points out 
that made the investigation, a slipshod 
method of medical examination puts 
a premium on carelessness and incom- 
petence. The examiner will shade the 
weight, the abdominal measurement, 
the blood pressure, the pulse rate, etc. 
As this company declares the investi- 
gation brought out the real blood pres- 
sure of this man and it was found that 
he was definitely and seriously im- 
paired as a risk. Improper medical ex- 
aminations simply mean that a com- 
pany is getting substandard business 
at regular rates. 





SHOULD BE WELL PROVED 


THERE should never have been any 
question raised as to whether life in- 
surance work was essential. Because it 


was raised shows the necessity for field 
men and everyone connected with the 
business to prove to the public beyond 
a shadow of a doubt that it is decidedly 
essential to the welfare of mankind. 
There should be no question in the 
minds of the people about it. 








Personal Glimpses of 
Life Underwriters 


P. M. Anderson, for the past 30 years 
district manager of the Northwestern 
Mutual Life of Wichita, Kan., tells an 
interesting story concerning his en- 
trance into the business. He wrote his 
first policy, a $2,000 contract, on the 
life of Franklin Mann, who at that time 
was traveling on the road as a cloth- 
ing salesman. Mr. Mann, who is one 
of the company’s leading general 
agents, is located at Omaha, Neb., and 
is president of the company’s general 
agents association. 





William A. Scanlon, formerly one of 
the leading business producers for THE 
NATIONAL UNDERWRITER and who is now 
stationed at Camp Jackson, Columbia, 
S. C., has been made a sergeant. He 
hopes to enter one of the reserve offi- 
cers training camps this fall. Mr. 
Scanlon’s rapid advancement is rather 
remarkable when it is considered that 
when he entered the army about two 
months ago he had had no previous 
military training. 


There are a number of candidates be- 
ing named for the presidency of the 
National Association of Life Under- 
writers. In many quarters there has 
been a desire expressed that Lawrence 
Priddy stand for re-election. Wilson 
Williams, general agent of the New 
England Mutual Life at New Orleans, 
has a large following who are anxious 
to see him elevated to the high posi- 
tion. J. K. Voshell of Baltimore, man- 
ager of the Metropolitan Life, who is 
chairman of the national executive 
committee is being prominently men- 
tioned for the place. John L. Shuff of 
Cincinnati, manager of the Union Cen- 
tral Life, who has been very prominent 
in war work and was a member of 
the advisory life insurance committee 
on war risk insurance is being trump- 
eted abroad by a large number of 
friends. There is also a report that 
the old war horse of the Phoenix Mu- 
tual at Chicago, Jules Girardin, would 
be an acceptable candidate. He is 
former president of the Chicago asso- 
ciation and is very much interested in 
the association movement. 


Ward Hackleman, of Indianapolis, 
Ind., general agent of the Massachu- 
setts Mutual Life, is receiving con- 
gratulations of friends because of the 
arrival in his home of a son on Friday 
of last week. 


T. W. Blackburn of Omaha, secre- 
tary and counsel of the American Life 
Convention, has declined to make the 
race as candidate for state senator 
from Douglas county, Nebraska. He 
was nominated according to the Ne- 
braska primary law by a petition filed 
by over a score of leading citizens of 
the county, but he declined, he said, 
because he could not see where the 
demand for his candidacy was suffi- 
cient, and because he had too many 
other interests on his hands. 


Otis J. Backenstoce of Tulsa, Okla., 
has won the club presidency of the 
Missouri State Life for the 1918-19. 
He has $1,200,000 of paid for business 
to his credit. This is the largest 
amount ever produced by a Missouri 
State Life man in any one year. Mr. 
3ackenstoce is general agent in his 
city. 


A. H. Rodes, secretary and general 
manager of the Two Republics Life of 
El Paso, Tex., is not only a well known 
and successful life insurance man, but 
is also doing something in the way of 
farming. He owns a plantation about 
sixteen miles out of El Paso. The farm 
is not a plaything with Mr. Rodes. He 
gets up early in the morning, works 
about two hours or so on his farm, then 
reaches his office in time to do a day’s 
work, He gets back at night about 
6:30 and after dinner works on his farm 
until 9 o’clock. Mr. Rodes is very much 
interested in the farm project in the 
Rio Grande Valley. He was formerly 








a fire insurance than, having been con- 
nected with the Trezevant & Cochran 
general agency of Dallas. Then he was 
associated with the Roulet rating bu- 
reau of Texas, being assigned to El 
Paso. While there he became inter- 
ested in the Two Republics Life and 
started to write business. He made a 
great success and eventually became an 
officer and is now the whole works in 
the company. 


Robert J. Williams, general agent at 
Kansas City for the Bankers’ Life of 
Des Moines, Iowa, died suddenly July 
27th. He had been in the insurance 
business about twenty-five years. In 
1914, he went to Kansas City for the 
Bankers’, prior to which time he was 
manager of the Fidelity Mutual at St. 
Louis. Mr. and Mrs. Williams were on 
their way to Detroit to purchase a car 
and drive back to Kansas City. On 
the train near Montpelier, Ohio, Mr. 
Williams suffered a stroke of apoplexy 
and never regained consciousness. 

Lieut. Laurence C. Witten, general 
agent of the Massachusetts Mutual in 
Cincinnati, who has been training for 
the aviation service, has received his 
commission as a lieutenant. Recently 
he visited Cincinnati while on a fur- 
lough and while on his way to Virginia 
to visit his family. He is now located 
at the air service flying school at Self- 
ridge Field, Mt. Clemens, Mich. 


George C. Sheeks of Huron, Ss. D., is 
district manager for the Minnesota 
Mutual Life. He has been with the 
company for six years, and during that 
time has produced $2,000,000. During 
July of this year he brought in 66 ap- 
plications, totaling $156,000. The most 
of his business has been written in 
three counties, and the greater portion 
really in one county. His company 
finds that he delivers every policy per- 
sonally, gives the policyholder a good 
heart to heart talk, and wins his friend- 
ship. Of the $156,000 he wrote in July, 
30 percent was on his old policyholders. 


Frederick W. Hubbell of Des Moines, 
treasurer and assistant secretary of the 
Equitable Life of Iowa prior to his en- 
listment in Battery F, 126th Field Ar- 
tillery last summer, has just been made 
an instructor of artillery at Fort Sill, 
Okla. Mr. Hubbell enlisted as a private 
last summer, was given a lieutenancy 
after short service, and has advanced 
until he was captain at the time of his 
appointment to the Fort Sill faculty. 


Joseph H. Woodward has been ap- 
pointed associate actuary of the Guar- 
dian Life of New York, to succeed Rob- 
ertson G. Hunter, who has resigned to 
become actuary of the Equitable Life of 
Iowa. 

Mr. Woodward received his first ac- 
tuarial training in the Travelers, and 
while thus engaged did also special 
mathematical work in the Yale Gradu- 
ate School. He became actuary of the 
Connecticut department in 1906 and his 
record brought further recognition in 
his appointment as auditor and assist- 
ant actuary of the New York depart- 
ment in 1908, at the time when the work 
of the department was especially diffi- 
cult and- trying, owing to the insurance 
upheaval in 1905 and 1906. 

When the state industrial commis- 
sion at Albany in 1914 looked for a 
man qualified to undertake entirely new 
actuarial work in connection with the 
administration cf the compensation law 
Mr. Woodward was selected, and, as 
actuary of the commission and the state 
insurance fund, he did work of a diffi- 
cult nature which is considered as a 
standard. Mr. Woodward was called 
on by the Treasury Department in 1917 
in connection with the organization of 
the military and naval insurance bu- 
reau. 

Mr. Woodward is a.graduate of Yale 
University, a fellow of the Actuarial 
Society of America, a fellow and vice- 
president of the Casualty Actuarial and 
Statistical Society of America and @ 
fellow of the American Institute of Ac- 
tuaries. 
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JOSEPH ASHBROOK AND HIS WORK 








Major Joseph Ashbrook, former vice- 
president and manager of ‘the insurance 
department of the Provident Life & 
Trust, who died Sunday, was buried in 
Philadelphia Tuesday. He was one of 
the well-known life insurance execu- 
tives of his day. He was 78 years of 
age Aug. 4. He was severely wounded 
during the Civil War and was breveted 
a major for gallant services in the 
Wilderness campaign. His son, Wil- 
liam S. Ashbrook, is agency secretary 
of the Provident Life & Trust. 


After the war Mr. Ashbrook associ- 
ated with the Provident Life & Trust. 
He was appointed general agent in 
June, 1866, and shortly after superin- 
tendent of agencies. In 1881 he was 
elected manager of the insurance de- 
partment, and, in addition to filling this 
capacity, he was elected vice-president 


in 1906. Mr. Ashbrook retired from: 


active duties in 1911 and became insur- 
ance advisor to the company, being 
then 71 years of age. " 

* * 


The Provident’s agency staff was vir- 
tually built up under his direction. His 
grasp upon the essentials of good 
agency management was exceptional 


and noteworthy. He inaugurated an ex- 
ceedingly high standard for agents. 
Only men of ability and character, as 
well as energy, were permitted to rep- 
resent the Provident, and they were 
carefully instructed and trained by him. 
The agents were imbued with a sense 
of the professional nature of their call- 
ing. They were taught that they were 
not only responsible to the company 
but also to those they induced to invest 
in insurance for the character of the 
service rendered to the policyholders. 
They were encouraged to canvass each 
case intelligently with the aim of fitting 
the policy to the real needs of the in- 
vestor. The agents were requested to 
satisfy themselves of the standing and 
character of the company previous to 
entering its service, and they entered 
upon their connection with full confi- 
dence in its management. They con- 
verted prospects not only to belief in 
life insurance, but also to firm belief 
in the Provident. During the period 
from 1873 to 1879, when the total life 
insurance in force, as reported to the 
New York insurance Department, 
dropped from $2,086,000,000 to $1,440,- 
000,000, the Provident’s record was 
unique in the steadiness of its growth. 








J. B. Reynolds’ Anniversary 


J. B. Reynolds, president of the Kan- 
sas City Life and one of the most able 
executives of the country, has complet- 
ed fourteen years of service with that 
institution. He had his own problems 
in the early years straightening out dif- 
ficulties, but now the Kansas City Life 
is one of the remarkable achievements 
of the day. Many have wondered how 
business has been built so rapidly and 
solidly. When President Reynolds took 
charge it had $1,976,000 insurance in 
force and its total assets were $242,175. 
The company now has $10,000,000 in 
assets and insurance in force of about 
$140,000,000._ President Reynolds de- 
serves credit for what has been accom- 
plished in the company. He is a man 
of executive power and unusual ability. 

The agents of the company during 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in “= oe rapidly than in any 
other state in the intrest 5 to 7%. 
Tile Gan Guaranteed 


MITCHELL & CO., Suexes" 








August are writing business in his 
honor, this being known as “President 
Anniversary Month.” 


Murman With Equitable of Iowa 


SAN FRANCISCO, Aug. 13.—Peter 
Murman, for many. years one of the 
leading producers of the San Francisco 
agency of the Equitable Life of New 
York, has been appointed general agent 
for the Equitable Life of Iowa in a 
portion of northern California. The bal- 
ance of the northern end of central Cal- 
ifornia will be in charge of Walter C. 
Eader of Oakland, whose appointment 
as general agent for the Iowa company 
was announced several weeks ago. 


Fraternal Congress Program 


The annual meeting of the National 
Fraternal Congress of Chicago will be 
held at Philadelphia Aug. 27-29. Whole 
family insurance and legislation will be 
thoroughly discussed at the meeting. 
Henry P. Davidson, chairman of the 
National Red Cross Congress, will rep- 
resent its work, and Surgeon General 
Gorgas of the National Army will speak 
on “Social Hygiene.” 





New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 


INCLUDING 


THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years Ending December 31, 1917, the New York Life 


Received in Income................cccccceceeeeces $667,884,000 
Paid Policyholders..................ccceceeceecees 75 

Increased its Resources................cccccceeees 215,272,000 
Increased its Insurance in Force.................. 503,535,000 


THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 


SM RINOMEOI aio ooo Seka Weade ss weweascennnesaenes $ 27,325,000 
In Amount Paid Policyholders.................... 25,337,000 
Nee RWW  PMAUNNMEOl ooo occ ads s ccdicsccctincdsieseccensa 119,917,000 











The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policyholders 92 per cent of 


its entire income. 


It is also adding forty million dollars a year to its 


resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 


December 31, 1917, 998 war losses amounting to $3,00 


7,223. There were 


238 reported losses for $607,084 awaiting proof on December 31. The 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality has not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 


statistics. 


The Company owned Liberty Bonds on January 1, 1918, to the 
amount of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 


Loan. 


There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 


The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 


ance on the lives of soldiers and sailors. 


Agents are forbidden to 


accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


Just now it is every man’s business to Help Win the War. Our 


daily occupations are incidental; 


winning the war is our real business. 


Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 


women and children. 


time and in time of peace. 


The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 


And that is the aim of Life Insurance in war 
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INTEREST IN CLAUSES 





AGENTS NEED INFORMATION 





Many Differences in Restrictions as to 
War Provisions in Policies of 
Various Companies 





Inasmuch as Congress will likely 
change the draft ages for military serv- 
ice, there is increased demand among 
agents and companies for information 
as to war clauses. THe N(tTIonaL UN- 
DERWRITER has just issued a new war 
clause book, being a revised edition of 
its former treatise giving war clauses 
up to date. Many offices have been 
concentrating their efforts on persons 
outside of the draft ages, and also on 
women, letting the younger men go un- 
solicited. One company, for example, 
shows an average entrance age of 41 
for 1917, as compared with 35 or 36 
in previous years. Inasmuch as the 
draft ages will no doubt be extended, 
agents will have to give attention to 
those within the draft age, especially 
those in deferred classifications. 


Will Now Be Good Prospects 


One of the immediate effects of the 
old plan will be to make men between 
ages 21 and 31 in deferred classes bet- 
ter prospects for life insurance than 
during the last fifteen months. With 
the extension of the draft ages the 
young married man, or the one with 
dependents on him, no longer considers 
it probable that he will be drafted into 
tiie service. He is much more apt to 
consider favorably life insurance. 

There are three distinct phases of the 
war clause proposition. There are the 
rules of acceptance, the extra premium 
rate, where policies are written, and, 
third, the restrictions in the clause. 
Some companies do not charge any 
extra premium rates for service on this 
continent, while other conipanies do. 
Usually the companies that make 
charge for service in this country have 
a lower extra charge for service abroad; 
that is, those companies that charge an 
extra premium when policyholders are 
in the service here have a lower prem- 
ium for the policyholders “over there.” 








THE COMBINED 
Life, Sickness and Accident Policy 


ISSUED ONLY BY THE 


Niagara Life Ins. Co. 


PROTECTS BOTH YOURSELF 
AND YOUR DEPENDENTS 
Home Office: Niagara Life Bldg., BUFFALO, N. Y. 
Reliable Live Wire Agents Wanted 


William H. Crosby Edward H. Burke 
President Vice-Pres. and Gen’l Mgr. 














IN INDUSTRIAL FIELD 


ACTIVITIES OF PRUDENTIAL 





Numerous Promotions to Assistancies 
Come to Men in the Ranks 
Showing Ability 





Vacancies in the assistancy staff of 
the Buffalo 1 superintendency of the 
Prudential were filled through the pro- 
motion from the agency force in the 
same district of Walter Gatt and Mat- 
thew E. Conboy, who took up their new 
duties Aug. 5. 

Following a _ highly prosperous 
agency in the Rochester 2 district, Roy 
S. Riley was on Aug. 5 advanced to an 
assistant superintendency in that field. 
J. W. Holmes, Homestead, Pa.; J. J. 
Kostrab, Connellsville, Pa., and P. E. 
Hibben, Beaver Falls, Pa., were recent- 
ly promoted to the position of assistant 
superintendent in the above locations 
in division E. Mr. Holmes’ agency was 
in Jeannette, Pa., and Mr. Kostrab’s 
and Mr. Hibben’s in McKeesport, Pa. 
The following were recently promot- 
ed to be assistant superintendents in 
the districts in which their agency re- 
turns brought them to favorable notice: 
Louis C. Hoffman, Madison, Wis.; Carl 
Wahner, Des Moines, Iowa; Charles R. 
Keefe, Des Moines Iowa, and Guy W. 
Marble, Ottumwa, Iowa. 

Friday, July 19, the members of the 

Camden, N. J., staff, with their families 
journeyed to Clementon Park where the 
annual district outing was enjoyed. The 
home office was represented by Division 
Manager Charles G. Terwilliger and 
Assistant Manager B. B. Thatcher. Dur- 
ing the day there was a baseball game 
and races, swimming matches and vari- 
ous other contests. The weather was 
ideal and everything conduced to make 
the event one long to be remembered. 
Edward J. Durkee of the St. Paul, 
Minn., district completed five years of 
continuous service last month and so 
was admitted to membership in Class A 
of the Prudential Old Guard. 
The ordinary momentum in the Divi- 
sion H territory is increasing—H. Pow- 
ell, M. F. Breese and W. Guenther, of 
the Jamestown, Elmira and Buffalo dis- 
tricts, respectively, being the pace mak- 
ers in the order named during July. 








The number of years during which the 

war clause applies varies on different 

policies and with different companies. 

The rules of acceptance are very dif- 

ferent. 
‘ Should Be Informed 

One agent pointed out that it might 
be a disadvantage to a man to be re- 
fused insurance due to a war clause, be- 
cause in future applications it would 
be necessary for him to tell that he had 
been refused insurance, and, though 
his excuse would be legitimate, never- 
theless the company would feel obliged 
to investigate the circumstances of the 
first refusal. War clauses will be prob- 
ably of most interest to men between 
40 and 45, those financially able to take 
out insurance in addition to that offered 
by the government. 

There are many, many angles to the 
war clause as a competitive factor. 
While it is not the policy of campan- 
ies to compare war clauses with those 
of other companies, it is necessary that 
agents shall know how to meet the 
prospects’ statements about any other 
company’s clause. 

The National Underwriter’s new war 
clause book sells for 25 cents, cash in 
advance. Quotations will be given for 
quantities. 


Walter B. Erfert 


Walter B. Erfert, president of the 
Bankers’ Mutual Life of Freeport, IIl., 
will hereafter devote two weeks of each 
month to field work in Wisconsin for 
the Crum & Forster fire companies. Be- 
fore going with the Bankers’ Mutual 
Life Mr. Erfert traveled in the field 
for the Crum & Forster companies, and 
following the resignation of C. F. Bol- 
ter, Wiscosin state agent, he will look 
after the company’s interests in Wis- 
consin until a permanent man can be 
obtained. 


QUITABLE 


Mutual in Principle and Practice 


.Y 





Impregnable in Strength 





Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 





Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 





Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed 
by representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


Bray = & © 


For agency openings address: 
W. E. Taylor, Second Vice-President 


FQUITABL 
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Has the Life Insurance Field Become More Limited ? 
NOT WITH US 


Our Agents-can sell policies on -the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 




















THE FARMERS LIFE 
INSURANCE COM PANY 


DENVER, COLORADO 


E. M. AMMONS, President 


B. M. STACKHOUSE, Secrejary J. H. ORR, Treasurer 


Assets - - - - $2,016,354.38 
Liabilities - ~- - 1,865,920.95 
Surplus to Policy- 

holders - - = 150,433.43 





Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the ‘Colorado State Insurance 
Department) 
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NEWS ABOUT LIFE. POLICIES 


q New Policies, Premium Rates, Divi- 
dends; Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
§*Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


ENDOWMENTS FOR CHILDREN 











Old Colony Life Contracts Pay Cost of 
College or Start Policyholder in 
Business 





President B. R. Nueske of the Old 
Colony Life has put out a set of edu- 
cational and business start endowment 
policies which may be written on chil- 
dren between the ages of 2 and 15 
inclusive, and will mature as endow- 
ment between the ages of 16 and 25, 
inclusive. 

They may be written in amounts of 
from $1,000 to $5,000, or less than 
$1,000, but in case of death prior to 
age 10 the benefit is less than the face 
of the contract. For instance a policy 
issued at age 2 would pay $200 in case 
of death the first year, $300 in case of 
death the second year, $400 in case of 
death the third year, etc., up to $1,000 
in case of death the ninth year and $1,000 
each year thereafter. A policy issued at 
age 7 pays $700 in case of death the 
first year, $800 in case of death the sec- 
ond year, $900 in case of death the 
third year and $1,000 thereafter. These 
graded amounts are similar for other 
ages. 

Under all of these policies the face is 
payable in a lump sum at maturity or in 
annual, semi-annual, quarterly or 
monthly installments over periods of 
two, three, four and five years. In 
case the contract matures before the 
policyholder is ready to begin his col- 
lege education or before he is ready to 
start in business or a profession the 
face of the contract may be held in 
trust for a year or more with interest 
payable at 3%4 percent plus any addi- 
tional amount which the company may 
be paying as excess interest on trust 
funds or installment benefits at that 
time. A $1,000 policy would provide 
a monthly income of $46.28 for a period 
of two years, of $29.21 for a period of 
three years, of $22.28 for a period of 
four years and of $18.12 for a period 
of 12 years. 

Under these forms of policies and 
the settlement options given therein 
a parent may make arrangements for 
the college or higher education of his 
children by paying small annual pre- 
miums when the child is growing up 
and not large amounts at the time he 
is taking his college course or getting 
started in business. 

Premiums for such policies will, of 
course, almost invariably be paid by 
the father or mother. In case he or 
she should die before the premium 
paying period ends the purpose of the 
insurance might be defeated. To 
avoid this Mr. Nueske has provided for 


Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 








Appointments 
combine dig- 
nity with a fa- 
| miliar home- 
| likeness rarely 
|} found in 
‘| Metropolitan 

hotels. Two 
splendid cafes 
for ladies and 
#| gentlemen, al- 


soa Club Grill 








Exclusively European Plan—$1.50 and upward 


H. J. TREMAIN 








Under the exclusive management of 


<a 





additional premiums by which the in-- 
surance becomes paid up under such 
contingencies. These additional pre- 
miums run from 2 to 31 percent of 
the regular premium and will average 
from 4 to 9 percent in the majority of 
cases. 
Premuims for such policies follow: 
Endowment at 


Age 16 17 18 19 20 
2 $ 62.50 $ 57.80 $ 53.70 $ 50.10 $ 46.90 
3 68.30 62.80 58.10 53.90 50.30 
4 75.10 68.60 63.00 58.20 54.10 
5 81.50 75.20 68.70 63.10 58.30 
6 92.50 83.10 75.40 68.80 63.30 
7 104.10 92.60 83.30 75.50 69.00 
8 118.60 104.20 92.70 83.40 75.60 
9 1387.30 118.70 104.30 92.80 83.50 

10 162.20 137.40 118.80 104.40 92.90 

11 197.00 162.20 137.40 118.80 104.40 

Ee} scaas 197.00 162.20 137.40 118.90 

Ean chace> aildee 197.00 162.20 137.40 
EG acon. Sewn ‘Sones 197.00 162.30 

>  “seeda -saeten medeac, wares 197.10 

Endowment at 

Age 21 22 25 
2 $ 44.00 $ 41.50 $ 39.20 $ 37.10 $35.20 
3 47.00 44.20 41.60 39.30 37.20 
+ 50.40 47.10 44.30 41.70 39.40 
5 54.20 50.50 47.20 44.30 41.70 
6 58.50 54.30 50.60 47.30 44.40 
7 63.40 58.60 54.40 50.70 47.40 
8 69.10 63.50 58.60 54.40 50.70 
9 75.70 69.10 63.60 58.70 54.50 

10 83.60 75.80 69.20 63.60 58.50 

11 93.00 83.60 75.80 69.30 63.70 

12 104.50 93.00 83.60 75.80 69.30 

13 118.90 104.50 93.00 83.60 75.90 
14 1387.50 118.90 104.50 93.00 83.70 
15 162.30 1387.50 119.00 104.60 93.10 





Continental Assurance 


The Continental Assurance of Chi- 
cago announces that “all extra pre- 
miums chargeable as war service per- 
mits will be carried as a separate fund, 
and within one year after the termina- 
tion of the war the company will re- 
turn to the insured, if the policy be then 
in full force and effect, such portion 
of the extra premium (if any) as has 
not been required to cover the cost 
of the increased mortality due to war 
service. If, under the term of the war 
service permit, the liability of the com- 
pany is limited or reduced to the total 
amount of the premiums paid, with in- 
terest, such reduction of the amount 
payable under the policy will apply only 
in event the death of the insured occurs 
while engaged in war service or if death 
occurs prior to six months after the 
termination of the war as a result either 
direct or indirect of such service.” 





Midland Life 


The Midland Life of Kansas City, 
Mo., announces a policy with a double 
indemnity feature. The policy provides 
for payment of double the face amount 
of the policy if death results from bod- 
ily injuries effected solely through ex- 
ternal, violent and accidental causes 
and if the death occurs within 90 days 
from the date of the accident. The 
rate on this policy has not yet been 
decided. 





Register Life 


The Register Life of Davenport, Ia., 
will write not to exceed $2,000 on ap- 
plicants intending to enter foreign war 
service with the Y. M. C. A., the Red 
Cross, the Knights of Columbus or 
similar nonmilitary war service in any 
capacity. The insurance may be taken 
on any form, except term, at an extra 
— premium charge of $25 per thou- 
sand. 


The Gardner Machine Co., Beloit, Wis., 
has covered all of its employes under 
the group plan. 


—=e=— 





The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Vice-Pres. and Gen’] Mgr 


Cincinnati, Ohio 














Michigan, Ohio, West Virginia 


Is where we are doing business. Big 
enough to make it interesting for the big 
producer, yet not so large as to lose you in 
the shuffle. Recently several new men have 
found their opportunity with us. There is 
room for another. Speak up. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-President and Manager of Agencies 


Guardian Building Cleveland, Ohio 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


{ 
Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh "*p2%3,2s"* Pittsburgh, Pa, - 











. ® A PROPOSITION THAT WILL MAKE 

omet ing orth While a handsome income for wide-awake, ener- 

getic salesmen, is offered by an old line 

LIFE INSURANCE company that can show the public the best restults of any company 

in the United States and therefore easily sold. All communications will be held confidential. 
If interested address 84-N, care The National Underwriter. 




















State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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WOMAN S P LACE IN THE THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary a 
LIFE INSURANCE FIELD|| CENTURY LIFE INSURANCE CO.,, inpranapouts i 
(CONTINUED FROM PAGE 1) e9 INDIANAPOLIS ag 
few months of work among strangers Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 $30, 
convinced her of lier mistake. She finds All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- the 
that business can be more quickly of Indiana who believe in the ability of the management to partments of life insurance work. B00 
done with strangers. There are no build reallife insurance company. - 
seems alt Be enrages eget mg We offer agents experienced management, superior policy contracts, not 
consideration. The whole interview choice territory, progressive field and home office methods and an F 
may be business from start to finish, old-fashioned general agency contract that means money. pre: 
and results are obtained more quickly. If you want to be affiliated with an institution that has real red blood in its veins—that has all th: elements of growth and permanency— bus 
Will Attract Superior Women Tell us where you want to work Pid 
One of the interesting observations ing 
of Mrs. Harcus, it that, in her estima- j lee pre 
tion, the women who will be attracted | to sell some form of investment life in- i 
to, and permanently remain in the life | surance such as an endowment or pe- por 
insurance business must necessarily be eo  seaiapocne ee on gore = ~ 
of a superior type. To substantiat that they are entirely capable of mak- 
this Fegan (vs the fact og a ing their own investments without any AGE—STRENGTH—SERVICE—OPPORTUNITY rong 
mediocre women are now to be found in | outside advice, and are unusually quick A combination which makes a winner for the Agency Force of the The 
life insurance work. Women, Mrs. resent as ve this oe l Li f f I po 
Harcus says, lack the patience to carr rom a woman. For this reason, Mrs. Eq F 
them over the nonproductive period. Harcus finds it advisable to sell almost uitab e | e oO owa = 
Mediorce and common place agents are | exclusively ordinary life, at least to A (Organized 1867) . 
to be found among men by the hun-| men. This, of course, does not apply All previous records broken during 1917. Substantial increase-in assets and paid 
dreds, but Mrs. Harcus says that | to women prospects. : for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
women, once they become discouraged | The idea that women in life insur- of the amount paid for. q 
with the work will drop it entirely, |ance must confine their selling activi- MEN of CHARACTER can obtain further information a 
and are not content to go along in a | ties almost oe eg sine is a as to the Company and Opportunities by addressing: 
lukewarm frame of mind. If the aver- | serious mistake in Mrs. Harcus’ esti- : 
age woman who takes up the work can sag and her record — this.|] H. E. ALDRICH, ‘Supt. of Agents, 1 
remain in it and enthusiastic for three any agency managers have gone 
or four months, she will probably stay | along on the idea that in employing Equitable Building ° Des Moines, Iowa tl 


and make it a success. If results have 
not been obtained by that time, she 
will drop out entirely, and go into some 
other line of endeavor. 


Recommends Bigger Prospects 


women agents their work must, of ne- 
cessity, be confined to women. This is 
not the case if women of the proper 
type are sought. A serious minded 
business- like woman can get an inter- 
view as readily as a man, and because 











The Company OF the People, BY the People, FOR the Peepie 


The Metropolitan Life Insurance Company 








Moreover, women who expect to| of the fact that she is a women is usu- 11 
— ony — Lance 00 at mengonaee o ally more courteously treated. Mrs. Incorporated by the State of New York s) 
eves this is the real field for any life | Harcus says that she has often called . 
agent, man or woman), must neces-| upon men who gave her a good recep- Home Office, One Madison Ave., New York City 
sarily be high grade and business-like. | tion, chiefly because she happened to 
Saleswomen in the past have been more | he a woman, but stated at the outset FIRST IN THE WORLD * 
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mon ground with the prospect. Mrs. 
Harcus seldom writes a policy under 
$2,000 and says that ‘she does not feel 
that women will ever meet with a great 
deal of success if attempting to work 
among men on small salaries or with 


well started into a serious life insur- 
ance solicitation, and the prospect 
would find himself interested and listen- 





ing in spite of himself. This condition 
is a point in favor of the women, and 
one that is taken advantage of by the 








WAR SAVINGS STAMPS 
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small incomes. She finds that men of | alert and resourceful women in life in- 
this type resent women in business. | surance work. 

They prefer to deal with men, and feel 
that women have no place in the selling 


men’ have, no such prejudiees and. watt | CHICAGO COMPANY MEN 
RADIATE OPTIMISM 


accord a business women an interview 

as quickly as the same courtesy would 

be extended to a man. Men of affairs (CONTINUED FROM PAGE 1) 
have seen and know that women are oc- | new aoe going into tag ar ng pg re 
cupying increasingly important places | mess today is usua 

in the business life of the mere and om sa watato gp nig beeps ge gens 
their attitude is entirely different from aaney aanael” / 

that of a smaller man. 


ko ee 
Field Ideal for Women Farmers National Life, John M. Stahl, 
“Selling life insurance,” said Mrs. 


president—“Owing to the unusually low 

Har cs 1 ‘deal ° temperature and impassable roads, the 
cus, 1s really an ideal occupation | frst six weeks of this year were poor 
for the woman who has the qualifica- | ones for us, but following this period 
tions for the work. It is very wearing | and to July 1 we did the biggest business 
and fatiguing for women to have to re- | in our history. The great bulk of our 


port every day in the week at the same | business is written among farmers, and 
time, take so long for lunch, and leave | 28 they are now harvesting the crops, 





MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We — 
furnish the push. This push is the J’ 
help we give ourmen. No other life 
insurance company does as much Che: 


to insure the success of its Field 
Force. Ask any Bankers Life man T. 


or write 


: ; Prem 
for home at the same time each day. oe ee ee er ee peng de Bankers Life Company -“ 
Such a program for most women is too 


about something else besides crops. DES MOINES 


strenuous. The sale of life insurance “To what extent is the farmer pros- 
makes no such severe demands, and it | pering? Here are some figures for you. 
is not positively necessary to work |Many farmers in Illinois and Indiana 
when not in the proper mood. Even | have sold their wheat crop for $100 an 
with the present high scale for salaries | #¢™®- This figure has never been equaled 


: Mo 8 . : a8 before. Fifty bushels to the acre has 
for women, $25 a week is still looked been the average yield. During the last 


Teleg 
upon as a good salary for an office wo- | 39 days steers have been selling at $250 Cer 
men. Were a woman earning this much | a head at the Chicago stock yards, and are 


to devote the same amount of energy | this does not mean a particularly large 
and time to the sale of life insurance | steer, either. Beyond a doubt farmers 
there would be no comparison of the re- | in this section of the country will get 
sults. A life insurance woman who does | tWice for their crops what they received 
not earn any more than $25 a week is last year. An important thing to re- 


hard Rad : 1 member in this connection is that this 
an y regarded as a success in the | unprecedented prosperity for the farmer 
usiness. 


makes itself felt in the cities of these 

Best Form to Sell farming states from 30 to 60 days after 

: the farmer gets his money. Prosperity 

Mrs. Harcus finds that business aate for the farmer means prosperity for the 
are inclined to resent advice from a 


: a city man in an indirect way, and the big 
woman concerning the investment of | crops of grass, wheat, oats and corn make 
their funds. 


This resentment makes it- | certain the circulation of more money in 
self apparent when a woman attempts | the middle western states this fall. Since 











We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Pidiths F 


Cash Capital $200,000.00 V. D. CLIFF, President 


ECRET OF OUR 
One Success IS 
ERVICE 






























U8 








August 15, 1918 


THE NATIONAL UNDERWRITER 





LIFE 15 





the farmer has begun to market his crop 
we have noticed that our average appli- 
cation has grown in size. There are more 
$5,000 applications. Why shouldn’t there 
be? The average premium at age 35 for 
a thousand dollars of life insurance is 
$30. Thus the premium on $5,000 is to 
the farmer 60 percent of the price of a 
good steer, or equal to one and one-half 
acres of wheat. Presented in this style, 
the $150 premium for a $5,000 policy does 
not seem as large to the farmer.” 
* *K * 

Federal Life, Isaac Miller Hamilton, 
president—‘‘Success in the life insurance 
business today is purely a matter of 
psychology. Conditions are ripe for the 
biggest kind of production, if the solicit- 
ing agent will get himself into the proper 
frame of mind. We have seen this 
demonstrated in our own company. We 
have just closed our club year and the 
man that took first place wrote $460,000 
of paid-for business, which is twice as 
much as he ever wrote before. He sold 
235 different people for $1,000 policies. 
The man taking second place wrote $450,- 
000 worth of business. Both of these men 
live in small towns, one in Michigan and 
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one in Texas. They have previously been 
$200,000 men and considered good pro- 
ducers, but their records this year are 
really phenomenal. They are cited as ex- 
amples of what is possible in increased 
production when the general situation 
is so good, and the prospects so favor- 
able as they are at the present time. 

“That prosperity is general is further 
borne in upon us by the record of the 
men in our accident and health depart- 
ment, particularly in the commercial de- 
partment, where large policies calling 
for big premiums are being sold. With 
almost every man on our agency staff 
doing a bigger business than before, we 
cannot help but feel that it is to be a 
banner year for us.” 


* * * 

Illinois Life, R. W. Stevens, vice-presi- 
dent—“The past five months have been 
the best in our history. This is easy to 
understand. The farmers have had 
bumper crops, there have been large in- 
creases in wages, and everyone all along 
the line has money. In addition to this 
we are soon to witness a shutdown in 
the opportunity to buy useless things—to 
make foolish expenditures. Because of 
the impending tax on luxuries it will 
soon be almost impossible to buy auto- 
mobiles, pianos, victrolas and the like. 
Coupled with the tax will be a curtailing 
in the supply of material by the govern- 
ment for such products. 

“A study of our records shows us that 
much bigger policies are being sold this 
year. In some months with practically 
no increase in the number of lives in- 
sured, the amount of business secured 
has practically doubled. The outlook for 
the real agent was never brighter. He is 
going to be helped by the fact that the 
nonservice giving agent is going to be 
eliminated. The man licensed by a com- 
pany, but unable to tell a real life insur- 
ance story, is finding the going rather 
rough. On the other hand, the man who 
is a salesman, who knows how to present 
his subject, has a better, more apprecia- 
tive and more prosperous audience to 
talk to than he ever dreamed of. As for 
the Illinois Life, we will have the best 
year in our history.” 

* * * 

National Life, U. S. A., Robert D. Lay, 
secretary—“We are having a great year 
and almost all of our men are doing a 
good business. There is lots of money 
in the country and people are spending it. 
One of the chief factors to consider in 
the increase in business is the fact that 
larger policies are being sold. During 
the past few months we have had doz- 
ens of optimistic letters from our men 
in all parts of the country. Even in 
Colorado, where the population is small, 
we will double our business this year. 

“The production of business in times 
like these depends entirely upon the 
agent’s frame of mind. If he will only 
see conditions as they are he will pro- 
duce. No matter whom he solicits for 
life insurance, he is talking to a man 
who is getting high wages, and all of 
the talk about the high cost of living 
should not for a moment discourage 
anyone. The cost of living may be up, 
but so are wages and nine-tenths of the 
people today have as much money to 
spend as they ever had before. Life in- 
surance is the one thing to be purchased 
that has not increased in price.” 


*x* * * 

Old Colony Life, B. R. Nueske, presi- 
dent—“Our company will write $4,000,- 
000 of paid-for business this year, which 
is about $1,500,000 more than last year. 
We have had the best six months in the 
history of the company. Any loss we 





may sustain through the draft will be 
more than offset by the new ordinary 
business our agents will write on the 
lives of children. For some time our 
company has specialized on ordinary and 
intermediate life contracts on children 
from two years and upwards. I believe 
that other companies will see the wisdom 
and necessity of issuing similar contracts 
when the new draft bill will become 
effective. So far as the Old Colony Life 
is concerned, there is every indication 
that we will have the best year in our 
history.” 
* * * 

Peoples Life, Elon A. Nelson, president 
—“In my estimation, this will be a good 
conservative year in which at least the 
companies in the middle west will show 
gains. War time business is substantial 
business. In these times the buying pub- 
lic is naturally more careful about its 
expenditures. When life insurance is pur- 
chased nowadays the action is taken 
only after mature thought. The result 
is that the business that is being put on 
the books by the life companies today is 
good business. It does not lapse. 

“The country is flooded with money and 
people are buying not only life insurance, 
but everything else. Whoop-’em-up 
methods will not sell life insurance dur- 
ing these times, but the soliciting agent 
who goes along in an even way, and 
presents his subject properly, will get 
more business this year than ever be- 
fore.” 

* * OX 

Seandia Life, N. A. Nelson, president— 
“The outlook for closing the year 1918 
with a large volume of new business is 
the best of any year this company ever 
had, notwithstanding that a large num- 
ber of the company’s producers have en- 
listed either in the army or navy of Uncle 
Sam. New business so far exceeds that 
of any previous year, and reports are 
constantly coming in from the field that 
we may expect a heavy volume of busi- 
ness during the fall season. The general 
indications are that this country now be- 
lieves in preparedness and protection and 
we expect to close the year 1918 with the 
best record ever made by Scandia Life, 
and will show a marked increase all 
along the line. 

* * * 

Security Life, Oliver W. Johnson, 
president—‘What we think of the pros- 
pects for the remainder of the year can 
best be answered by telling you that 
we are 35 percent ahead of last year’s 
record for the first six months of the 
year. We write a large volume of busi- 
ness in the rural communities, and this 
means that we are going to have a big 
year. The farmer has the money and is 
spending it. 

“The war is making the people think 
of the substantial things of life. The 
luxuries, nonessentials and things that 
can be done without are not being pur- 
chased by the buying public. People are 
getting down to fundamentals, and this 
means that life insurance is getting more 
nearly proper consideration. Money is 
being spent only for the necessities of 
iife, in spite of the fact that people have 
a great deal to spend. Life insurance 
rightly comes under the head of neces- 
sities, and there is no reason why this 
should be a poor year, but every reason 
why it should be, and is going to be, a 
big one.” 


Cincinnati.—Charles J. Stern, general 
agent for the Union Central has been 
elected by the Cincinnati association as 
its representative on the executive com- 








mittee of the National association. Mr. 
Stern was elected to take the place held 


for the last three years by W. A. R. 
Bruehl, Sr. Mr. Bruehl was not consid- 
ered for re-election at his own wish. 


When he was the first president of the 
local association, he refused to stand 
for re-election and established the prin- 
ciple that in all affairs of the local body 
there should be rotation in office Mr. 
Bruehl was voted the thanks of the 
Cincinnati Association for his splendid 
service on the National committee. 





450 Raoms=1.50 up 


| 3MBaths #2 up rc 


Centrally: locas 
One Block 
Jo. 


Lasalle Station, 
Post ¢ Office 


a 
St en 


Boord. pivete 
Mite forlder 











Clark St. nar Deitiieces Bivd 


Chicago 














The word “‘Jiffy’’ de- 
notes speed and action. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 














NOW IS 


THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


VERY life insurance man should be 
making money these days. 
the time to hit and hit hard. Our 

country is enjoying an unparalleled period 
of prosperity. 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 





Assets Insurance in Force Policies 
Once an we ee ee stables eae 
Illinois Life 1917.. 14,008,422 115,099,897 1908-1917.... 31,845,050 
ae: Han ae || The WESTERN and SOUTHERN 
ILLINOIS { 
; Always an Life Insurance Company 
COM PANY COM PANY ; 
Hilinois Life W. J. WILLIAMS, President CINCINNATI 
M an Organized February 23rd, 1888 


Attractive Opportunities 


WANTS GOOD MEN WANTS GOOD MEN Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 


AND oad Western Pennsylvania and Michigan 
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Life Insurance Company of Virginia Sevénty-Five Years Ago 
Oldest, Largest, Strongest Southern Life Insurance Company 


On the first of February, 1848, The Mutual Life of New York 
if f Ordinary Policies from $1,000.00 eligi . 
1o960,000.00 and industrial ‘Policies from $12.50 to St’o00. 00 issued the first mathematical reserve policy ever written by an 


Condition on December 31, 1917 American company. 





Assets......... ientieenn . $ 16,560,439.04 Having completed its 75th fiscal year on the 31st of Decem- 
So eR eel ber, 1917, the Company enters upon the new year with a justi- 
Insurance in Force......... Liseeeeteeseees+ 131,790,562.00 fiable pride in its impregnable strength, its unsurpassed policy 
Payments to Policyholders since organization 19,612,616.08 contracts, its generous dividends, and its great body of well-satis- 


Is paying its Policyholders nearly $1,500,000.00 annually ‘ 
GOOD TERRITORY FOR LIVE AGENTS 


fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


Missouri State Life Policies Pte plage 
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Over $156,000,000 of I in F 
Over $27,000,000 of New Insurance Gained in 1917. OF NEW YORK 
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Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 








After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY | | HOME, LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
a The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
Home Office: ST. LOUIS, MO. crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 
W. A. R. BRUEHL & SONS, General Managers HOYT W. GA General Managre 
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Policy in addition to our regular lines of Business Men’s and Commer- 
—- Now is the time to secure good territory in the state J.O. LAUGMAN, President B. O. BERGE, Secsetary 
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We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 
Also some open territory in Kansas and Missouri. 

If interested address: J. FRANK MONTGOMERY, Agency Manager 
LIFE, HEALTH, ACCIDENT*s° MONTHLY INCOME INSURANCE. American National Insurance Company 
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DANGER OF SOCIALISM 
TO INSURANCE IS SEEN 





Need of All in the Business to Be 
Alert to the Perils of War 
Period 


COMMENT ON THE TIMES 


Those Believing in the Collective Idea 
of Governmental Functions Are 
Well Organized 





BY JOHN R. MceFEE 





Mr. McFee is one of the brilliant 
writers of the day on insurance 
topics. He is agency manager for 
C. J. McCary & Co. of Chicago, 
general agents of the Penn Mutual 
Life. Mr. McFee has given much 
study and thought to socialism and 
its dangers. 











A danger lies in hesitancy to con- 
sider world conditions likely to follow 
the war. There is value in considera- 
tion of probable problems of the fu- 
ture, even if the solution when it comes 
should disprove our forecasts. The 
philosophy expressed in such phrases, 
“don’t worry,” “cross bridges when 
you get to them,” “evil is a mere atti- 
tude of mind,” “fear is a deterrent,” 
and similar epigrams are half-truths 
and therefore insidious. “We know in 
part and prophesy in part” is the de- 
scription of wisdom which St. Paul 
Wrote in one of his epistles. In the 
Bible we find, too, the warning that 
“without vision the people perish.” 


Has Been Over Confidence 


If we look back at man’s intellectual 
Progress we see it a recurrence of re- 


actions. Men of thinking minds ae 
centuate their generations with a 
thythmic reaction to opposites in 
thought. So the world owes much of 


its present ills to an over-confidence on 
Part of the world that events were 
either openly or mystically working 
on to good whilst the rest of the world 
believed that force alone was effectual. 


Insurance Is Threatened 


It is, of course, a high evil to aban- 
don confidence, but it is worse to rest 
Serene, blind to threatening dangers 
which may be overcome if grasped in 
time to full realization. The cold fact 
which now stands out before all who 
ave the maintenance of the insurance 
usiness at heart is that insurance in 
all its branches—fire, casualty, life—is 
threatened in its future. It is threat- 


ened by the constant activity of social- 
ism, 


Organized and Alert 


We should realize that the advocates 
of the collective idea of governmental 
unction are not only organized but 
alert. From slavery to vassalage, from 
vassalage to feudalism, from status to 


subject to citizen, from selection to 
election, from benefaction to title, from 
grace to freedom, men have marched 
on until we Americans had reached be- 
fore the war a quietude in the faith that 
liberty is an inheritance, inalienable 
and indestructible. The radical think- 
ers have, however, remained alert, 
whilst the mass of men have been som- 
nolent if not dormant. 


Goal of Socialism 


At one extreme the radical mind has 
advocated anarchy as a goal, absence of 
law, only possible in practice if men 
reach a perfection wherein compulsion 
would yield to voluntary observance. At 
the other extreme is socialism or col- 
lectivism, the insistence that govern- 
ment shall be, in the ideal, all law, with 
individualism viewed as a menace to the 
good of the entire population. Strangely 
enough, anarchy and socialism are often 
confounded, even occasionally regarded 
as synonymous by inaccurate thinkers. 
The practical anarchist is scarcely seri- 
ous now as a threat. He mistakes vio- 
lence as a tool to bring about an ideal 
antithetic to violence. The anarchist has 
no definite program. Not so with the 
socialist. At the very moment I write 
there comes to me a well-printed book- 
let containing the “Reconstruction Pro- 
gram of the British Labor Party,’ with 
a powerful introduction by Arthur Hen- 
derson, the party leader. An appendix 
contains what is called the “Manifesto of 
the English Fellowship of Reconcilia- 
tion.” 
Some Things Insisted On 


Here are some of the things insisted 
on for immediate adoption when peace 
comes: The universal enforcement of a 
minimum standard of living; govern- 
mental—termed democratic—control of 
industry; revolution in national finance; 
distribution and utilization of surplus 
wealth for the general good. By surplus 
wealth is meant individual accumulation 
above the requirement for maintenance 
of the minimum standard. It is a lengthy 
document replete with details. 


Abolition of Capital 


Among its insistences is the abolition 
of private capital, governmental owner- 
ship or control of all public service cor- 
porations resting on public franchises, 
of all indispensables such as coal, electric 
power, food. It insists on national obli- 
gation to provide for all a minimum 
wage, based not on value of services so 
much as requirement of human comfort. 


The dominant idea is that departure from 
the minimum standard of living is degra- 
dation and to live above such standard of 
the nature of profiteering. Overstocked 
labor markets are never again to be per- 
mitted and any aid to unemployed shall 
not have the stigma of charity, public 
or private. 


Work for the Community 


Private capital shall be abolished and 
all who work by hand or by brain shall 
work for the community only. Of course 
this program embraces the idea of com- 
mon ownership of land and all railways, 
mines and power plants, and insists on 
the public appropriation of profits above 
the requirement of the minimum stand- 
ard as unearned increments. Specifically 
the program attacks insurance, particu- 
larly industrial life insurance, and insists 
that “the great staff of insurance agents 
find their proper place as civil servants.” 
What it urges it calls “social insurance.” 
Again it insists on governmental regula- 
tion of all prices. Incomes it insists 
should be taxed as high as 19 shillings 
on the pound, or 95 cents on the dollar. 
Its supreme insistence is that the war 
debt shall be paid by a levy on capital 
sufficient to pay it outright, which, of 
course, would be practical repudiation. 


World Is Coordinated 


Perhaps some will think that all this 
is rather irrelevant to America. But the 
great lesson of this war should be that 
all the world is coordinated and the con- 
cern of one people is the concern of all. 
Always the argument for prosperity 
without effort is seductive to the incom- 
petent and the indolent. It is human to 
ascribe individual failure to causes be- 
yond individual control, just as it is flat- 
tering to the unsuccessful to consider 
success as the award of fortune more 
than of effort. In ratio to the prepon- 
derance of the incompetent and unsuc- 
cessful classes is the danger of fallacies 
such as these. 


Socialistic Concept 


It may be well to look into the social- 
istic propaganda in relation to the genius 
of American institutions. The socialistic 
or collective concept is that the object of 
government is not so much to guarantee 
rights as to bring comfort to the citizen. 
Happiness it views as a consequent to 
prosperity, and prosperity it regards as 
a sufficiency of creature comforts. What 
the world has done through the efforts of 
its dominant men it would appropriate 
for the ultimate benefit of the failure 
class. The truth is that under the trade- 
union idea is the insistence that the 


(CONTINUED ON PAGE 7) 











Industrial Insurance, written. 








contract, from privilege to right, from 





“In all my experience in business, during part! 
of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, 


Health and a complete line of 





General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 





HEALTH AND ACCIDENT 
CONFERENCE PROGRAM 


President Forrest Announces 


Topics and Speakers Fortieth 
General Meeting 


IN CHICAGO AUG. 28 TO 30 


Patriotic Address at Opening of Each 
Session—Important Committees 
Will Report 


President A. E. Forrest of the Health 
& Accident Underwriters Conferences 
has announced the program for the 
fortieth general meeting of the or- 
ganization to be held at the Hotel La- 
Salle, Chicago, Aug. 28, 29 and 30. 

He calls this the “Win the War Con- 
vention” and has arranged a patriotic 
address for the opening of each of the 
four general sessions. 

There will be no entertainment. 
There will be many important commit- 
tee reports and some addresses dealing 
with vital subjects. 


Faxon on Model Policies 


Much time will be given to the re- 
port of the manual committee and also 
to the address of Walter C. Faxon, rep- 
resenting the committee of fifteen of 
the Personal Accident & Health In- 
surance Bureau, which is to be fol- 
lowed by a general discussion. Fred- 
erick Richardson, United States man- 
ager of the General Accident, is a 
speaker who has always had something 
worth while to say in a very interest- 
ing way and his talk will be looked 
forward to. H. D. Huffaker, president 
of the Interstate Life & Accident, will 
take up the important subject of econ- 
omies in the monthly premium busi- 
ness. 

The program in full follows: 


First Session 
Thursday, August 29th—10:30 a. m. 
The convention will open with an ad- 
dress by Captain John Gorby, Company 
L, 4th Illinois Infantry Reserve. 
1. Roll Call 
2. Report of Credentials Committee. 
E. C. Budlong, Chairman. 
Report of Membership Committee. 
G. Leonard McNeill, Chairman. 
Address of the President. A. E. 
Forrest. 


5. Report of the Mutual Section. W. 
T. Grant, ist Vice-President. 
6. Report of the Treasurer. cc. Hi. 


Brackett, Treasurer. : 

7. Report of the Executive Commit- 
Isaac M. Hamilton, Chairman. E 
8. Report of the Physicians Commit- 
. C&C. H. Boyer, Chairman. ; 
9. Report of the Grievance Committee. 
W. R. Sanders, Chairman. ? 

10. Report of the Manual Committee. 
A. A. Clendenin, Investigator. | 

11. Appointment of Committee 
Nominations. 

Second Session 

Thursday, August 29th—2:30 p. m._ 

Mr. R. Perry Shorts will open this 
session with an address on “Service— 
the True Measure of American Manhood 
Today.” : 

1. Report of Committee to pine 


on 


Universal Military Training. C. 
Pauley, Chairman. : 
2. Address—Co-operation or Compe- 





General Building Philadelphia 


CASUALTY AND SURETY SECTION 
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SOME HOT SHOT FIRED 
AT SOCIALISTIC PLAN 


L. C. Housel of the Kansas Fed- 


eration Tells Some Plain 


Truths to Congressman 
PRUSSIANISM IS STABBED 


Says Government Should Not Get Into 
Insurance Business as Present 
Facilities Are Sufficient 


SALINA, KANS., Aug. 13.—L. C. 
Honsel, treasurer of the Kansas Insur- 
ance Federation, has sent a letter to 
Congressman Helvering of this district 
giving some views on the government 
entering the insurance business. The 
letter has been approved by President 
R. P. Cravens of the Kansas Federa- 
tien. Mr. Housel is a local agent here. 


He says: 

I am not writing because I fear your 
views are unsound on governmental 
questions, but that you may have what 
moral backing may come from the views 
of a humble and patriotic citizen, mak- 
ing his living as a local insurance agent, 
a unit in the great business that ranks 
all other business in the United States 
with the single exception of the business 
of transportation. Today that business 
is threatened by socialistic forces, which 
mistakenly believe that it is the province 
of government to acquire and distribute 
wealth. This threat against the second 
largest business in America is being 
made under the “win the war” program, 
although injury to this nation, rather 
than good, will come from this specious 
brand of Hun Socialism. : 


Necessity Was at Hand 


The government is said to be in the 
life insurance business, account of in- 
suring the lives and limbs and health of 
its soldiery, although this is not insur- 
ance, but rather an equitable pension 
system, in which deficits in premium in- 
come are made up from the government 
treasury. Government has gone into 
the marine insurance business, primarily 
because American companies were un- 
ready to handle the volume of business 
presented when the slinking assassin of 
the high seas began to win iron crosses 
for murdering unarmed men, women and 
children and for destroying the property 
of belligerents and neutrals alike. It is 
staying in the business although that ne- 
cessity has passed. 


Getting into Other Lines 


Now government is asked to insure 
grain in terminal elevators, although in- 
surance companies can now cover the 
largest amount needed in one location— 
$3,000,000. Government has declined to 
renew insurance on railroad properties, 
and presumably will adopt the same pol- 
icy in the case of the properties of tele- 
phone and telegraph companies, thus de- 
priving the insurance companies of a 
large volume of premium income. 

Now the clamor is for government to 
insure the lives, limbs and health of all 
government employes and eventually of 
all citizens; to write all fidelity bonds for 
postoffice employes and others; to insure 
all grain against loss by fire and light- 
ning; to get the government into more 
and more business, all under the cry of 
“win the war,” but with the real intent 
of substituting socialism for democracy. 


Has Two Goals 


You know and I know that political so- 
cialism has two goals, and only two— 
Prussianism and Russianism—an abso- 
lute head with power to enforce orders 








Wanted—Bookkeeper and Clerk 


for home office of Casualty Company 
in Chicago. Must have home office 
experience in bookkeeping and keeping 
of claim records. rw wal 15-E, care 
The National Underwriter. 











or a hydra-headed abortion of assassina- 
tion and anarchy. 

But to get back to insurance. The suc- 
cess of any insurance company depends 
almost wholly on the integrity and in- 
telligence of the local agent. Far from 
being a haphazard business, success in it 
demands the highest and most constant 
training. But the technical skill de- 
manded and secured by the private in- 


} surance company is not available for the 


government, because the highly trained 
insurance agent must perforce become 
an adroit politician in order to hold his 
job. Democracies are notoriously un- 
grateful, and when any man devotes his 
talents and energies to governmental 
work, without spending a goodly portion 
of his time in a campaign of demagogic 
advertising, he will be lost in the shuffle 
and fall an easy victim before the cam- 


} paign of the fellow who wants a job and 


has the time and inclination to “blow his 
own bazoo.” 


Bulwark of Credit 


This is not a pleasant commentary, but 
it is too often true. But the point I 
want to drive home is, the “win the war” 
program is not helped by any unneces- 
sary assault or encroachment upon a le- 
gitimate business, particularly when that 
business is the bulwark of our business 
credit system. Nor is that program 
helped by the adroit propaganda to sub- 
stitute Prussian socialism for American 
individual initiative as fostered under 
the democracy of our fathers. 

God knows that if it is necessary to 
sacrifice my business, my health and my 
life in order to win the war, I am just 
as willing today as I was twenty years 
ago when you and I entered the service 
of the United States. But I would hate 
to make the sacrifice in. order that my 
loved ones should be permitted to enjoy 
the doubtful blessings of Prussian so- 
cialism. 


Robbins Seeks Approval 


DES MOINES, IA., Aug. 13.—C. A. Rob- 
bins, former assistant to the attorney- 
general of Iowa, has gone to Washing- 
ton to seek permission of the capital 
issues committee for the sale of stock 
in a new insurance concern which will 
write live stock, crop and farm property 
insurance. Mr. Robbins shows that the 
company deserves encouragement be- 
cause it will add to agricultural activity. 
The new company will have headquar- 
ters in Des Moines. Owing to recent 
agitation against stock selling in Iowa, 
the approval of the capital issues com- 
mittee is sought. 


DES MOINES, IA., Aug. 13.—Des 
Moines live stock insurance men are in- 
vestigating the mysterious poisoning of 
horses and cattle on farms near Des 
Moines. One farmer, James Watts, lost 
five cattle, a horse and a dog, and a sec- 
ond horse dangerously ill. Deputy sher- 
iffs have been asked to aid in the in- 
quiry. 


At the request of the company, the 
insurance department of Illinois, In- 
diana, New York and California are 
making a joint examination of the Con- 
tinental Casualty of Chicago. 
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The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exc e, Chicago 
Northwestern Managers, 328-386 Security Bank Bldg., Minnea 
- General Agents, Southern Michigan Journal Bldg. Detroit 
- General Agents, West Virginia, Board of Trade Bidg., ‘Wheelin 
General fom. Northeastern Ohio, 337 nay yor Avenue, N.W., Clevelan 
Agent, Southern Ohio, 1310 ist National Bank Bidg., Cincinnati 
WLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bldg., Seattle 
GE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bidg., Toledo. 0, 








Casualty Company 


HO OS I E. Indianapolis, Indiana 


Gives a LIBERTY BOND to every successful agent. An interesting proposition 
for live salesmen. Write us today for full information. 




















A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a ; 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 
First and Largest Organization writing business and Professional men upon 
same plan as traveling men’s associations. 








A Progressive Surety and Casualty Company 
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OKLAHOMA LIVE STOCK. 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 

Insurance Agents, look up the value of the Live Stock owned in i 

Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions te good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


Oklahoma. Live 
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COMPENSATION NEWS 


OPINION ON THE TEXAS LAW 





T. H. McGregor, Former Chairman of 
Industrial Accident Board, Fur- 
nishes Comment on Compen- 
sation Measures , 





T. H. McGregor, formerly chairman 
of the Texas Industrial Accident Board, 
has given an opinion to President E. 
S. Lott of the United States Casualty 
on the legal status of reciprocal in- 
surance in Texas. He concludes that 
the continued existence of reciprocals 
in Texas depends entirely on the con- 
struction of the courts on the consti- 
tutionality of the act of 1915. Mr. Mc- 
Gregor declares that if the court should 
hold as did the attorney-general’s de- 
partment in April, 1915, that the act 
is unconstitutional, then these associa- 
tions would have no legal status, but 
would be doing business, if permitted 
at all, without the law and as outlaws. 
On the other hand, he says, if the court 
should hold that the act of 1915 was 
constitutional, then they would be per- 
mitted to do business in Texas subject 
only to the provisions of that act and 
of the general principles of law. 

Mr. McGregor further says: “A care- 
ful reading of the opinion of the at- 
torney-general’s department of Texas 
will necessarily show that this char- 
acter of insurance is necessarily fraught 
with uncertainty and hazard to those 
who insure their own property and 
among themselves, and is dangerous to 
those who undertake to deal with the 
rights of third parties by means of such 
insurance.” 


MUCH CARE IS NOW NEEDED 





Safety Men Are Urging Employers 
Not to Neglect Making All 
Needed Improvements 





Men who are interested in the safe- 
guarding of workmen against accident 
hazards find that the war conditions 
have made it more difficult to get em- 
ployers to give attention to safety 
methods because of the speeding up 
processes and the pressure brought to 
bear for rapid work. Where, however, 
employers find that it is really dollars 
in their pockets and the preservation 
of man power they are willing to make 
the sacrifice of time and effort. The 
great problem today with employers 
is maintaining man power. They find 
that it is necessary to conserve every 
possible human being in order to get 
work done. The safety men are very 
diligent these days in making inspec- 
tions and urging that steps be taken 
to improve the conditions. They find 
that wherever .a safety committee is 
vigilant and inspections are made by 
one of the committee the accident fre- 
quency is diminished. 





New Compensation Policy 


The revised form of universal standard 
workmen’s compensation policy has been 
completed and submitted to the New 
York insurance department and the state 
industrial commission for approval. It 
is devised so that it can be available for 
uniform use in all compensation states. 

The new policy contains the unlimited 
cover feature both as to workmen’s com- 
Pensation and employers’ liability, and 
Covers all the operations and all the 
employes of the assured. It is provided 
that the premium rate shall be stated 
at the time the policy becomes effective, 
this being subject only to changes re- 
sulting from schedule rating or experi- 
ence rating of the risk, but not subject 
to any basic rate changes. 

One of the most interesting features 











General Casualty & Surety Company 


A Michigan Company for Michigan People 


ELMER H. DEARTH p , P ; ; ‘ 


114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US 





President 








of the new policy is the modified form 
of declaration under which the assured 
will be only called upon to state whether 
or not any compensation policy has been 
cancelled during the 12 months preced- 
ing, instead of the old form which re- 
quired the assured to state if any in- 
Surance had been cancelled or refused 
for a three-year period prior to the date 
of declaration. The new policy is to be 
put in use immediately in a number of 
states, La 





Enters for One Line 


SAN FRANCISCO, Aug. 13.—The Con- 
tractors Mutual Liability of Boston has 
entered California for the primary pur- 
pose of writing the compensation line 
of the Aberthaw Construction Company 
of Boston, which has a contract for con- 
structing the Liberty shipyard at Ala- 
meda, Cal. 


$125,000 Ship Building Premium 


The Hartwig Moss Insurance Agency, 
New Orleans, La., managers of the south- 
ern department of the New Amsterdam 
Casualty and general local fire insurance 
agents, has secured the workmen’s com- 
pensation business on the Doullut & Wil- 
liams Shipbuilding Company, New Or- 
leans, La., which is a government con- 
tract, amounting to $15,000,000. The pre- 
— on this business will be about $125,- 
0vU0. 





Texas Appointments Made 


AUSTIN, TEX., Aug. 14.—Governor 
Hobby has appointed J. BE. Proctor of 
Houston and J. H. Fowler of San An- 
tonio to be members of the Texas Indus- 
trial Accident board to fill vacancies 
which have existed since Sept. 1, 1917. 
Mr. Proctor is head of state carpenters 
union and will represent the employes. 
Mr. Fowler, re-appointed, represents the 
employers. 





Cleary Has Not Ruled 


M. J. Cleary, insurance commissioner 
of Wisconsin, has neither condemned nor 
approved the report of the Associated 
Employers Reciprocal of which Sherman 
and Ellis are attorneys-in-fact. It seems 
that the concern was examined by sev- 
eral insurance departments, but before 
the report was issued there were one or 
two points upon which rulings from the 
attorney general of Illinois were desired. 
It was understood by the other commis- 
sioners participating in the examination 
that before the report was finally issued 
they would have an opportunity to pass 
upon these rulings by the attorney gen- 
eral. That this additional conference 
was desired was apparently misunder- 
stood by Superintendent Potter, who 
gave out the report based upon the rul- 
ings of the attorney general. 

Commissioner Cleary has had no op- 
portunity to pass upon the report in an 
official way, and hence has made no rul- 
ing on it. 


Casualty Notes 


Harvey G. McGargal arrived in Chi- 
cago this week from the home office of 
the Hartford Accident and will here- 
after be assistant to Harvey L. Messurier 
who is in charge of the casualty depart- 
ment in the west. 

The Employers’ Mutual Liabiliy of 
Wausau, Wis., is making a campaign of 
accident prevention by sending a mo- 
tion picture produced for the National 
Safety Council into all of the industrial 
centers of Wisconsin. Kroes is in 
charge of the firm and accompanies 
= presentation with a striking chalk 
alk. 


The hen loudly advertises her “lays,” 


but it usually reduces her prospect of 
posterity to the fecundity of a porcelain 
egg. 








Casualty man with eight years exper- 
ience Field and Home Office, will be 
open for change in future. Mid- 
west employment preferred. Salary, 
$3,600. Ardress No. 19-I, care The 
National Underwriter. 





WANTED:—Young man. Excellent 
opportunity as assistant to manager at 
Cincinnati branch office of strong surety 
company. Fair salary to start. Excel- 


lent chance for advancement. Address 
17-G, care The National Underwriter. 











The Republic Casualty Co. 


' PITTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 


AMERICAN INDEMNITY COMPANY 


Home Office: Galveston, Texas 


Summary of Statement of December 31, 1917, as Made to the Commissioner of Banking and Insurance for the 
State of Texas. 




















ASSETS LIABILITIES 
DRS BAER. occ cccscccccccesescccosees $ 626,284.45 | Reserve for Losses..........sscccscccseees $ 282,849.85 
Bonds & Stocks, market value..........00+ 399.99 | Reserve for unearned Premiums pro rata... 249,094.60 
Bank & Trust Company, Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage.... 26,498.67 
Cash at Bank and in Office.........+.eee-s SO;G6T.1S | Resetve for TARO. .cccccccccccoccccescees 25,000.00 
Premiums in Course of Collection under 90 Reserve—Voluntary and Contingent........ 30,008.75 
GAYS GUC..cccccccccccccscvcccccccccccs - 107,631.78 | Reserve—Catastrophe Hazard....... 20,000.00 
Other Assets........0++ Coccccccccccccccece 29,998.41 | Capital paid in cash........ . 500,000.00 
——_—— | Surplus over all Liabilities.... 260,269.94 
$1,393,721.81 o1.s0a fu a1 
OFFICERS $1,393,721.81 


SEALY HUTCHINGS, President. 
\ GEO. SEALY, Secretary. 
We write the following lines: 
General and Elevator Liability. 
(31) States. 


L. A. ADOUE, Vice-President. 
J. F. SEINSHEIMER, General Manager. 
Automobile—Fire, Theft, Liability, Property Damage and Collision. Public, 
Plate Glass, Burglary and Fidelity and Surety Bonds. Licensed in thirty-one 








GEORGIA CASUALTY COMPANY 


Macon - Georgia 
ADMITTED ASSETS............ $1 874,232.97 
SURPLUS & RESERVES TO 

POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 








THE TRAVELERS 
INSURANCE ey INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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WITH ACCIDENT MEN 


—_—————_ 


MUTUAL SECTION’S SUBJECTS 





Topics for Discussion at H. & A. Con- 
ference Are Given Out by 
President Grant 





The Mutual Section of the Health 
and Accident Underwriters’ Conference, 
which will convene in Chicago, Aug. 28- 
30, will hold its meeting at 10 A. M., 
Wednesday, Aug. 28, at the La Salle 
hotel. The practice of the Mutual sec- 
tion heretofore of devoting the time of 
the meeting to a general discussion on 
the part of all the members present of 
subjects of special importance to the 
business, rather than having prepared 
addresses by prominent men in other 
lines has proven so satisfactory that it 
will be carried out in the program of 
this meeting. The program is as fol- 
lows: 


Roll Call, 

Reading of Minutes. 

Report of President W. T. Grant. 

Report of Secretary A. R. Arford. 

Report of Treasurer C. W. Ray. 

Report of Executive Committee BP. H. 
Goodman, Chairman. 

Reports of Special Committees. 

Adjournment ,for Luncheon. 

To What Age Should We Continue 
Hither Accident or Health Insurance; 
Harry E. Rex, Iowa State. 

Discussed by O. L. McCord, Illinois 
Mutual Casualty; R. A. Cavanaugh, Illi- 
nois Commercial Men’s; H. Ransom, 
Fort Wayne Mercantile, and E. E. El- 
liott, Physicians Casualty. 

On what Basis Can We Provide In- 
surance for Business Women; C. O. 
Pauley, Central Business Men's 

Discussed by J. J. Barnsdail, St. Law- 
rence Life; C. C. Criss, Mutual Benefit 
Health; M. B. Campbell, Peoples Health 
& Accident; Ray E. Smith, World Acci- 
dent Association, and C. J. Lyon, Travel- 
ers Health Association. 

How Can We Select Good Salesmen 
and Make Them Better? Elmer Loucks, 
National Travelers. 

Discussed by C. W. Ray, Hoosier 
Casualty; E. F. Smith, Bankers Accident 
Insurance Company; Walter B. Erfert, 
Bankers Mutual Accident & Health, and 
Cc. W. Brandon, Columbus Mutual Life. 

The Standard Commercial Disability 
Policy recommended by the Committee 
of Fifteen. 

E. L. Beck, Interstate Business Men’s; 
H. C. Reed, Fraternal Health and Acci- 
dent; A. R. Smith, Chicago Business 
Men’s Association; A. R. Arford, Fidel- 
ity Health & Accident; Dr. W. F. Jarvis, 
Fraternal Protective. 

Why Insurance Salesmanship is an 
Essential Occupation, S. Munsell, 
Masonic Mutual Accident. 

Discussed by Reed Robinson, National 
Masonic; F. H. Goodman, Home Acci- 
dent & Health; H. J. Alton, Bankers & 
Merchants Accident; W. W. Dark, Busi- 
ness Men's Indemnity. 


CANDIDATES IN A QUANDARY 





California Gubernatorial Aspirants 
Know Not Which Way to Jump 
on Social Insurance Issue 


SAN FRANCISCO, Aug. 13.—The 
proposed social insurance amendment 
to the California state constitution, 
which comes before the voters at the 
November election, threatens to become 
an issue upon which the campaign for 
governor will revolve. 


Mayor James Rolph of San Fran-‘ 


cisco, who is one of the candidates for 
governor, announced his campaign on a 
platform that included a strong endorse- 
ment of state health insurance, evident- 
ly figuring that the latter was a good 
vote getter. However, his announce- 
ment has stirred up a hornet’s nest 
among Christian Scientists, regular 
doctors, fraternalists and others op- | 
posed to the health scheme, so he is- 
sued another statement repudiating his 
original stand. This aroused the ire of 
Chairman Chester Rowell of the Cali- 
fornia Social Insurance Commission, 
who gave candidate Rolph a public 
“bawling out,” causing the latter to is- 
sue still another statement endorsing 
the health insurance scheme. 2 

Of the seven other candidates for 
governor, two have taken strong stands 
against the proposed health insurance 





plan, while others are silent on the sub- 
ject. 


Investigating Liberty Protective 


The Illinois department is making an 
investigation of the operation of the 
Liberty Protective Company of Chicago, 
of which Chiam Adler is president. This 
company is incorporated under the gen- 
eral incorporation act of Illinois for the 
purpose of furnishing the public medical 
attendance and allowance for medicine in 
case of accident or illness and a suitable 
amount for burial purposes in case of 
death to its members. The department 
takes exception, however, to the action 
of the company, for the reason that it is 
issuing straightout accident and _ health 
policies. The department contends that 
the company is violating the provision of 
its charter by issuing accident-health 
policies without complying with some 
provision of the insurance laws. ° 


After Farmers and Women 


The North American Accident is mak- 
ing plans to go after accident and health 
business on both farmers and women. 
Policies and rates are now being put out 
for these specific classes. 


Must Pay for Dog Bite 


TOPEKA, KANS., Aug. 13.—A _ bite 
from a mad dog is to be regarded as an 
accident and companies must pay for 
the preventive measures taken to pre- 
vent the death of the policyholder, is 
the ruling of the Kansas department 
and the state board of health in a claim 
appeal. A man was bitten by a dog 
which developed symptoms of rabies. 
The policyholder at once took the Pas- 
tuer treatment and then made a claim 
for the one hundred dollars expense. 
The company refused to pay the full 
claim on the ground that the treatment 
was taken as a preventive and not as 
a cure. The department consulted the 
board of health and in a written opinion 
the health officials stated that the treat- 
ment was always taken as a preventive 
and never as a cure for the reason that 
when rabies developed there was no 
cure and if the treatment’ had been 
taken as a cure the company would be 
paying the full death claim of the policy 
instead of one hundred dollars. Follow- 
ing out this opinion the department 
ruled that the company must pay the 
full amount.of the claim for the treat- 
ment. 





Ohio State’s Convention 

The annual outing and convention of 
the Ohio State Life will: be held at Buck- 
eye Lake, O., Aug. 20-22. The first day 
will be given over to outdoor sports and 
the business discussions which will be 
lead by President John M. Sarver will 
occur on the second day of the meeting. 
Health and accident underwriting as 
viewed from the home office will be dis- 
cussed by S. P. Deeds, who is in charge 
of the company’s health and accident 
department, and the same topic as seen 
by the field man will be handled by G. 
P. Shinkle. The third day will be given 
over largely to outdoor games and rec- 
reation. About 75 will attend. 


Indiana Returns 


Casualty business in Indiana for six 
months shows: 

Prems. Losses 

Amer. Mut. Liab., Mass.$ 33,202 $12,180 

Detroit Casualty 8 808 

Fidelity & Deposit, Md. 


Hartford Acc. & Indem. 71,773 23,161 
Md. Assur. (Acc. Dept.) 14,177 3,865 
National Surety, N. Y 


Clover Leaf Cas., Ill.. ies 
London & Lanc. Indem. 


Masonic Mut. Acc., Mass. 8,55 5,092 
Metropol. Life (Disab.). 2,113 1,539 
New York Plate Glass.. 5,224 2,299 
Royal Indemnity, N. Y.. 60,520 32,780 
U. S. Fid. & Guar., Md... 171,913 31,880 


The total premium income of the 
Business Men’s Accident of Kansas City 
in July exceeded that of the correspond- 
ing month of last year by 50 percent. 
The company has recently been licensed 
in Iowa giving it a total of 18 states. 


Are You a Mason? 














The Standard Surety Company of the West 





Surety Bonds Standard Rates 


Burglary Service 

Plate Glass Safety 

Automobile Security 

Personal Accident Secured by ‘‘The Lion” 


Insurance Suppose you try us ? 








GEORGE G. BROWN, Agency Supervisor 























Satisfied? 


Ss your story as an Agent 
Finished, or are you still 
waiting for the Big Chapter? 


Valuable Openings in [Productive Territory 
For Energetic Ambitious Men. 


Maryland Assurance Corporation 


Baltimore 
LIFE 
HEALTH JOHN T. STONE 
ACCIDENT President 


“LIVE AND_DIE WITH ASSURANCE” 














The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








C. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 








AGENTS WHO WRITE 


Fidelity and Surety Bonds, Autemobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well te write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
“*Conseroative but Aggressive’’ 








WICHITA, KANSAS 
a 
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Casualty and 


Surety Comment 
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NEEDED, SALESMEN 


OLD companies with agency plants 
that have proven very satisfactory in 
the past are complaining about the loss 
of automobile business to untried con- 
cerns of only local standing, and pos- 
sessing little merit in the way of abil- 
ity to pay losses or willingness to pay 
losses when one takes into considera- 
tion the terms of the policies being is- 
sued. 

Isn’t it a sales problem, pure and 
simple, asks one man. 

It is. 

The concerns denounced are nearly 
all specializing on this one line of in- 
surance and giving all their time and 
attention to it. They are also doing 
this—they are appointing solicitors, not 
representatives. With low price as the 
bait these salesmen go forth and they 
bring in good strings of fish. 

If the agents of the old companies 
could be induced to solicit automobile 
insurance as steadily, persistently and 
intelligently as the solicitors for these 
younger companies the complaint now 
heard so generally would be only a 
whisper here and there. 

Automobile owners as a class don’t 
buy the cheapest hand-me-down suits, 
the cheapest knock-down furniture, the 
cheapest meat sold in the town, the 
cheapest shoes that can be found or 
the cheapest anything else. They may 
take price into consideration, but they 
take quality into consideration first. If 
quality instead of price were more 
emphasized by insurance men the situ- 
ation would probably be different in the 
automobile field today. 





A ROAD PROGRAM 


Tue federal government has settled 
upon a road policy that will be in effect 
during the war. In substance it is that 
all of the various departments will co- 
operate to maintain and rebuild all 
highways that are necessary to the 
speedy winning of the world conflict. 

It means to surety men that road 
building, which was practically sus- 
pended after the United States entered 
the war, will be resumed and that the 
problem of road contract bonds is 
again present. In normal times this 
Class of business presents some very 
unusual hazards and difficulties. These 
are increased by present conditions. 
There are, however, some compensat- 
ing features. 

The government will not permit the 
building of roads that are not neces- 
Sary and that cannot be constructed. 
In other words the government is not 
going to permit the wasting of any 
money in road work and impossible 
Contracts will not be let. All of the 
Various bureaus and departments at 
Washington will have a chance to pass 
On road proposals before they are ap- 
Proved. If cars for hauling materials 
cannot be provided the railroad ad- 
ministration can veto the proposition. 
If labor cannot be provided the de- 
Partment of labor can call off the work. 
If a contract cannot be financed satis- 





factorily the government will not per- 
mit the issuance of securities. In 
other words, more safeguards for the 
surety companies are thrown about the 
work than has ever been the case, so 
that usual conditions, resulting from 
the war, are modified in a great meas- 
ure. 

It is important that the surety com- 
panies handle all those contracts, dur- 
ing the war, even if there be no profit 
in them. In every instance nowadays, 
where private machinery is not equal 
to a job the government furnishes ma- 
chinery of its own. It should not be 
required to create any bonding machin- 
ery in these times. If the government 
is compelled to, it may decide to use 
the same machinery for many desir- 
able lines that the private companies 
are now handling. 


GETTING IN POLITICS 

Tuts may be considered an off year 
politically but it is very important to 
insurance men. Members of Congress 
will be elected this fall. It is particu- 
larly necessary at this time that a 
patriotic Congress be chosen. But 
there is need for more than mere pa- 
triotism. There are vast business 
problems to be solved which require 
men of the highest talent to meet them. 
We need tc have men of sanity, and 
vision, those of large practical, experi- 
ence. The man who makes -his living 
out of local politics, so to speak, un- 
less he has been tried and not found 
wanting, should not be allowed to go 
to Congress. Insurance men are in- 
terested in getting Congressmen that 
are high-minded and_ high-powered, 
who do not have to apologize for them- 
selves, their standing or intelligence. 
Owing to the socialistic tendencies in 
some quarters at Washington it is cer- 
tainly desirable to have men who as 
lawmakers are in favor of keeping the 
Government out of competitive busi- 
ness. Those who are engaged in the 
insurance business are particularly in- 
terested at this time in the marked 
tendency toward Government insur- 
ance. Insurance is particularly a busi- 
ness that needs to be handled as such. 

We urge every insurance man _ to 
actively engage in political work, to 
see to it that only men of sanity re- 
garding governmental affairs be elect- 
ed. The war will probably end during 
the lifetime of the coming Congress. 
Then will come tremendous business 
problems, and big issues of state that 
will require intelligence of the finest 
mold. There will need to be a study of 
world problems. America certainly 
needs to raise the average of intelli- 
gence of the men sitting in her legis- 
lative halls. 





SELLING STRATEGY 


PropaB_y the safest, sanest, surest— 
and one might say the rarest—selling 
strategy in the world is to know one’s 
line so thoroughly that nothing can 
surprise, confuse or shake one. 

Other forms of strategy are all right 
for special occasions—emergencies; but 





Fidelity and Deposit Company 


of Maryland 


PREEMINENT IN SURETYSHIP 











PITTSBURGH REPRESENTATIVE 


Resident Vice President 
544 Henry W. Oliver Bldg. 


“*A company is best judged by the calibre of its agents”’ 


P. SHRIVER 











the strategy that wins in selling, day 
after day, week after week, month after 
month, is knowing one’s line so well 
and being so cramfull of enthusiasm 
about it that one forgets to use “sell- 


ing arguments” and confines oneself to 
giving actual, definite information, with 
the assurance and enthusiasm that go 
with thorough familiarity with the 
goods one is selling—Saturday Even- 
ing Post. 





Personal Glimpses of 


Casualty Men 





Royal D. W. Tyrrell, second vice- 
president of the Wisconsin Accident & 
Health, Milwaukee, is in France as a 
member of the camouflage department 
of Co. F, Seventh U. S. Engineers. Mr. 
Tyrrell is a son of George E. Tyrrell, 
president and general manager of the 
company. He is a well known artist 
and mural painter, being a graduate of 
the Chicago Art Institute. He con- 
ducted a studio in Milwaukee, in addi- 
tion to officiating as vice-president fo the 
company, until his enlistment. His art 
duties in France have kept him close to 
the firing line. Most of his work until 
now has been to sketch enemy posi- 
tions by means of a trench periscope. 


J. P. Robinette of Milwaukee, Wis., 
general agent of the American Credit 
Indemnity, has been associated with 
the company for fifteen years, the last 
ten of which he has been general agent 
for Wisconsin and northern Michigan. 
He is one of the live wires with this 
company. During his association with 
the American Credit Indemnity he has 
ranked among the first ten men on new 
business. Last year he was sixth in 
the United States. The credit insur- 
ance business requires special training 
and a particular order of ability. A 
man must know general conditions sur- 
rounding all lines of business and in ad- 
dition must be a capable salesman. Mr. 
Robinette is a business builder, which 
is shown by the fact that his premiums 
have increased from year to year. He 
has the confidence of the business men 





of his territory and has shown a very 




















J. P. ROBINETTE 





low loss ratio. Mr. Robinette is one of 
the active members of the Milwaukee 
Association of Commerce and the Mil- 
waukee Athletic Club. He belongs to a 
number of other organizations. 

Herman A. Behrens, vice-president of 
the Continental Casualty, will hereafter 
give a portion of his time-to govern- 
ment work. Mr. Behrens will assist 
in the supervision and inspection of al- 
lotments to sailors’ and soldiers’ bene- 
ficiaries under war risk insurance poli- 
cies. 

Arthur H. Stofft, assistant manager 
of the liability department of the Trav- 
elers in Chicago has been appointed 
manager at Minneapolis. Mr. Stofft 
was an agent of the company before he 
assumed his present position. 


Brewster Cameron 


SAN FRANCISCO, Aug. 13—Brewster 
Cameron, at one time assistant manager 
of the San Francisco branch office of the 
American Surety and later transferred to 
the company’s Texas branch, has re- 
joined the local agency and will have 
charge of the claims department. 
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HEALTH AND ACCIDENT 
CONFERENCE PROGRAM 


(CONTINUED FROM PAGE 1) 


tition: Which is most effective in reach- 
ing results. Walter C. Faxon, Chairman. 

Committee of _ fifteen, Vice-President 
Aetna Life Insurance Co. 

a. Discussion of points raised in rela- 
tion to adoption of uniform policy 
coverage. 

3. Submission of Subjects for Discus- 

sion. 

4. Report of Committee on By-Laws. 
H.~D. Huffaker, Chairman. 

5. Report of Committee on National 
Council of Insurance Federations. R. P, 
Shorts, Chairman. 

Immediately following adjournment an 
Executive Session of the conference will 
convene. 

Third Session 


Friday, August 30th—10:30 a. m. 

Mr. Harry L. Seay, President of the 
Southland Life Insurance Co., President 
of the American Life Convention, will 
open this session with an address on 
“The Patriotic Duty of Insurance Com- 
panies.” 

1. Report of the Auditing Committee. 
J. J. Barnsdall, Chairman. 

2. Address—“Education of the As- 
sured as a Progressive Factor in_Insur- 
ance.” Frederick Richardson, U. S. Man- 
ager General Accident Assurance Cor- 
poration (Ltd.). 

8. Address—“The Monthly Premium 
Policy.” H. D. Huffaker. 

a. Discussion of economies necessary 

in assuring a successful future un- 


policies. 


perpetual renewals. 





Advanced features: Lifetime on sicknes 
non-confining sickness—lifetime for accident, etc. 
terly. $5,000-50-50 Policy, $17.00 quarterly. 


. $5,000-25-25 Policy, $9.00 quar 
£ $350,000. Surplus to policyholders, $532,000; Assets, 


. Back of these policies: Capital o 
$737,000. Licensed in 27 states. 


EMPLOYERS INDEMNITY CORPORATION 
KANSAS CITY, MISSOURI 


Perpetual, non-forfeitable renewal contract. 
Rates no higher than many assessment associations, 


I 

2 

3. Policies vastly superior—no restrictions, exceptions, 
4. Quarterly or annual premiums. 
5 
6 
7 


Large commission out of first quarter, 


SALESMEN ATTENTION 


Business Men’s Full Legal Reserve Disability Policies at 
Guaranteed Low Rates 


Exclusive State and District Agencies open. 
yet no assessment liability in our 


limitations or reduced benefits. 
with liberal 


s—partial disability for sickness—full benefit for 








der the monthly pay system. 
Fourth Session 
Friday, August 30th—2 p. m. 

Mr. Isaac Newton Stevens in his re- 
port as Chairman of the Press Commit- 
tee will touch on points vital to our 
individual lives and our business inter- 
ests. 





Discussion of committee reports 
and questions previously submitted. 
Deferred Business. 

New Business. 

Election of Officers. 

Date and Place of Next Meeting. 
Adjournment. 


Officers of the Conference 


The present officers ot the confer- 
ence are: President, A. E. Forrest, 
vice-president North American Acci- 
dent, Chicago; first vice-president, W. 
T. Grant, secretary Business Men’s Ac- 
cident, Kansas City; second vice-presi- 
dent, C. A. Craig, National Life & Ac- 
cident, Nashville; secretary, T. H. 
Darling, secretary Great Eastern Cas- 
ualty, New York; treasurer, C. . 
3rackett, president Hoosier Casualty, 
Indianapolis. 

The annual meeting of the mutual 
section on Tuesday with be in charge 
of First Vice-President Grant, who has 
announced his program. It appears on 
another page. 


= 


Pop gere 





Continental Casualty Appointments 


The Continental Casualty of Chicago 
announces the following appointments: 
McIntosh, Bowers & West general 
agents at Akron, O., for commercial 
accident and health and automobile 
lines; G. A. McHenry general agent at 
Dayton, O., for automobile insurance, 
Horace S. Bull general agent at Albany, 
N.° Y¥., for workmen’s compensation, 
commercial accident and health and 
automobile lines; Fred T. Cole local 
agent at Canton, O., for automobile in- 
surance. 





Capital Is Increased 


The stockholders of the’ Maryland 
Casualty at a special meeting voted to 
approve the plan recommended by the 
directors to increase the capital from 
$1,500,000 to $2,000,000 by declaring a 
stock dividend of 33% percent. he 
new capital therefore will be provided 
out of surplus. 





Rate on Liberty Bonds 


In the July 25th issue of The Na- 
tional Underwriter it was stated that 
the burglary rate on Liberty bonds 








an error. The sentence should have 
read that the rate charged for Liberty 
bonds is the same as for currency but 
there is the 25 percent credit off this 
rate on bonds that are registered. 





Commonwealth Casualty—The financial 
exhibit for the first six months of 1918 
shows total assets, $398,904.64; ‘reserves, 
$125,671.14, and surplus to policyholders, 
$273,233.50. The total income in the first 
six months of 1917 was $116,336.93, and 
in the first six months of 1918 it was 
$325,716.43, being a gain of 190 percent 
in premium income. The gain in assets 
for the first six months of 1918, as com- 
pared with the assets at the close of 1917, 
was 30 percent, and the gain in net sur- 
plus was 23 percent. So far in 1918 the 
company has been admitted to Arizona, 
Georgia, Kansas, Maine, Michigan, Min- 
nesota, Missouri, New Hampshire, New 
Mexico, North Dakota, South Dakota, 
Utah and Vermont, in addition to oper- 
ating in Colorado, Delaware, District of 
Columbia, Illinois, Indiana, Maryland, 
New Jersey, Ohio, Pennsylvania, Rhode 
Island, Tennessee, Texas and West Vir- 
ginia. 





Policy Labels 


Many local agents use policy stickers 
or labels in their business. Owing to 
the extremely high cost of paper, ink, 
materials and labor the cost of these 
labels undoubtedly will be increased in 
a short time. There have been some 
increases in price already. Local agents 
who use labels will find it to their ad- 
vantage to lay in a supply at once. The 
scarcity of paper stock and the in- 
creases being made at all printing es- 
tablishments indicate that policy label 
prices will soar in a short time. THE 
NATIONAL UNDERWRITER will be glad, 
therefore, to receive orders for policy 
labels now in view of the constantly 
increasing cost. In fact this paper ad- 
vises its readers to put in their orders 
at once. 





Good Choice 


Willie’s teacher told him one Sunday 
the story of Dives and Lazarus. “Now,” 
she said, “which would you_rather be— 
the rich, powerful, wicked Dives or the 
poor, persecuted, pious Lazarus?” 

Willie was a true neutral, bound not to 
take sides (there are even men of that 
sort), so he answered after a little 
thought, “Td rather be Dives when I’m 
alive and Lazarus after I’m dead.”—Now 





was 25 percent. This was, of course, 


& Then. 





Casualty Companies Mid-Year Statements 


(As made to the Governor of Georgia) 


Pederal Casualty .........cseccecececes $ 


Hartford Steam Boiler.............. 
National Life & Accident 
Ridgely Protective ......-.seseeseereee 
Royal Indemnity ........e.eeeseeceveee 
Standard Accident .......ccccescecccee 
Travelers Indemnity .........eeeeeeeee 
United Life & Accident...........eee0- 
Us BWidelity & Guar. .a.c.cccscceccvces 
*No surplus reported. 








Assets NetSurplus Income Disb’mts 
411,095 $ 156,495 225,032 $ 219,891 
SUC Ty Ge Seer aes 1,248,82 1,100,110 
2,963,699 455,797 2,943,480 2,878,162 
549,146 265,321 395,754 415,540 
7,314,640 854,863 3,596,304 2,339,129 
xt VTS GR ee ees 3,284,631 2,620,548 
4,812,910 697,962 1,767,220 1,525,324 
2,963,699 245,212 166,640 109,588 
17,344,775 2.279,736 8,485,023 6,949,406 














Chicago Bonding & InsuranceCo. 


LINES OF INSURANCE WRITTEN 














Bonds Insurance 
Fidelity Accident 
Official Health 
Judicial TRENGTH og eae 
Liabilit 
Contract INCE ? 
, Automobile 
Depository 
Miscel- Plate Glass 
laneous Burglary 











Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office: —-CHICAGO, ILL. 
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CLOVER Lea CASUALTY 


ComiPANY 


The Strongest, Best ifquipped and most 
Intensive organization in Illinois, Indiana, 


Ohio, Missouri, Kanrs and Oklahoma, 
devoted exclusively to. the writing of the 
best personal health an faccident insurance, 
wants other good men.. 


Addres 5 the 


HOME OFFICE: JACK BONVILLE, ILLINOIS 
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DANGER OF SOCIALISM 
TO INSURANCE IS SEEN 


(CONTINUED FROM PAGE 1) 


standard of the least skilled shall con- 
trol the achievement of the expert. In 
it is a prostitution of the Christian con- 
cept of brotherly love. Its opposite is 
the German idea of the superman with a 
virtue of his own and the force-war 
power of destroying the weak. Truth 
lies between these two extremes. 

The manifesto of the British labor 
party bases its demands on a distortion 
of the Christ doctrine: “Call no man 
master; all ye are brethren,” as it insists 
that all forms of the competitive system 
must be abolished. 


Doctrine Is Dangerous 


The fallacy making this revolutionary 
doctrine dangerous is the apparent tend- 
ency to regard all public essentials as 
embracing practically all forms of busi- 
ness, not only those resting on public 
franchises. Many occupations, both in- 
dustrial and financial, are necessarily of 
a nature of private business if the idea 
of individual property shall not perish 
from the earth. Perhaps the most illu- 
minative proponent of the collective idea 
was Henry George. His method of dem- 
onstration was by elimination. That is, 
he stripped dialectically the nation to 
the municipality, the municipality to the 
community, the community to its small- 
est conceivable aggregate. It was the 
old philosophical method for the discov- 
ery of the ultimate, the anti-nomian 
method. 


Henry George’s Conception 


Thus George imagined an island with 
shipwrecked inhabitants, hopelessly cut 
off from the rest of the world. He de- 
duced first that if one man owned the 
land and had the power to enforce his 
title by exclusion ‘ef others as trespass- 
ers, he could drive all others into the sea. 
Therefore he established as his great 
thesis that no man could own the land 
outright and as a corollary thereto that 
all have the fundamental right of using 
the land. 

It was to George evident that as the 
land is the ultimate title, it must stand 
the ultimate burden. Hence he advanced 
the single tax idea as a simple and un- 
avoidable equalization and distribution 
of all taxation to consumers. Of course 


in this imagined ultimate community one [ 


man would fish, another build houses, an- 
other till the soil, another make clothes. 
Barter would be the form of interchange. 
From this it was a step to the condition 
that the skilled would control the un- 
skilled, and so the march to the compli- 
cations of society as an organism would 
result. 


Utopias Tried and Failed 


At various periods of the world, 
Utopian communities have been tried and 
failed. Plato’s Republic, Brook Farm, 
called in ancient and modern times men 
of preeminent ability to encounter a 
failure. We have communities now scat- 
tered here and there in the United States, 
composed of erratic doctrinaires, but 
their success is always parochial. The 
government of the United States was 
founded on the right to private prop- 
erty as correlative to the right of per- 
sonal liberty. It needs little demonstra- 
tion to show that there is in our govern- 
ment no power to destroy or appropriate 
private property. The power to tax may 
include the right to destroy, but laws 
that confiscate in the guise of taxation 
are still held unconstitutional. 


Leaves Out Managerial Ability 


The Karl Marx thesis that wealth was 
the product of labor alone gives no credit 
to managerial or directive ability. It 
leaves out of consideration the organic 
necessity of direction and discipline in 
production. It leaves the army of work- 
ers a mob without officers. The nine- 
teenth century school of political econ- 
omists went to the opposite extreme of 
viewing labor as naturally subject to 
the law of supply and demand. The 
truth is that labor has won the great 
and permanent victory that it is a part- 


ner in the enterprise needing its partici- 
pation. 


May Control Public Utilities 


Bold in the perspective is the fact that | 


the socialistic outcry is a protest of la- 
bor against capital demanding mastery. 
The need of harmonizing labor may re- 
quire that the government shall control 
public utilities to which labor is a neces- 
Sary concomitant. I do not argue the 
question. The extreme insistence of the 
Socialistic argument is that competition 
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among those who have only labor to sell 
shall cease. Capital has choice of em- 
ployment, it is insisted, which labor has 
not. However all this may be, society, 
for its security as well as its develop- 
ment, needs institutions with power to 
eliminate the natural hazard of human 
affairs. Men, whatever their calling, 
need to be made safe in the realization 
of their efforts. The bank guards money 
from loss and facilitates its use in ex- 
change. Over and above all, insurance 
is the making safe from hazards that are 
real. The insurance contract gives in- 
demnity as the purchase of a premium. 
Fire insurance tends to charge the cost 
of the risk gauged by the ratio of losses 
to preservation. So with the casualty 
contract. Life insurance has the secur- 
ity of the mortality experience, a prac- 
tically infallible record, to give proof to 
the computation of its premium. 


Rates Based on Experience 


Necessarily, experience in fires and in 
casualties is not so fixed as the race 
experience in mortality, but the scientific 
reliance of experience to fix the premium 
is the justification of all insurance. It 
is not a business in its nature capable of 
ready exploitation. Every branch of it 
is safeguarded by governmental control, 
perhaps more discriminating than that 
given to any other kind of business. In- 
surance does not need labor in the toil- 
ing sense as a necessity of its existence. 
It has no labor problem. You may deter- 
mine the cost of labor in the price of a 
hat or of a coat. Scarcely so in the cost 
of a single policy of insurance. 


Laborers Need Insurance 


The laborers of the world should have 
no quarrel with insurance, for they need 
it as much as any class to indemnify 
them individually against all forms of 
loss, of the factory in which they toil, 
of the trustees handling their funds. Es- 
pecially do they need it to protect their 
lives. Yet its employment is necessarily 
voluntary. To force a man to insure is 
not different from forcing other virtues 
on him. It is not properly the part of 
government to make men wise, however 
it protects men in their wisdom. After 
all, slavery is destruction of freedom of 


| choice, even though the master’s deci- 


sions be always beneficial. 


Compensation Laws 


The insurance idea labor has enforced 
in its insistence that the natural working 
hazards of a business shall be met by 
the business. Insurance, however, is not 
a manufacturer nor trader nor merchant. 
It is fiscal, an investment business in its 
nature. However government may in- 
vite investment and deal in credit, no 
government, whether an autocracy or a 
democracy, has in any form been a 
seeker of investment as a business. The 
legitimate purpose of government is to 
protect its people in their lives and in 
their property. It should neither give 
nor despoil, for its flag should protect 
all of its citizens without favor and 





without class, in their individual pursuit 
of good, as they desire it, without harm 
to others, of right as “God gives them to 
see the right.” 


Favor Educational Campaign 


To sum up, while underwriting opin- 
ion differs as to the seriousness of the 
threat of government insurance, all com- 
pany men appreciate the possibility that 
such revolutionary action might come 
about, for the radical of today is oft- 
times the commonplace of tomorrow and 
faver an educational campaign to en- 
lighten the lawmakers upon the benefits 
of fire insurance. How it could most 
effectively be conducted, though, is a 
matter upon which strong divergence of 
opinion exists. 


Will Change the Date 
Owing to the change of the date of 





the annual meeting of the National As- 
sociation of Insurance Agents to Sept. 
18-19-20, at Cleveland, due to the 
former ‘date conflicting with the next 
Liberty loan drive, the National Coun- 
cil of Insurance Federations has post- 
poned its meeting to Oct. 28, at At- 
lantic City. It is likely that the Nation- 
al Association of Casualty & Surety 
Agents will meet in Atlantic City Oct. 
28-29. President Charles H. Burras is 
now conferring with the executive com- 
mittee as to the change. 


The electric flashlight is a mighty 
handy, useful and safe invention—ap- 
pealingly safe as compared with the dan- 
gerous candle, kerosene lamp or lighted 
match for a temporary light. They have 
become a necessity for the pocket, travel- 
ing bag, automobile and home. 








EMORY H. ENGLISH JOEL TUTTLE 
President Secretary 





CAPITAL ONE MILLION DOLLARS 
On Deposit with Iowa Insurance Dept. 





Assets March 30, 1917: 








DMestenge La Loans on Real Estate $ 866,600.00 
onds........ daawnandse 15,000.00 
Municipal hs ee < 58,500.00 
. Government Bonds.. < :900.00 
Cartificates of Deposit.......... 110,683.76 
Cash in Banks............++000- »791.51 
Cash in Office ........ Madncendee 1,104.43 
Accrued Interest ........+.00... 3,254.10 
Notes Bearing Interest at 6% .. 162,652.50 
Premiums in Course of Collection 2,058.51 
Total Assets..........0200 $1,397,544.81 


FIDELITY and SURETY BONDS 
BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 


AUTOMOBILE AND OTHER 
PUBLIC LIABILITY LINES 





Home Office 715 Locust Street, Des Moines, lowa 

















The Provident 


Life & Accident Insurance Co. 
OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 











Liberal Contracts 
Complete Coverage 


POLICIES FOR 
Accident and Health 
Group—Life—Railroad 
INSURANCE 


Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 








Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 














MERICAN LIABILITY 


COMPANY 


SPECIALISTS In MONTHLY PAYMENT 


Accident and Health Insurance 
AGENTS WANTED 


— OHI W. R. SANDERS, SECRETARY 
NNSYLVANIA] Seconp NATL BANK BLDG., CINCINNATI, O 
KENTUCKY $100.000,00 INSURANCE DEPT, DEPOSIT 




















BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 
The Mid-West Fire Insurance 








All the up-to-date forms of 
Live Stock, Automobile and Fire 


A strong organization of successful 
business men 


Insurance 











332-333 WELLS BUILDING, QUINCY, ILLINOIS 


Can Use Two Good Salesmen 








THE NATIONAL 





CASUALTY 


UNDERWRITER August 15, 1918 














ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER. 


Wm. L. Dickelman & Co. 


CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


2019 INSURANCE EXCH? NGE 
CHICAGO 























For Surplus 


Lines 


T 
— CHICAGO, ILL. 




















Insurance Exchange, ' 





THE 
evenpubg | METROPOLITAN CASUALTY 
LIBERAL INSURANCE CO. OF NEW YORK 
PROMPT Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
The . THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATION AL MUTUAL IN OHIO 
MUTUAL [ writing Full Floater, Fire, Lightning, 


Insurance Co. Windstorm, Explosion and Theft 











CELINA, OHIO MARCH 3lst, WE HAD 14,987 MEMBERS AND $7,029,239 
E. J. BROOKHART, INSURANCE IN FORCE 


Secretary Live Agents Wanted in Ohio and Indiana 








JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
,BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


We are strictly an Agency office, and 
can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


Capital Fire Insurance Company 
Chicago Bonding & Ins. Co 














John W. McGinety 


Cash and Approved Collateral Notes $75,000.00 
Individual Notes __ 25,000.00 


TOTAL ASSETS + © + $100,000.00 


L. S. MacEnaney 


Cari ILLOVD 


x) Chartered to write all classes of high oe excess 


. . lines, inc! ee and Inland 
we luna gr eet 
MacENANEY & McGINETY, Managers and Attorneys in Fact 




















1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 
An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 


THE 


GENTRAL STATES 


FIRE INBURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
ABVTOMOBILE and 




















FARM RIGKS and Montana. 
= Insurance in force over $17,000,000 
A LIVE AGENCY COMPANY Premiums in force over 260, 
F. L. TESCA CHAS. L. THURBER 
oa — President Secretary 
GEO. A. + hata W. A. GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 








SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
1 contracts to salesmen. In fourteen sta‘ am, The lament eocideat end beats bendiio to the 
L, BUSINESS, PROFESSIONAL, AND FARM CLASSES. 


Aoply for Territory Contracts. 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents . INDIANAPOLIS, I 

OSAR R. WITTE & CO., General Agents - ST. LOUIS, MO 

GARNER & MANN, General Agents ° . KANSAS CITY, MO. 

E. J. MILLER, General Agent - DENVER, COL. 
For Other States write the Heme Office. 

DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 _— Assets $1,211,054 

















JOSEPH BERNING NAPOLEON PICKARD 
Vice-President Secy-Treas. 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


A good company for good agents 


JMARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
HENRY J. WOESSNER Man. Underwriter 


ANTHONY MATRE BENRY REIS, M. D. 
President Vice-President 






NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


CHICAGO 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Insurance Company. 


Address Investor, 19-E, care The National Underwriter. 





EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Conpany—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; Ps 
HIRSCHBERG & CO., Gen. ’Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 


JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 











The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, EAT, President 
The American’s Unlimited Policy not otpenuiitie sl provides absolute protection against abnormal loss on 


all outstanding covered accounts, but serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particulars of this service. ~ 


91 William St., New York 








415 Locust St., St. Louis, Mo. 


OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 





1140 Marquette Bldg., Chicago 
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